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LOCATING TROUBLE in oil burners is job of Harold Wright, service man for Hawkeye Oil Co 


‘Complete’ Service Boosts Jobber's Fuel Oil Volume 


Big gallonage gains have been rung up in the past two years by an lowa jobber who of 
fers customers full, 24-hour burner service. The company also cuts cost corners by being 
sure delivery trucks make no waste trips. New accounts are uncovered by a careful watch 
on real estate developments. Page 53 


Independents’ Cost Study Shows Steady Decline in Profits—Page 40 





KEEP SELLING 


Atter they stoo/ 





’ 
(sood selling ms a continuous process. Sell to get 
Netiene!l 4? - 


ane — them to your station. Sell to bring them back. 

way Sell also while they're there with dominant dis- 
play of your brand name. National Pumps are 
designed for such display. Large, beautifully 
framed glass panels on two sides give bold dis- 


Meriene! "64 play to your brand at eve level, on the island. 


Leow Pump 


caled hove Smooth metal pump housings are ideal for the 
Serves cars up 


application of trademark decals. For good design, 
quality construction, pumping efliciency and all 


‘round reliability, choose Nationals. 





= \ Plenty of hose /f / 
erety model, 


Write for new booklet. 


NATIONWIDE SERVICE FROM 319 LOCATIONS 
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ETHYL ADS ARE KEYED { 
TO SELL YOUR 
BEST GASOLINE 








You know it’s the man of the family that decides on 
the quality of gasoline for the car. Ethyl advertise- 
ments are keyed to sell men readers on your best 
gasoline. Surveys show they stop nearly twice as 
many men as the average of all other national ad- 
vertisements. 


ETHYL CORPORATION, NEW YORK 17, NEW YORK 


Products sold under the “ETHYL” trade-mark: aetikesch compounds... salt coke... ethylene dichioride . . sediem (metallic chierine liquid 0) semble dye = benzene herachionde ‘techmca!) 
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Mr. J. M. Wheeler, President of 
WHEELER TRANSPORTATION of 
Menasha, Wisconsin has o complete 
fleet of TRAILMOBILE tankers. 


Veteran fleet operator claims his TRAILMOBILES are the 


most economical tankers he has ever had on the highway! 


TVX PERIENCED fleet owners like Mr.Wheeler are 
K checking cost sheets closer than ever these 
days. Actual maintenance and service records in r 
every section of the country show that every 9 
TRAILMOBILE tanker on the highway is saving We'll wee — ™ Day 
its owners money every mile it travels! if It Leaks! 

EXCLUSIVE TRAILMOBILE CONSTRUCTION DOES IT! That's right. .. we will pay you $50.00 
No other tanker in the world is built like a TRAIL- for each day that a Trailmobile tonker 
MOBILE! That is why TRAILMOBILES have set hauling liquids is out of service due to 
such amazing economy and performance records in leakage in the shell. No other tonker 
every kind of hauling. 

Scientific design .. . never-ending testing . . . im- . 
proved methods and materials enable TRAIL- because no other tanker gives such 
MOBILES to haul more at lower cost than ever dependable service. 
before! Get the full details on exclusive money- _—_______ 
saving, ‘“highway-engineered"’ TRAILMOBILE 


tankers write today! 








offers such an amazing guarantee 











YOU'LL BE MONEY AHEAD FOR THE YEARS AHEAD WITH A 


TRAILMOBILE 


THE TRAILMOBILE CO. © CINCINNATI 9, OHIO © BERKELEY 2, CALIFORNIA 
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Custom Coupe de Ville designed by Richard Arbib for the VEEDOL “Dream Car” Salon 


New VEEDOL goes far beyond 





“Premium-lype’ oil performance 
...to safeguard Modern Motors! - 


Today more motorists than seb tes cate 
ever are buying VEEDOL 

Motor Oil. Each week New VE & DOL 
millions more car owners B a9 bu 
learn about VEEDOL's THE WORE M FAM MOTOR Olt 
advantages through the 

distinctive VEEDO: “Dream TIDE WATER 

Car” advertising in The f, == ASSOCIATED 
Saturday Evening Post \ aa iS OlL COMPANY 

Life, Collier's and Look ’ 


magazines 


Mek) qua 
* Pennsyiva”” 
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ROTARY ROLL-ON 


ASTEST, SAFEST Lt 


For lubrication and oil changing 





® There's no faster, safer lift than a Rotary Roll-On for 
lubrication, oil changing, and many repair jobs. From 


the minute an automobile or light truck rolls onto its 
wide runways, every operation is time-saving. As the 
lift rises smoothly, the wheel chocks automatically lock 
into place when lift is 6 inches off the floor. In a matter 
of seconds the operator can start work. When lift is low- 
ered, chocks do not unlock until within 2 inches of floor. 
Rotary Roll-On is the most popular of all lifts. 


For new Catalog 120, write ROTARY LIFT CO., 1048 Kenses—Memphis 2, Tenn. 


AUTOMATIC WHEEL CHOCKS 
A dual spring drive (cadmium 
plated) positively insures locking 
of chocks. Far more powerful 
than a roller weight device 


HANDY TOOL SHELF 
Takes tools off the floor and places them 
at working level. Saves time, prevents The original hydraulic avto lift 


damage to tools, and promotes orderly fill the | rt 
housekeeping. There's a Handy Tool 4 -+- ands e leade 


Shelf at each end of a Rotary Roll-On 





The Celanese Chemical plant, near Bishop, Texas 


protects its 
petrochems with 
Tri-Sure Closures 


nits multi-million-dollar plant near 

Bishop, Texas, Celanese ( orpora 
tion of America produces formal 
dehyde, acetone, methanol and other 
chemicals by the oxidation of petro 
leum hydrocarbons. As one of the 
world’s leading sources of petrochem 
icals, Celanese keeps its production 
at a peak to meet the demands of 
defense and industry 

As an essential part of packaging 
these fine chemicals, Celanese equips 
its thousands of drums with Tri-Sure 
Closures* to guard every gallon 
from leakage, pilferage and substi 
tution 
Where the standards of quality are 
the highest, and where packaging iS 
as exacting as production, you find 
Tri-Sure Closures. The reason is that 
company after company, in the pe 
troleum and chemical industries, has 
proved that 7ri-Sure protection pays 


“The TreSere Trademark & a mark 


relmatility ba hed by 28 years serving indu 
try. i tells vour customers thet genuine Give your products the security of 
Yot-Sure Flanges (ineovted wish geanine Te the Tri-Sure flange, plug and heavy 
vauge seal - an assembly that is your 
assurance of safe deliveries. When 


CLOSURES you order drums, just specify “Tri- 


Sure Closures” 


Sure dies), Plugs and Seals have been aved 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
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FUELING 1951 HARVEST— Harvesting this year’s 
crops will consume an all-time high quantity of gaso- 
line and tractor fuel, according to estimates coming 
into oil company offices. Bumper crops in all parts 
of the country will need more fuel for hay balers, hop 
pickers, stone pickers, corn pickers, pecan pickers and 
vacuum harvesters. One of the biggest items, how- 
ever, will be fueling equipment to gather this year’s 
wheat harvest from July into September. Dakota 
farmers are reporting biggest yield of wheat since 
1915. 


TWO IN ONE—Current market tests of dual gasoline 
pump (see NPN April 18, p. 65) may lead to devel- 
opment soon of a gasoline pump which will dispense 
two grades of fuel from one shell. Reports are that 
work is going forward on this idea now 


STEEL TROUBLES— Inability of fabricators of steel 
tanks and other oil marketing equipment to get suf- 
ficient steel supply is causing bigger headaches than 
mere lost sales. Partial or complete shutdown of 
plant facilities, which deprive oil companies of tanks 
and other maierials, also postpones day full produc- 
tion can be resumed. Fabricators are forced to lay 
off trained personnel who will have to be rehired later. 
They are also faced with indebtedness for plants 
built in recent years, but still not fully paid for. 


STATION DECORATION—Oi!l marketing promotion 
men in the East are beginning to try out those long, 
spiral strings of bright metallic material in place 
of the customary strings of pennants for use as de- 
corative material when opening new service stations. 
The metallic spirals are said to have orginated in 
Los Angeles and have been seen in West Coast sta- 
tions for the past several months. 


QUICK TIRE REPAIR-—A new method of repairing 
a punctured tire without dismounting the tire from 
the rim has been developed. By using a gun to force 
a special compound through the hole in the casing it 
is claimed that a leak can be completely sealed in the 
space of one minute 


JUNE 20. 1961 


LP-GAS FROM SERVICE STATIONS — One promi- 
nent Midwest jobber who recently entered the LP-gas 
field is doing a profitable business selling bottled gas 
from four of his service stations. These stations are 
located near trailer camps which use LP-gas primarily 
for cooking. Two of the stations are averaging from 
15 to 17 of the 25-pound bottles of gas each week, 
the others slightly less. The containers are kept in 
fire-proof cabinets, and the consumers pick them up, 
returning the empty bottles at the same time. The 
business also gives the company leads to prospective 
customers for other appliances and for home heating 
installations. 


NEW CAN ORDER—Nationa! Production Authority 
has given manufacturers a crack at writing a new 
order which is expected to assure oil users during third 
quarter of 90% of average 1950 use. Right now, un- 
der provisions of M-25, some oil users who no longer 
are permitted to use tinplate for cans are receiving 
only 50% as much blackplate cans as they used tin- 
plate last year, with bulk of tin and blackplate going 
to food canners. Total steel allocation for all cans 
during third quarter reportedly will be 1,100,000 
tons, of which oil canners will get about 7.5%-—if 
pattern of past usage is adhered to 


EMERGENCY STATION POWER-—-In the course of 
studying oil industry defense preparations it has been 
found that almost no provision has been made for 
operating service station pumps in the event of large 
scale power failure. It is probable some effort will 
be made to circulate information in oil marketing 
channels about gasoline driven, portable generators 
suitable as power sources for gasoline dispensing 
pumps, including types of equipment, where available 
etc 


CIVIL “MEDIC” TIME SAVER-—-API's Central Com 
mittee on Accident Prevention is bringing out soon a 
first aid and safety course, packing into eight hours 
of instruction the essentials for oil company employes 
in emergency aid for the injured and industry safety 
equipment. Instructor’s material is simple, consisting 
of a readily portable easel, carrying 17-by-22-inch, 
33-sheet lecture guide, with the guide duplicated in 
handbook form for distribution to pupils. Material 
will be sold at about cost. 








E. S. (SHERIFF) AUSTIN 


GEORGE RYAN 


Austin and Ryan Oil Company, Tarkio, Missouri 


A couple of independent oil jobbers probably had something 
to do with all that noise you heard when you went to the 
movies last night 


The jobbers concerned are ‘Sheriff’ Austin and George 
Ryan, a couple of good guys who have no desire to ruin 
your night out at the moving pictures 


But the point is their chief customers are the popcorn 
growers around Tarkio, Missouri. And the Chamber of Com 


merce of ‘Tarkio insists it is the popcorn center of the country 


In case you hadn't heard, popcorn has become one of the 
big industries of the United States somewhere in the 


1) to 100 million dollar class 


Sheriff and George aren't in the millionaire class yet 
but they're doing all right for themselves, just plugging away 
selling Conoco Products to the popcorn growers of Atchison 
County, Missouri almost all of whom sell their popcorn 
to one single chain of moving picture theaters 


It seems there's something about Missouri popcorn 
“popa bility it's called which makes it fill more bags 
with leas grains of corn than almost any other in the country 
The Austin and Ryan Oil Company operates to give these 
popeorn farmers good Conoco Products 


Sheriff Austin had operated service stations in Tarkio for 
several years when the war came along and he went into the 
Army. George Ryan went into the Army from his farm near 
larkio. After his discharge, he was agent for an oil company 
before buying into the present jobbing business 


Both Sheriff and George have sold other brands of petro 
leum products, but for their own company, they chose Conoco 


Ad 


For one thing, the advertising, in national magazines, local 
newspapers, billboards, farm papers, on the radio and now 
on TV, sets up Conoco as a brand that is easier to sell. Then, 
too, they welcome the assistance of the staff of Conoco mar 
keters, whose wide experience was accumulated from market 
ing activities scattered over a wide section of the country 


Business is popping. Today the company has a bulk plant 
at Tarkio, a bulk plant and service station at Burlington 
Junction, and a service station in Rockport. Sales have had 
a steady climb except for the past year, when they have 
taken a sudden spurt following the introduction of the new 
Conoco Super Motor Oil 


Continental Oil Company is proud to salute E. S. Austin 
and George Ryan, a couple of young businessmen who have 
gained independence and success by jobbing Conoco Prod 
ucts. Continental, as a matter of fact, likes to pay its respects 
to all the thousands of independent jobbers in the United 
States men whose ability and judgment have formed the 
backbone of Continental's long record of stability and 
growth for three-quarters of a century 


And we'd like more jobbers like them. We believe that 
now is a fine time for many independent jobbers to build 
more business, by selling Conoco Products. If you are inter 
ested in a jobbing contract with Continental, why not write 
to the Continental Oil Company office nearest you, or to 
Ponca City, Oklahoma. Or if you are not within reach of 
Continental's gasoline supply, we would be very happy to 
give you information about the possibility of increasing your 
profits by selling the spectacular new Conoco Super Motor 
Oil in any of the 48 states 


vertisement 
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FOR EVERY DELIVERY ! 


@ Compact 

@ One-Package 

@ Low-Cost Installation 
@ For YOUR Tank Trucks 


Now the sustained accuracy of the Bowser Xacto 
meter is availuble in a neat, one-package unit that « 
does TWO JOBS AT ONCE... 1) air separation and 2) measurement. It’s ¥ 
as trim and compact as a mustang and just as tough. 
It accounts for every gallon and it's available with ticket printer or 
straight-reading dial . . . with or without predeterminer. 
Fast on the draw, up to 70 g.p.m., it lowers delivery costs per gallon . . . increases 
the return on your investment in trucks and drivers. The cost of installation is 
unbelievably low and it needs very little space. 





Descriptive literature on the new Xacto Compact 
Unit is just off the press. Write for yours today! 


BOWSER, INC., 1301 CREIGHTON AVE., FORT WAYNE 2, IND. 





or call our necrest regional office @ Atienta @ Chicege © Cleveland «¢ Dalles 
QUA @ tenses City © LesAngeles © New York © SenFrencisce © Weshingten, D.C. 
xp CONTROL SPECIALISTS SINCE 1885 








PIONEERS 


of progress 


In the last 43 years of spark plug development, AC has pioneered every 
major design improvement—one-piece construction, heat-sealed construc- 
tion, “petticoat” insulator, small-diameter thread sizes...and CORALOX, 
the patented AC Insulator. AC’s are world-famous for quality. Dealers who 


stock AC’s find that quality tells—and sells. 


mena 
j 
‘Ss 'tOnN — GENERAL MOTORS CORPORATION 
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WASHINGTON 





PAD Looks for Independent to Direct 
Oil Marketing-Distribution Program 


By Herbert A. Yocom, Washington Editor 


Any day now some outstanding In- 
dependent marketer—of whom there 
are many—is going to be asked just 
about the biggest questions he has 
ever had thrown his way 

Will you leave your business to 
come to Washington and be director 
of PAD’s Division of Distribution 
and Marketing” 

The search for a marketing direc- 
tor is now on, with Deputy Admin- 
istrator Bruce Brown deliberately 
looking to the ranks of the Independ- 
ents to provide the man. In the same 
way, he looked long ago to the Inde- 
pendent refiners and the Independent 
producers and came up with Reid 
Brazell, of Leonard Refineries at Al- 
ma, Mich., and Dick Lawton, of 
Arkansas, as directors respectively, of 
the Refining and Production Division 

There is no reason why similar suc- 
cess should not attend the present 
effort, although admittedly for most 
Independent marketers the decision 
whether to accept appointment would 
be a most difficult one 

It isn’t every man that can pick up 
and leave his business just like that 
But certainly there will be a few 
whose operations are so organized 
that the temporary absence of any 
one of them from his accustomed 
management post will not spell too 
much of a hardship for his company 

Bruce Brown thinks so, at any rate 
which is why he is paying the Inde- 
pendent segment of marketing the 
high compliment of expecting it to 
fill this important assignment at 
PAD. A request to serve should not 
lightly be turned down 


Prime reason cited by PAD for 
wanting to establish a Distribution 
and Marketing Division at this time 
is the need for “giving proper atten- 
tion” to the material needs of a 
branch of the oi] business that is 
“the largest one of all from the stand- 
point of the number of companies and 
individuals involved.’ 

However, the division would be 
staffed only modestly in the begin- 
ning. Present plans contemplate only 
11 employes, including the director 


Three different men served World 
War II's PAW at various times as 
director of marketing. Dr. John W 
Frey, then a longtime official of the 
Interior Department, was the first 
R. T. Collier, from the West Coast 
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followed him briefly, after which Wal- 
ter Hochuli of Texaco, took over to 
run the show with great ability from 
April of "43 until the war's end 

Bob Collier, incidentally, is the fel- 
low who, while director, once tried 
unsuccessfully for a matter of weeks 
to discuss a particular problem with 
Deputy Ralph K. Davies, then finally 
hit on the solution of sending the 
latter a telegram requesting an audi- 
ence. He got it. PAW veterans also 
recall that Walt Hochuli quit his job 
at least three times, but never could 
make it stick because Deputy Davies 
kept ignorant of same by refusing to 
read his letters of resignation 


In defending its sought-for author- 
ity to require federal licensing of all 
businesses, as a device for getting at 
persistent violators of pricing regu- 
lations, OPS is saying that while OPA 
issued 32,118 license suspension warn- 
ing notices under similar authority 
in the last war, it had to resort to the 
second step of actually seeking sus- 
pension of a license in only 325 in- 
stances. Proving, insists OPS, that 
the “mere existence of a sanction to 
suspend a seller's right to sell a com- 
modity (has) a great deterrent effect 
upon persistent violations” 

Even so, however, and despite Mo- 
bilizer Wilson's endorsement, Con- 
gress is giving the OPS request the 
fishy eye and, right now, chances 
are that it will refuse authority 


Trying desperately to whip up sup- 
port for the lagging civil defense pro- 
gram, the Civil Defense Administra- 
tion’s (CDA) Advisory Council states 
bluntly that failure of Congress and 
the public to accept the “terrifying 
facts of what inadequate civil de- 
fense would mean to our country in 
ease of enemy attack is appalling.” 

There already has been planning for 
civil defense by oil companies, and 
some of these have put their plans 
into operation. Those who have not 
completed their civil defense plans 
would do well to speed them along 
Those who have finished them 
should bend every effort to keep them 
up to date. For as the CDA's advis- 
ory group points out, without civil 
defense an enemy attack could very 
well “destroy the industrial power 
which supplies our armed forces, and, 
by creating chaos at home. destroy 
the will to fight back 


You're looking at the “champs” in petroleum 
product selling power! 


Six mornings @ week, Skelly brings Alex 
Dreier wo the NBC microphone with the first 
network news analysis of the day 


At the some time, your customers hear con 
vincing Skelly sales messages delivered by 
Announcer-Salesman Bob Murphy—and they 
act on his advice! 


Seturdeys—i's Lloyd Burlingham, nationally 
known farm authority, with his popular pro 
gram featuring the famed Skelly Agricultural 
Achievement Award 


You cash in on the popularity of this power 
ful radio ‘team’ when you sell Skelly Prod 
ucts. Find out what's in a Skelly Franchise for 
you! Call or write for all the facts. 


SKELLY OIL COMPANY 


Marketing Heedquerters - Kansas City, Missour: 
Wholesale Division Offices: Konsos City » Chicoge 
Minneapoiis * Omohe + Denver + Dalia: 








Herman Newell 


. There's a Lincoln Business Building Department 
; Designed for Your Floor Space and Requirements 


+ © © PIONEER BUILDERS 


LUBRICATING EQUIPMENT © « + 


LINCOLN ENGINEERING 
COMPANY 


$702.74 Neture! Bridge Avenvwe, 
St. Lewis 20, Me 


Ken Chariton 


SSSSSSSSSSSSESESESEEEEEY, 


“Since installing 
Linco/n 


Lubricating 
Equipment 
our volume 
has increased 
as well as 
our profit” .. 


“We have been in our present location for the past 
1l years and during that time have used various 
types of greasing equipment. Our present Lincoln 
Lubricating Department is far superior to any type 
we have used. Since installing our Lincoln Lubricat 
ing Equipment, our volume has increased as well 
as our profit. We feel this is due to the fast, efficient 
and trouble-free performance of our equipment, 
plus its neat appearance and space saving overhead 


reels and compact wall batteries.” 


Newell Shell Service Station, 
Montgomery, Alaboma 


Lingg/n 


LUBRICATING EQUIPMENT 


INSURES Dependable Performance 
ASSURES Fast, Easy Operation 
PROVIDES Trouble-Free Service 
BUILDS Customer Confidence 
WRITE FOR FREE PLAN BOOK 

“StylEngineered Lubrication Departments” ... TODAY 


LINCOLN ENGINEERING CO., 


LINCOLN EQUIPMENT IS 
@uaranteed BY OVER 25 YEARS 
OF DEPENDABLE SERVICE 


5702.74 Natural Bridge Ave., St. Lowis 20, Mo 
Please send me a copy of your free bocklet ‘ StylEngineered Lubrication Departments.’ 
Nome 

Business Name 

Business Address 


City 





“How Well DoYou, Know Your Business ? 


Can You Identify These Commonly Used Cans —— 
for Petroleum and Automotive Products? 


SCORE: 


! 7 Right —Ex 
EXAMPLE: ieee ames 


3 Right— Study Up! 








THIS tS: 
Cylindrical Can With 
Single Friction Top 


QqeneR ener arenananan ena asanenasaseSananenanane 
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All cans shown above are included in Crown's full line of 
cans for Petroleum and Automotive products. They're top- 
quality cans of rugged, trustworthy construction. Whenever 
you need fine Cans or efficient Service, call on Crown! 
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60; woes eqneg Division of 


aces CROWN CORK & SEAL COMPANY 


MHA ..S,, OPEuOpey 
HANS Ud, OP BvEpey 


One of America’s Lorgest Con Menvfacturers + Plants ot Philadelphia, Chicego, Orlende + Branch Offices: New York, Beltimore, Pittsburgh, $1. Louis 
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SUPPLY AND DEMAND 





Half of Canada’s Oil Requirements 
Now Supplied by Dominion Fields 


crude oil now 
supplies about one-half of the domin 
on's total needs, Dr. Oliver B. Hop 
kina, vice president of Imperial Oi) 
LAd., said on June 14. About one-third 
f Canada’s current oil requirements 
are supplied by the oi) fields of Al 
berta 

In 1h47 production 
amounted to only 7% of consump 
tion. It was in this year that the west 
ern oil deposits were discovered. Dr 
Hopkins, who joined Imperial in 1919 
as 4 geologist, was in charge of ex- 
ploration and development for the 
ompany at the time of the large oil 
strike near Leduc, Alberta 

Dr. Hopkina, in his address before 
the meeting of the American Society 
f Mechanical Engineers at Toronto 
said that assuming Canada's oil con 
sumption continues to increase as it 
has in the last several years, and that 
no large new 
sped in the 
will be 40% 
vil in 1963 


anada’s output of 


domestic 


discoveries are devel 
meantime, the country 
self-sufficient in crude 


Combined market for crude oil pro 
fuced in Alberta 
will be about 


prairies this year 
115,000 to 120,000 b/d 
Dr. Hopkins said. He noted that the 
vl dises have proven a boon 
to the agricultural economy of the 
vest which previously had to pay 
high prices for the oil it was forced 
t import. He estimated that oil 
vroduct prices now are about 1 
ver bbl. leas per Imperial gallon than 
rmerly 


veries 


‘ 


Three-quarters of a billion dollars 
vill have been invested in crude oil 
exploration and development, in trans 
ortation and in manufacturing facil 
ties, mostly in western Canada. Dr 
Hopkins said 

Expansion of the 
Pipe Line Co 


Interprovincial 
s line is planned through 
the addition of six new pumping sta 
tions and the construction of 2,600,000 
bbls. more storage at Lake Superior 
The construction of an additional 
large tanker is underway which will 
permit the movement to Ontario Prov 
nee to increase to 18 million bbls. in 
1952 as compared with 12 million in 
1951, Dr. Hopkins said 

Net effect of this will be to raise 
vutput in the prairies to 145,000 bd 
in 1952, an increase of some 25,000 
b/d over the 1951 average he said 

ONC Demand Forecast American 
motorists in one of the greatest vaca 
tion travel splurges in history, will! 
consume more than a billion gallons 


14 


of gasoline in 15 billion miles of holi 
day travel during June, July and 
August, when more than 50% of 
the country’s vacation trips are made 
according to OTIC 

Vacation travel for all of 1951 is 
expected to rise to a new peak of 30 
billion miles, a gain of nearly 60% 
eince 1940. Total gasoline consump- 
tion for the year, for vacation travel 
only, is expected to exceed two billion 
gallons 

Gasoline production climbed to 
within 92,000 bbis. of all-time high 
set in week ended Aug. 19, 1950, ac- 
cording to API statistics for week 
ended June 9 (see summary table on 
this page) Average refinery runs 
were down from the previous week's 
record high 

Stocks of continued to 
decline, while kerosine and distillate 
fuel inventories rose. Residual fuel 
Stocks showed a negligible decline 

Crude oil and condensate produc 
tion averaged 6,168,550 b/d, a de 
crease of 900 b/d from week earlier 

OU From Texas Railroad Commis 
sion June 15 set Texas*oil allowables 
at 2,923,668 b/d for July, up 10,722 
b/d 

Proration 


gasoline 


based on 24 
production for most fields in 
July, and 19 for East Texas. June 
achedule is 23 for fields generally 
and 19 East Texas 

Besides crude, Texas will produce 
estimated 343,668 b/d of natural 
gasoline and condensates 

Most operators at statewide 


order is 
aays 


hear 


ing recommended maintaining high 
Texas production despite fact nearly 
& million barrels have been added to 
state's crude stocks in eight weeks 

Chairman Culberson read from 
statement by Eugene Holman, pres 
ident of Standard Oil (New Jersey) 
that petroleum consumption in U.S 
first five months 1951 is 13% over 
1950, and that estimated increase for 
year is 10% Mr. Culberson noted 
that Texas production is 16% higher 
than year ago 


Neither the commission nor indus- 
try appeared concerned over rising 
U.S. stocks (now past 248 million 
bbis.) or the fact that products on 
hand total about 25 million over last 
year 

Commissioner W. J. Murray, Jr 
said the commission believes 250 mil 
lion is the desirable minimum crude 
above ground. Formerly it favored 
245 million, but increased rate of con 
sumption requires bigger stocks, he 
said 

I don’t think it would hurt for us 
to go to 255 million,” added Chair 
man Culberson If something hap 
pens in the Near East, they will be 
hollering for us to go to 260 mil 
lion.’ 

Pennsylvania grade crude oi) runs 
to stills declined 4,226 b/d during the 
week ended June 9 as compared with 
the previous week, according to Na 
tional Petroleum Assn. statistics, as 
follows (figures in b/d) 

Week Ended 
June 10, 1960 


49,370 


Week Ended Week Ended 
Jane 8. 1961 June t, 1951 
L070 56,336 


Refinery Expansion and moderniza 
tion program planned by Esso Stand- 
ard Oil Co. for its Everett, Mass., re 
finery will increase the plant's gaso 





Summary of API Report of Refinery Operations 


(U, 8, Tetale 


Preduction 


Crude runs-—-daily avg 
Foreign crude included 
Percent operated 
Gasoline 
Kerosine 
Distillate fuel oil 
Residual fuel oil 

stock 
Finished & unfinished gasoline 
Kerosine 
Distillate fuel oil 
Residual fuel oil 


Week Ended 


21,227,000 


129,353,000 130,249,000 
21,890,000 
57,372,000 
38,839,000 


of M. Basis) 
Week Ended Inerease 
June 2 or Decrease 
(Pigures in bbls.) 

6,445,000 6,601,000 156,000 
524,000 495,000 29,000 
93.3 95.5 2.2 
21,086,000 141,000 
2,320,000 2,317,000 3,000 
8,678,000 .294,000 384,000 
8,921,000 929,000 8.000 


dune 9 


896,000 
+ 1,093,000 
+ 2,710,Q90 


32,000 


20,797,000 
54,662,000 
38,871,000 


Summary of B. of M. Report on Crude Oil Stocks 


Total crude stocks in U. S 
Total located in BM East Coast 
District 


Week Ended 
248,167,000 


14,787,000 


Week binded 
dune 9 


246,660,000 


(Change from 
dune 2 


1,507,000 


dune 2 


15,577,000 790,000 
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CONTROL METERS 


TIME IN HALF 


Trucks load up and move out in half the time formerly re- 
quired at this Petro bulk plant! The saving was achieved in 
three ways: First, Red Seal remote printing registers permit 
control of all operations from inside the office. Second, 
adequate piping and larger meters — 4” and 3” Red Seals 
— increased the gpm. Third, the drive-through layout allows 
trucks to roll in and out without backing up. See National 
Petroleum News, July 13, 1949. 

At the dispatcher’s finger tips is a row of Red Seal remote 
control, ticket-printing registers. Each is accurately syn- 
chronized with one of the standard registers on the loading 
rack meters. No product can be drawn from any loading 
arm until the dispatcher has inserted a ticket and cleared 
the proper register. 

lf you want this close control, speed, and accurate ac- 
counting — with meters that sustain accuracy over millions 
of gallons — ask your engineers about including the new 
Red Seal Remote Control Meter Master System in your plans 
for more profitable bulk plants. 


NEPTUNE METER COMPANY 
SO WEST SOTH STREET ¢ NEW YORK 20, N. Y. 


Branch Offices 


ATLANTA ° BOSTON ° CHICAGO ° DALLAS ° DENVER 
05 ANGELES + LOUISVILLE + NO. KANSAS CITY, MO. * PHILADELPHIA 
PORTLAND, ORE. - SAN FRANCISCO ~- Canadien Fectory, LONG BRANCH, ONT. 
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There's a Red Seal Bulk Plant 
or Tank Truck meter for every 
use. See the improved Auto- 
Stop quantity control and 
Print-O-Meter ticket printing 
registers. 
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Whos to say when you need tires 7 


You, of course! But, often, it’s at the corner serv- 


ice station you're first reminded that your treads 
are wearing thin, And purchases there, by you 
and millions of other car owners, have made this 
convenient source today’s largest marketer of 
replacement tires, batteries and accessories. 
Most merchandise on sale at service stations 
was sold first to oil companies and oil jobbers. 
Management recognized it as traffic-building 
goods. Sales and merchandising crews viewed it 
as promising volume business. It became part of 
the progressive TBA program because oil men at 
headquarters, in regional offices and in the field 
believed in it accepted it. It is merchandise that 


has won approval right down the line. 


First step in moving your products through the 
nation’s best service stations is to place your 
story before oil marketing men. Reach them, tell 
them, sell them through National Petroleum News 

the oil industry's marketing magazine! 
Planning to build sales through service stations? 
Write for helpful, new fact-booklet titled “TBA.” 


enone anaes 
—— 


“% TleZ\ is the of! industry's designo 

/ tion for tires, botteries and 

accessories now being sold in plonned 

{ programs directed by oi! companies and 

oil jobbers, conducted through the no- 

tion's best service stations, promoted by 
Notional Petroleum News 


\ 


12133 West Third St., Cleveland 13, Ohic ... Offices in New York, Philadeiphic, Chicago, Houston and Leos Angeles 
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SUPPLY AND DEMAND 





line and heating oil output by about 
9,500 b d 

Contract calls for construction of 
an 18,500 b/d Fluid catalytic crack. 
ing unit, a gas compression plant, and 
a light ends plant among other fa- 
cilities. In addition, a 7,000 b/d rerun 
pipe still will be built 

Construction is to begin next Sep- 
tember, and be completed early in 
1953 

New refining unit planned by Sun 
Oil Co, will have a charging capacity 
of 11,000 b/d of naphtha, The Houdri- 
forming unit will be installed at com 
pany’s Marcus Hook, Pa., refinery 

Operating in conjunction with a 
new Sun Arosorb process for aro- 
matics purification, the new Houdri- 
former will produce 13 million gals 
per year of chemical grade benzene, 
30 million gals. per year of chemical 
grade toluene, and 15 million gals 
per year of aromatic aviation gaso- 
line blending stock for the produc 
tion of Grade 115/145 aviation fuel 

Completion of the expansion is ex 
pected by fall of 1952 

Imports of crude oil and products 
increased 1,500 b/d in week ended 
June 9 compared with previous week 
Residual fuel imports increased 9,300 
b/d while crude oil declined from 
556,700 b/d to 528,200 b/d 

Distillate fuel, 4.400 b/d, asphalt 
16,400 b/d and other products, 20,000 
b/d accounted for balance of imports 
in week ended June 9 

April imports of crude and prod- 
ucts rose to an average of 890,500 b/d 
from March level of 844,100 b/d, an 
NPN compilation of Census Bureau 
statistics shows 

Crude oil imports averaged 504,700 
b/d, compared with previous month's 
mark of 461,400 b/d, while residual 
imports of 357,700 b/d almost 
matched March level of 358,700 b/d 

Statistics also revealed for first 
time a breakdown on crude imports 
acording to quota restrictions, with 
11,038,983 bbls. of April total paying 
10.5c tariff and remainder of 4,102,- 
311 being assessed at 21c per bbl 

Following table shows crude im- 
ports by country of origin, along 
with breakdown on tariff charges 

Total At l@.5e At fle 
Imports Per Bbi. Per Bb 


(In thousands of bbls.) 
Venezuela &.57 


* Individua tems have beer nded ff 
uusands and therefore may not add 


ip exact 
t complete totals 


Meanwhile, Customs Bureau report- 
ed June 14 that, as of June 2, all 
countries exporting to the U. 8. ex. 
cept Venezuela have exhausted quotas 
under 10.5c tariff. Imports from Vene- 
zuela as of that date totaled 55,424.- 
952 bbis., compared with quota of 
62,217,550 bbls 
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Wise 


YOU CHOOSE 
WITH CARE 


WHEREVER 
fuel oil or gaso 
line is delivered 
under pressure to 
customers’ tanks, 
the hose has to 
be right! It has 
to be static-safe, 
fast-flowing and 
flexible—and it can’t mark drive- 
ways, boat decks or aircraft sur- 
faces. 

That takes special “know-how” 
in hose construction—the kind you 
get in Hewitt-Robins Monarch (R) 
or Maltese Cross (R) brands . 
famous in the marketing of petro 
leum products. 


available in three 
types: 1. Tank 
Truck Hose, for 
gasoline __deliy- 
ery to. service 
stations; 2. Fuel 
Oil and Gaso 
line Hose, for 
home delivery, 
aircraft refuel- 
ing and launch 
ne Pump Hose. 
Maltese Cross is available in two 
types: 1. Oil Truck Transport and 
Tank Car Hose; 2. Gasoline Pump 
Hose. 


Monarch is 


r — —HEWITT-ROBINS 


> 
o~ 


ee 


_ 
f » 
en 


7 


Hewitt-Robins hose has 
thing! A gasoO- Qe — 
line-and-oil —_re- 
sistant synthetic 


tube that won't 4 | 


slough off parti-§ oy 
cles to clog Die- ~s/ Y 
ves or jets .. .f \ 
smooth-bore for y y 
fast flow! A : . 
triple-braided, high-tensile cord 
carcass to withstand pressure and 
suction . . . with a static wire im 
bedded in the wall! A tough, syn- 
thetic cover for heavy-duty service. 


every 


= 


sel burner val- 


Next time you need fuel oi] and 
gasoline hose, specify Hewitt- 
Robins Monarch or Maltese Cross 
brand and get the most for your 
money 


For this and many other specialized hoses 
for the petroleum industry, call your 
Hewitt Rubber Distributor (listed under 
“Rubber Products” in the classified * phone 
book) or write Hewitt Rubber Division, 
240 Kensington Ave., Buffalo 5, N. Y. 


eS 
FUEL OIL AND 
GASOLINE HOSE 


INCORPORATED - — 7 


Alm HOSE © BARGE LOADING HOSE + FIREHOSE + FLOATING ROOF TANK DRAINAGE HOSE 
FLUE CLEANING HOSE + FUEL Off & GASOUNE HOSE + Ol SUCTION & DISCHARGE HOSE 
STEAM HOSE + TRUCK TRANSPORT & TANK CAR DISCHARGE-SUCTION HOSE « TANK TRUCK HOSE 
WATER HOSE + PROPANE-BUTANE HOSE FOR HANDLING LIQUEFIED PETROLEUM GASES 


-_——— ee 


| 

| | 
| 
| 
| CONVEYOR BELTING + PIPE SUNGS + RUBBERLOKT® WIRE WHEEL BRUSHES | 
L J 
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Continental is the lergest producer of utility con- 
fainers in the U. S. The Continental line of stee! containers 
includes lug cover pails, utility cons, flaring pails and closed-head 
drums in light and heavy gouges. After serving their original 
purpose, they can be re-used in many different ways. 


Damaged shipments are a headache. They put a dent in 
profits and strain customer relations. Those headaches 
will leave in a hurry when heavier products are packed in Continental cleo mohkes © com- 


Continental steel containers. plete line of “PF” Style cans in 
. , : : every size from ‘2 pint to 
Continental's rugged pails and drums are built to take it. ene gallon, as well as Handy cg ™ 


They give top protection during every mile of travel, Oil cons -_ 
weather the roughest handling, and come up beaming re 
sales appeal 


There's no question that it is sound salesmanship to 
put trade-mark and sales measage on the side of every 
pail and drum that’s shipped—and the better the lithog- 
raphy the better the salesmanship. Continental's master 
lithographers have the skill and experience to lithograph 
steel containers in colors and designs that really sing. 
Another good sales idea is to standardize labels . . . give 
the entire line a family appearance. 


CONTINENTAL © Can CoMPANY 


Eastern Division: 122 E. 42nd St.. New York 17 . Central Division: 135 Se. le Salle St., Chicago 3 . Pacific Division 





Russ Building, San Francisco 4 
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Autocars have fnew 
supplying superbly engi- 
neered trucks suited to the 


kept pace with sa ea 


operators. Today more than 


ever, haulers in the West, as 
growt 0 everywhere else, depend on 


Autocars to move goods in 


st mn + kj volume over long distances 
e e ruc ing and at low cost per ton-mile. 


Shown here ore twe Avtecers which Hivetrete the growth of 
Western trucking. 30 yeers ego, Art Paxton, of Les Angeles, went 
inte business for himself with his first Avtecor. He used this 
2-cylinder mode! to haw! socked coment for George 1. Eastman 
Co., of the some city. This yeer, Poxton Trucking Company (A. P 
Pexton, owner), one of the leading Western hevling concerns, 
took delivery of the: newest Autocor, a DC-10064 Autecor-Diese! 
six-wheeler te serve as @ trocter Pexton Trucking Company now 
de general trucking, ocll-field hevling, end contrect hevling fer 
Keiser Stee! Compeony. 








1... Maul big loads 
2... Control the lead 
3... Are streng all over 


4... Are dependable 
5... Are economical 


Autocar Trucks | 2==52-_ 


The Autocar Company, Ardmore, Pa. - Established 1897 + Factory Branches and Distributors from Coast to Coast 
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NEOPRENE dock loading hose helps reduce tanker 
turn-around time at Gulf Coast refinery 


RECORD OF SAFETY AND EFFICIENCY MAINTAINED THROUGH YEARS OF SERVICE 


Today's staggering demand for pe 
troleum products has thrown em 
phasis on reduced turn-around time 
And when tankers are loaded fast, a 
tremendous strain is placed on the 
doc kK hose used 

Because it's more dependable on 
the job lasts longer, this Texas 
Gulf Coast refinery is using dock 
loading hose made with Du Pont 
neoprene. And even though some 
of the hose has been in service 
as much as 5,000 hours over several 
years, it has maintained an enviable 
record of safe, efficient performance 

This refinery, like so many others, 
depends on neoprene hose because it 
can take the rough treatment of 


dockside service. It resists deteriora- 
tion from the corrosive products it 
must handle. And it withstands chaf 
ing and abrasion 
light and all kinds of weather. 


NEOPRE 


exposure to sun- 


So for long trouble-free service 
and lower maintenance, check on 
hose with cover and tube of Du Pont 
neoprene. Your supplier can provide 
neoprene hose for your specific needs 


The rubber made by Du Pont since 1932 


FREE! The Neoprene Notebook — 


Interesting stor: 
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Station Restrictions May Aid Jobber—Switzer 


Instead of looking askance at 


the temporary $5,000 limit placed on 


new service station construction by the government, Independent jobbers 
may find the order an incentive to thoroughly modernize present outlets 
increase their throughput and generally enhance the competitive position 


of the Independent marketer 


This is the opinion of George L. Switzer, 


manager, retail department, Shell Oil Co. 


Addressing the South Carolina jobber convention at Myrtle Beach, 
S. C., June 12-13, Mr. Switzer explained how this type of an approach to an 
apparent restrictive government order can improve the efficiency of a mar- 


keter’s retail outlet 


NPN publishes herewith extracts from Mr. Switzer’s talk 


By GEORGE L. SWITZER 


Manager, Ketail Dept. 
Shell Oil Co. New York 


Looking back, I think you will all 
agree that the petroleum business has 
been a good business and that most of 
you are now enjoying the largest 
sales in your histories. Everything 
points to another bright year for 
1951 

Restrictions on the construction 
of new service stations, should pre- 
sent no real problem Actually, this 
may prove to be a blessing in dis- 
guise because it will give you an ex- 
cellent opportunity to build up the 
throughput of existing outlets 


Total mo- 
established 


Listen to these figures 
tor-vehicle registrations 
a new record in 1950-- 48,484,000, an 
increase of 8'.°> over the 1949 total 
The number of tractors now on U. § 
farms totals over four million—-more 
than double the number in use 10 
years ago, with no market saturation 
point in sight 

The consumption of gasoline, the 
industry's most important product, in- 
creased 738°) between 1920 and 1949 
Industry-wide sales of automotive 
gasoline in the year 1950 increased 
9.1% over 1949; and the latest fore- 
cast indicated that the increase for 
1951 will exceed 1950 by 6.2% 

Yes, people are earning and spend- 
ing more money than ever before 
American motorists will spend an es- 
timated $14,466,000,000 for petroleum 
products, repairs and TBA during 
1951. Service station operators will 
do a substantially large portion of 
this business It is also true that 
of the 43,000,000 families in the 
United States, almost 25,000,000, or 
56°: need automobiles to get along 


in a society which has been geared to 
a machine age standard of living 

A survey conducted by the maga- 
zine “Progressive Farmer” reveals 
66.9% of the farm families in 14 
southern states took vacations last 
year, and that 86.2% of that total 
traveled by motor car. The farmer 
is joining his city cousin on the high- 
ways that lead far away from home. 

Furthermore, my company's Tour- 
ing Bureau tells me that it recently 
canvassed all of the leading touring 
agencies in the country, and learned 
that requests for touring information 
were about 10% ahead of last year 
This means that vacation travel again 
will be at a peak. This suggests that 
now is the time to make sure that 
your outlets are properly set up to 
take maximum advantage of this gold 
mine of new business on wheels 

Business Barometer — The service 
station market is closely related to 
the number of cars on the road. These 
cars mean plenty of travel and mile 
age and wear Practically every- 
thing that wears out on an automo- 
bile or is consumed by an automo- 
bile is sold through service stations 
Thus trends in registration comprise 
the really true barometer for judging 
the business of the service stations 

Unquestionably, the national out- 
look is very good and I believe you 
will agree with me when I say that 
you petroleum jobbers have had good 
fortune and good judgment in your 
choice of a business. This is the sup- 
ply outlook as it exists today 

Stocks of gasoline unquestionably 
will be adequate, if not plentiful un- 
less there's full scale war 

Motor oils and lubricants, includ- 
ing the latest heavy-duty motor oil, 


Mr. Switzer 


will be in plentiful supply and of the 
very highest quality 


Similarly, heating oils will be in 
plentiful supply, provided that the 
storage capacity is adequate 

Considerable speculation exists as 
to whether there will be adequate 
supplies of antifreeze 


There apparently will be some 
acute shortages in spots, but it is be- 
lieved that there will finally be 
enough of these products to go 
around 


Tires are in short supply now and 
have been for the past 60 to 90 
days, This situation may hold until 
late summer or early fall By that 
time the shortage 


passed 


period should be 


In regard to storage batteries, bat 
tery manufacturers have appealed to 
National Production Authority for 
more lead in order to prevent pro- 
duction from falling 50% short of 
meeting civilian requirements 

There is no shortage in automo- 
tive accessories. In the case of most 
of the items, they are in plentiful 
supply 

Basis For Jobber's Success—It is 
my considered opinion that a jobber's 
success today, for the most part, de- 
pends on planning. training, mer 
chandising, operating controls, giving 
service, and taking advantage of the 
various merchandising and advertis- 
ing helps provided by his supplier 
There is a definite need for better 
merchandising and greater operating 
efficiency all along the line in job- 
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ow Uat there are still 
small, cramped service 
pumps. This 


rue mn jobber tert 


y two 


these stations have 
a ft. or none at 
all “ } « only sirigle 


lubri 
atio en this is too narrow 
accommodate the 
equipment which an efficient station 


needs to render t 


and 


May's thorough lub 
ricalion services, and to sell success 
fully all " the different related 
tems and services which should be 
availabie in a modern service station 

Jobber Improvements — It is sur 
prising the amount of physical im 
provement that can be 


service 


made at a 
expenditure 
f $5,000 or less. I suggest that you 


Station for an 


make a thorough survey of your out 
leta to determing what is needed 
You should decide where to do a face 
lifting job and where to give up high 
coat, low gallonage units. You must 
also consider a “paint up and clean 
up” program and this applies not only 
to your service stations, but to your 
rolling equipment as well Take a 
good look at your restrooms. Don't 
forget that those restrooms are im 
portant to you Iam in a position 
to see results all over the country and 
I don't know of any single factor 
which has discounted jobber opera 
tion more than obsolet« 


room facilities 


untidy rest 


Some of the 


gressive 


factors which pro 
jobbers should consider at 


this time because the day of so 


called common labor or cheap help 
no longer exists, are 


First a better all-around opera 


n of bulk plants is called for 


This involves such things as en 
arged storage capacities, better bal- 
anced stocks « 


noxdern 


t a fast-moving nature 
dispensing and protective 
quipment and facilities, reduction 
f stock losses, and a thorough sys 
of bookkeeping records 
Second, more efficient truck 
on 


opera 
This refers to larger and more 
efficient trucks, greater capacities 
bigger average deliveries to dealers 


Third, greater average 
per service station 


throughput 
Practically all 
ompanies today are doing 
a greater volume of 


ajor oil 
over-all business 
through a fewer number of stations 
Such a program obviously is good 
business because it means that each 
outlet becomes more profitable and 
the dealers become more satisfied 
Delivery costs to individual stations 
are greatly reduced without suffer 
ing any over-all loss of business 
There is nothing new to an evolution 
of this kind You are all familiar 
with what the food markets are doing 
in this respect. They are doing more 
business through fewer outlets, and 


they are serving the 


You, as petroleum 


public better 
jobbers, will be 
prudent to adjust your thinking along 
these same lines in respect to 


station representation 


your 
aerTvice 

Fourth, modernization of existing 
stations (within the $5,000 limita 
tion) Your improvements should 
be focused on better yard layout (en- 
trances, exits, surfaces, pump island 
location, et« Your outlets should 
be designed to handle more cars at 
one time New building fronts, with 
larger windows, should be considered 
Improved lighting facilities are very 
mportant Your paint and sign pro 
gram calls for a comparatively small 
expenditure of leads 
to @ Vast improvement in the ap- 
pearance of your stations. Also, the 
modernization of salesrooms and the 
addition of 


money, but it 


modern facilities and 
equipment in the lube rooms are vital- 
ly important 

Fifth, you must develop a good 
training program not only for your 
own employes but for your dealers 
as well, But at this point I might 
remind some of you jobbers that per 
haps you have not been thinking far 
enough into the future about junior 
executives to be developed as the 
years go along. Many of you have 
some relatives, whom you could 
be training in the management of 
your business. Two hands are al- 
ways better than one and believe me, 
gentiemen, you will need all the help 
you can get to put over an effective 
training program which will reflect it- 
self in the way your dealers operate 
their service stations 


Must Keep Pace With Trends— 
These few points are important and 
I know of few franchise jobbers who 
can't improve in one or more of them 
I mention this because many major 
companies that I know of (including 
my own) will devote a much greater 
part of their efforts toward building 
up their distribution through jobbers 
n the future. Today, my company 
has more jobbers than ever before; 
and we are now aggressively expand- 
ng on this type of marketing. We 
do not hesitate to advise the jobber, 
however, that to justify his existence 
he must keep pace with trends in the 
industry.trends toward more eco- 
nomical and efficient marketing prac- 
tices 

We have just completed a series 
of schools for our jobber salesmen 
These schools are designed to equip 
our salesmen to set up training pro- 
grams with their jobbers who want 
to participate 


We are now midway through «ea 
series of retail training schools for 
all of our salesmen designed to equip 
them with the knowledge they need 
to train their dealers 

As a part of the staff in each of 


our district sales offices we have re- 
tail instructors, real estate experts, 


operations engineers and lubricatior 
specialists. We make their services 
available as much as possible to our 
jobbers 


Dealer Training Program—I don't 
believe that anyone in the oil busi 
ness has found a completely satis 
factory answer to the problem of re- 
tail training for their own employes 
and for their dealers. I have many 
friends in the industry and I have 
yet to meet one who does not con- 
sider training as the number one 
problem and who does not freely ad 

it that the subject is receiving con- 
stant study and experiment. During 
recent years, the ndustry has 


spent many millions of dollars on 
training its sales force and dealers 
and these programs are now begin- 
ning to assert 


paying off 


themselves and are 


Now what does all of this mean 
to the average petroleum jobber? 
Sirnply this: The jobber’s problem of 
training in his field is not one bit 
different than that of a major oil 
company, the only difference being 
that it is smaller in scale If the 
jobber wants to, he can do the same 
things that we are doing, and prob- 
ably do them muc h more effectively 
We have told Shell jobbers about this 
program, and if they are willing to 
put the necessary interest, personnel 
and effort behind it, we are willing to 
lend them one of our trained instruc- 
tors with which to get the program 
set up and started. We have recom- 
mended that the jobber should es- 
tablish at least one key station in his 
territory where all things are done 
correctly, and where other dealers 
can be trained. With this as a nucleus 
and an example, the principles of 
good training can then be 
spread out to reach every service sta- 
tion in the jobber’s chain 


dealer 


Let’s not make any mistake about 
it. The golden key to successful serv- 
ice station operation is good training 
because a well-operated service sta 
tion, manned with trained personne! 
will always get the confidence of its 
customers; and, that is the only way 
to get that confidence Actuaily 
gentlemen, unless a jobber provides 
merchandising plans and a training 
program for his dealers, I personally 
do not feel he is accepting the full 
responsibilities of a good jobber. Too 
many are of the opinion that their job 
begins and ceases with the storaging 
and delivering of petroleum products 
and that they are not being compen- 
sated to put into effect dealer mer- 
chandising programs such as the oil 
companies practice Dealers today 
cannot hope to succeed without mer- 
chandising and training and without 
successful dealers, a jobber will find 
it difficult to operate profitably 


Strangely enough with all of these 
opportunities there appears to be 4 
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lack of confidence, because many pe- 
troleum jobbers seem to diversify 
their interests and “scatter their 
shots”. Jobber profits realized from 
the sale of petroleum products, in 
many instances, are being re-invested 
in other kinds of businesses. Probably 
this explains the lack of modern 
service station, facilities and equip- 
ment in many jobber territories. More 
important, is the fact that these other 
outside interests take time and atten- 
tion, and where this situation exists, 
the petroleum business usually suf- 
fers, because it is one in which per- 
sonal contact means so much to the 
jobber, to the dealer and to the con- 
suming trade 

Now just a word about your own 
local public relations. To you as a 
jobber it is of great importance how 
you, your organization, and your busi- 


ness rate in your community. The 
public gets an impression from the 
way you and your dealers do busi- 
ness; if you operate your business 
on a high plane and on a quality 
basis, the public regards you as a 
high quality businessman and has 
confidence in you. If you run your 
business in a careless, inefficient and 
slipshod manner, the public is certain 
to evaluate you on just that basis 
and is governed accordingly 

By this time you may suspect that 
I am optimistic about the service sta- 
tion in war and in peace. I am--and 
hope I have cited enough facts and 
figures to justify my optimism. On 
the basis of these facts and figures 
I feel confident that the future of 
the petroleum jobber is healthy and 
bright regardless of world develop- 
ments. 


OK for Stations Under 3-Ton Steel 
Limit Promised Under New NPA Order 


WASHINGTON—National Produc- 
tion Authority at NPN press time 
ordered virtual blanket approval of 
service station and other commercial 
construction projects employing less 
than three tons of steel and “insig- 
nificant” quantities of other critical 
metals, regardless of cost 

Action, however, in no way as- 
sures builders of being able to buy 
even relatively small quantities of 
tight materials, especially structural 
steel 

Agency said it notified all field 
offices processing M-4 applications 
to immediately apply the 
operating instruction 

“In considering a List B (construc- 
tion requiring NPA authorization) 
item of construction an authoriza- 
tion to commence construction can 
be granted if, in the construction of 


following 


the project, the quantity of critical 
materials is so insignificant that the 
use of such materials in such con- 
struction will not adversely affect de- 
fense effort | 

“For example, the use of any type 
of steel in any project on List B of 
a quantity less than three tons should 
be considered an insignificant quan- 
tity. Close scrutiny should be given 
any facility where copper or alu. 
minum product will be used.” 


As cautioned by NPA last month, 
operators are still expected to simpli- 
fy projects as much as possible and 
strive to use substitute materials in 
the place of critical items 


(For review of the steel supply 
situation in oil marketing at the time 
these NPA instructions were. issued, 
see p 24.) 





Fixing Margins Harmful, 
New Jersey Study Shows 


TRENTON 
margin of profit for gasoline dealers 


Legislation to fix 


would be opposed to fundamental 
concept of free enterprise, “unduly 
affect" the future price of gasoline, 
cripple the constant effort that should 
be made to reduce prices, and at 
the same time better the quality of 
product, and “reward a minority 
group at the sacrifice of the interest 
of the majority,” according to find- 
ings of Governor Driscoll’s special 
committee appointed last August to 
investigate the effect of New Jersey's 
gasoline price wars on the public 


The committee recommended that 
“only those marketing laws now ap- 
plicable to the retail sales é6f gaso- 
line in the state of New Jersey be 
utilized in governing the extent of 
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the widespread sporadic competition 
among dealers.” 

While granting that dealers’ in- 
comes have declined “due to closing 
of the gap between cost and sales 
price through pressure of competi- 
tion,” the committee said, “it is a 
matter between the dealer and the 
company he represents and not a 
problem calling for some form of 
governmental control.” 


Lack of Space Stymies 
PAD Marketing Division 


WASHINGTON PAD plans for 
the establishment of a distribution 
and marketing division have become 
snagged by a lack of space in which 
to quarter the few employes needed 
to staff the new division initially. 

The same space problem also is 
bogging PAD efforts to begin the 
buildup of its Supply and Transporta- 


tion Division staff to a size adequate 
to cope with spot shortages next win- 
ter which PAD now fears may be 
even worse than those in the winter 
of 1947-48. Division now has 23 em- 
ployes, but office room in the Interior 
Department building suffient for only 
13; wants to add seven more im- 
mediately, and to have a total of 103 
on the job here by fall. 

What to Do? —-Problem has been 
presented to Secretary Chapman for 
solution. but what he can do about it 

short of ejecting old-time agencies 
from the building or bodily transfer- 
ring certain PAD activities out of 
Washington—is a big question. One 
PAD division (Production) is having 
to work a night shift 

Over-all, PAD sees a need for add- 
ing 89 new employes by July 1, 
principally to handle the immense 
amount of paper work involved in the 
processing of M-46 and M-46B ma- 
terials applications 

The agency also has plans down 
the road a bit to set up a small busi- 
ness unit but is having to hold this 
in abeyance pending availability of 
office space 

On the materials front, PAD dis- 
closed last week that the job of 
claiming, obtaining and distributing 
controlled materials is being co-ordin- 
ated within the agency by six special 
staff committees 


‘Spot’ Gasoline Allocation 
Appears on Pacific Coast 


LOS ANGELES--Gasoline supplies 
on the West Coast are tight, but al- 
locations have not been started gen- 
erally, However, Union Oil Co. and 
Wilshire Oil Co. have begun ration- 
ing gasoline to their own stations on 
a limited scale 

A NATIONAL PETROLEUM NEWS sur- 
vey of West Coast companies shows 
few oil men are worried about ration- 
ing despite the tightness, For example, 
retailers who want to buy gasoline 
and can pay cash, reportedly can get 
all they want. Following is a sum- 
mary of what NPN found: 

Union Ol}—The company began ra- 
tioning its premium gasoline to deal- 
ers this month. Because of limited 
allocations of tetraethyl lead, the 
company wants to maintain the fuel’s 
octane rating, as promised in full- 
page ads last March 

Wilshire O11 Co.—Company has al- 
located gasoline supplies since Jan 
25, when the price freeze began 
Quotas, based on 2-month averages, 
apply only to big stations. Wilshire 
has a monthly gallonage of 20 mil- 
lion 

No-Rationing Policy — Companies 
that told NPN they are not allocating 
gasoline include General Petroleum, 
Shell, Richfield, California Standard, 
Sunset Oil Co. and Urich’s Serve 
Yourself Stations, Inc 
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Oil Marketers Hurt by Steel Cutback 
But Doubt Product Shortages Ahead 


The government's latest steel cut 
hit of] marketing where it hurt the 
ret mn bulk plant 
other building projects 


terminal and 


The cut was hard to take, becaure 
it mainly affected plate and struc 
tural eteel, already in short supply 

The result ac 
TIONAL PETROLEUM 
major companies, jobber associations 
and oil equipment men- will be fur- 
ther slowdowns of 
programas 

Opinion of 


ording to a Na- 
NEWS survey of 


needed building 
those surveyed was 

1. Oil marketers must be allowed 
more steel if they are to continue 
to meet growing demand How 
ever 

2. General oil shortages are unlike 
ly in the near future 

What happened was that Defense 
Production Authority reduced its 
third quarter allocation of steel to 
Petroleum Administration for De 
fense PAD in turn, was forced to 
shave oil marketing steel share to 
8,000 tons for July August and 
September of this year This 8,000 
tons is only about 12°) of what the 
industry used in the third quarter of 
19h0 (For details ree NPN June 
13, p. 25 and other story on this page.) 


Chapman Protest. One bright spot 
was a written blast at DPA fired 
over the weekend by Interior Secre- 
tary Chapman He strongly pro 
tested NPA'‘s failure to give the oil 
and gas industries more steel He 
raid it was folly to suppose oil prod 
ucts rationing could be avoided un 
les DPA is willing and able to mak« 
larger allocation He described the 
8,000 tons of steel permitted market 
ing as woefully short of actual needs 

Mr. Chapman also warned that 
only the miracle of an abnormally 
warm winter could prevent gas short 
ages in the 1951-1952 season 
he said, would create a 
fuel oil he 


These 
lemand for 
doubted could be fully 
met 

As for refining, the Secretary said 
new refining capacity should be 
added at the rate of 400,000 bd an 
nually Yet the steel available al 
lows only a 200,000 b/d expansion 

As a follow-up, PAD filed a formal 
request with DPA asking for more 
steel for oil and gas 

Major off companies contacted by 
NPN were almost unanimous in as 
serting they vuld take care of de 
mand desp'te steel cutbacks 

However, one major operating in 
the East and South said the cuts are 
bound to cause spot shortages The 
company pointed out it can take care 


of most demand increases, but that 
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an exceptionally cold winter would 
cause trouble. It reports a number 
a bulk projects held up for lack of 
steel 

Several other majors marketing in 
the East decline to comment, say- 
ing the situation is too muddled at 
present. They feel it is too early to 
tell what the effect will be, and add 
that weather will be an important 
factor in meeting demand increases 


Although Standard of Ohio does 
not yet have in sight steel for a num- 
ber of expansion projects in mar- 
keting, refining and production, the 
company feels it will be able to sup- 
ply its customers “for the foresee- 
able future.’ 


Union Oil of California reports 
marketing construction is so small 
no pinch is being felt. Truck tanks 
and underground tanks are being ob- 
tained to meet requirements. How- 
ever, the company has a shortage of 
some containers such as drums 


General Petroleum asserts: “The 
steel cutback has slowed down some 
sound and necessary projects which 
would improve our efficiency and 
service As far as marketing 
operations go, we dec idedly do not 
feel that drastic steel cuts may mean 
oll shortages.” 


Another west coast major reports 


most of its trouble is in trying to 
obtain material for service station 
building, and pipe lines from bulk 
plants to bulk plants and refineries 
to bulk plants. It has no problem 
obtaining underground tanks. Com- 
pany feels present facilities make an 
il shortage in marketing unlikely 


A large Texas marketer says its 
main difficulty is the delay in getting 
government authorization for proj- 
ects, but after approval the company 
can generally get needed steel An 
exception is underground storage 
tanks, and the comovany finds an 
eight-month delay in getting these 
It does not expect any oil shortages 
resulting from steel cuts 

(Effect of the steel pinch on the 
Pennsylvania Grade crude oil indus- 
try is discussed on p. 40) 

Oil dJobbers — Jobber associations 
report members are generally un- 
eble to get steel needed for bulk 
plant expansion and maintenance 
Here also, however, the feeling is 
widespread that no shortages will 
develop in the near future 

Northwest Petroleum Assn. says 
several members are unable to get 
needed construction steel,” and “proj- 
ects are being held up as a result.” 
But the association “rather doubts” 
shortages will develop 

Ohio Petroleum Marketers Assn., 
is more worried than some. It feels 
the government's third quarter allo- 
eation of 8,000 tons of steel to oil 
market'ng “surely will worsen great- 
ly an already critical shortage prob- 
lem.” The agrsociation stresses the 





How Government Allocates Steel to Oil Industry 


Defense Production Authority sits 
on top of the steel allocations pyram- 
d. It gives allotments to other gov- 
ernment agencies for distribution to 
the oil industry. These include Pe- 
troleum Administration for Defense 
National Production Authority, De- 
fense Transport Administration and 
others 


What PAD Does NPA has given 
PAD 1,593,000 tons of stee! for the 
third quarter of this year. PAD in 
turn has analyzed the industry's needs 
and decided to give priorities assis- 
tance in the following amounts 

450,000 tons--Oil country tubular 
goods 

180,000 tons-—-Oil field machinery 

963,000 tons All other ‘industry 
needs (for which PAD claims steel) 
PAD has further broken down the 
963,000 total (as shown in NPN 
June 13, p. 9 and 25) giving oil 
distribution and marketing only 8,000 
tons for the third quarter. However, 
this PAD steel is only for the basic 
forms used in building bulk plants, 
terminals, acrvice stations. It includes 


2,000 tons for line pipe and 6,000 tons 
for miscellaneous shapes 


Other steel needs of the oil indus- 
(ry steel for pumps, lifts, meters 
lube equipment, barges, trucks, tank- 
ers, containers, etc.--are handled by 
other agencies with steel from DPA 


NPA gives priorities for much of 
this 


Some Not ControlledPart of the 
nation’s steel is not controlled at 
present. Thus, it is available for dis- 
tribution through the “free market.” 
However, the oil industry cannot get 
steel from this source after July 1, 
because it is a defense-supporting in- 
dustry, and as such will have to get 
all of its needs through the Con- 
trolled Materials Plan. Until now, 
however, the free market has been 
an important factor in contributing 
to tight supply. 


Size of the free market has been 
estimated as high as 50% in recent 
weeks, although the government is 
reportedly working to reduce it great- 
ly 
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“possibility of oil shortages later” 
because of “inadequate storage and 
handling facilities” despite “repeated 
and urgent pleas” for more storage. 

Ol Equipment Jobbers-.An NPN 
check of a dozen equipment jobbers 
in the East, Midwest and South 
shows their inventories in fairly good 
shape except for tanks 

Typical is Coffield Supply Co., 
South Bend, Ind., which reports more 
than adequate supply of most equip- 
ment, and then adds 

“Exception to this situation is sup- 
ply of underground storage tanks, 
which are still desperately scarce and 
which with further cutback will pre- 
sent a great many serious hardship 
cases.” 

Tuller Equipment Co., Columbus, 
Ohio, comments “Present steei 
shortage situation serious, particular- 
ly tanks and pipe. Further cutbacks 
in third quarter will make situation 
more serious.” 

Fear that they will be unable to 
supply some lines of steel equipment 
in the near future is expressed by 
Petroleum Equipment Co., Nashville, 
Tenn., United Pump Service and Sup- 
ply Co., Dallas, Gould Equipment 
Co., Portland, Me., and others 

Farm Tanks Wanted——National 
Assn. of Oil Equipment Jobbers has 
complained to National Production 
Authority over the omission of farm 
oil product storage from Regulation 
M-55A. 

J. M. Newberry, president of the 
association, says in a letter to NPA 
that the regulation provides for farm 
equipment which uses oil products 
but does not provide the necessary 
oil storage and dispensing equipment. 

Text of the letter follows: 

“Section 8 of subject reference pro- 
vides for application for adjustment 
or exception to Regulation M-55A and 
as President of the National Assn. 
of Oil Equipment Jobbers I wish to 
take exception to the non-listing of 
a very essential item of farm equip- 
ment, the production of which we are 
very much interested in because of 
its necessity to the farming industry 
This item is steel storage tanks and 
their accessories used for the purpose 
of dispensing petroleum products 
such as: tractor fuel, kerosine, gaso- 
line, motor oils, etc. to mechanized 
equipment. 

“Listed in Schedule 1 are numerous 
items of farm equipment which 
necessitate the use of petroleum prod- 
ucts for their operation, but no pro- 
vision has been made for securing the 
necessary storage containers and dis- 
pensing equipment by the farm in- 
dustry for this purpose, neither, so 
far as I have been able to determine, 
has this provision been made in any 
other regulation 

“Because of the increase of me- 
chanized equipment in the farming 
industry, there has developed a neces- 
sity for provisions for dispensing of 
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the fuel required for their operation 
and are as necessary an item of farm 
equipment as the machinery itself 

“I would ask that the above be 
taken into consideration and pro- 
visions made for the inclusion of 
steel storage tanks and their attach- 
ments.” 

(Note: NPA Order M-55A author- 
izes producers of farm equipment to 
apply a DO rating to obtain delivery 
of production, materials and compo- 
nent parts for July, August and 
September, 1951, consumption and 
use.) 

Can't Get Steel Van Praag Equip- 
ment & Manufacturing Co., Decatur, 
Ill, is an example of an oil equip- 
ment jobber whose tabricating busi- 
ness nas been hard hit by a lack of 
steel The company makes steei 
storage tanks, steel plate Work and 
light structurals for oil marketers. 
Its plant needs 1,800 tons of rolled 
steel a year to keep from losing 
money. In 1950 it could get only 
1,311 tons, and took a loss. 

This year, Van Praag has been 
able to get little steelfar short of 
its needs. It has contacted 293 com- 
panies that might have steel to sel), 
by letter, telegram, telephone or per- 
sonal visit. It has also tried to buy 
steel tanks from 14 different sources 
To stay in business, Van Praag has 
appealed to PAD fot help. 

Brighter Side—Although construc- 
tion steel was tight, Nationa! Produc- 
tion Authority had good news for 
manufacturers of lubrication equip- 
ment and tank cars last week. 


Lube equipment makers were told 


their requirements for controlled ma- 
terials—steel, copper and aluminum. 
will be provided for to meet “both 
military and civilian needs” during 
the third quarter of this year. This 
is when the Controlled Materials 
Plan (CMP) goes into effect. 


The lubrication equipment industry 
already has moved to cut down on the 
number of models being produced in 
order to conserve critical materials, 
and has pledged further co-operation 
with NPA on the substitution of non- 
critical materials for those in short 
supply 

The industry—identified as a $75- 
million-a-year business—has told 
NPA its annual material require. 
ments are as follows: carbon steel 
63,500 tons, alloy steel 333 tons, stain- 
less steels 606,100 Ibs, copper and 
brass mill products 11,215,760 Ibs., 
copper wire mill products 22,906 Ibs., 
copper foundry products 544,758 Ibs. 
and aluminum 1,223,872 Ibs 

Tank car makers were told NPA 
will channel needed supplies of plate 
and structural steel their way during 
August and September 

Manufacturers had protested to 
NPA that employe lay-offs of 50% 
and virtual stoppage of production by 
September were threatened by the 
fact that steel mills have accepted 
only half of July allotment orders 
and have refused to accept August 
orders for plate and structural steel 

NPA assistance will be too late to 
meet July steel requirements, how- 
ever, and fourth quarter average pro- 
duction is expected to drop consider- 
ably below the May output of 437 
tank cars. 


Week's Orders and Reports on Oil Mobilization 


This index and digest of defense 
orders provides a weekly summary 
of government regulations that may 
affect NPN readers. We will appre- 
ciate our readers letting us know 
when they feel that we have omitted 
® regulation. 

Complete copies of the official text 
of these orders can be obtained from 
Platt’s OIL-Law-GRAM Reports, 1213 
West Third St., Cleveland 13, Ohio, 
a publication which reproduces and 
mails out the orders on oil immedi- 
ately upon issuance. Minimum charge 
for single copies, $1.00, postage paid. 
One year’s service, $100. Less than 
one year’s service, pro rata plus $5.00 
for handling. 


(Issued from June 12-18 inclusive) 


Index 


OPS—<(ffice of Price Stabilization 

Service Trades Guide 

GOR 10. Am. 1--Adjustments for Separate 
Plant or Factory 

Del. of Auth 6. Am. 1 
for Price Operations 

Del. of Auth. &—Recording Secretary 


NPA—National Preduction Authority 


CMP Reg. 1. Dir. 1—Basic Rules of CMP 
CMP Reg. 1, Dir. 2--Basic Rules of CMP 


Assistant Director 


Digest 
OPS—Office of Price Stabilization 


SERVICE TRADES GUIDE TO CRIANG 
PRICK REGULATION Gives an over-all 
picture of what is required when services are 
performed which are covered by Ceiling Price 
Regulation 


AMENDMENT 1 TO GENERAL OVERRID- 
ING REGULATION 10 Permits manufacturers 
to apply for adjustment of ceiling prices on 
separate plant or factory operating at a locas 
under ceiling prices set by any other regula 
thon 


AMENDMENT 1 TO DELEGATION OF AU- 
THORITY 6.-Delegates to Assistant Director 
for Price Operations the authority to establish 
eelling prices after disapproval of proposed 
prices or pending obtaining of further informa- 
then 


DELEGATION OF AUTHORITY 8&.Dele- 
» the Recording Secretary the authority 
ue official collations of regulations pre- 


to 
pared for republication 


NPA—National Production Authority 


CMP REGULATION 1, DIRECTION 1 Out 
lines the procedure under the CMP for pro- 
ducers of Class B products to obtain minimum 
quantities of materials 


CMP REGULATION 1, DIRECTION 2--As 
signe to producers of controtied materials the 
rating of DO-PM for obtaining production ma 
terials other than controlled materials 
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Case to Save Trouble’; Deny Monopoly 
Standard Companies Settle’ FTC-Atlas 


WASHINGTON. Agreement final 

was reached this week between the 
Federal Trade Commission and th 
#ix defendants on changes to be made 
n the TBA operations of Atlas Su; 
ply (Co. and the fiv 
panies by which it 
Indiana 


Kentucky 


Settllemen are n the forn ft ar 


nitial decision by Trial Examiner Ev 
erett F. Haycraft mn June 18 order 


ne the «ix 


Standard” con 
wholly owned 


Jersey, California, Ohio and 


mpanies to ease and 

leniat” from, among other things, en 

tering into any cours f action or 
nhapiracy’ aimed at 

Exerting the influence f their 

mbined purchasing power, directly 

ndirectl in jointly buying said 

ybtain any price 

pwance rr any 

ther tres a seller which 

preferential to that allowed, af 

r rack vailable by sucl 

npet s f th 


then 


respon } 


pulation will becom ef 
mths from the date of 
order which auto 
ne the final order 
asion within ww 
lays unless appealed. Any appeal is 
highly unlikely n view of the fact 
that the order was drawn up by the 
lefendants and approved by the FTC 
al staff before being submitted t 
examiner 


Atlas Statement 


tle rder 


Commenting on 
Atlas Supply asserted that 
all six companies generally deny 
all the basic FTC charges and alk 
gations,” as set out in the complaint 
of July 10, 1950, but agreed to cer 
tain changes proposed by FTC in an 
attempt to reach a settlement and 
avoid the trouble and expense of 
further proceedings 
In addition to the 
joint buying 


prohibition on 
practices..which will 
ompel Atlas to pay dividends to the 
oil companies in proportion to the 
shares of stock held, rather than 
based on their purchases of TBA 
from Atlas..Mr. Haycraft also or 
lered that the six companies shall 
not knowingly accept any “unlawful 
price discriminations in purchases 
through Atlas or through any other 
source ontrolied by the oil compa 
nies 


What Examiner Ruled Hy: 
that the effect of operation 


ruled 
s between 
Atlas and its five owners was to 
have 

1. Injured, lessened and prevented 

mpetition between respondents and 
other oil ymmpanies and distributors 
wholesalers, and jobbers of TBA prod 


ucts in the 
thereof 


purchase and resale 


2. Eliminated competition between 
the oil companies in the purchase of 
BA products through Atlas 


3. Foreclosed a large market to 
those manufacturers and vendors of 
TBA products who refused to grant 
illegally discriminatory prices or to 
brokerag: 
w other compensation to the respond 


ents 


pay illegal commissions 


4. Increased substantially the size 
power and market control of respond 
ents in the 
TBA 


purchase and resale of 


The following statements were is 
sued by two defendants: California 
Standard _The company will continue 
to market tires, batteries and acces 
sories under the Atlas brand 
onditions permitted by 
onsent order approved by trial ex 
aminer 


under 
terms” of 


Company stated June 18 this policy 
will be followed 
wide acceptance of this merchandise 
that has been built up Statement 


because of nation 


continued 


To obtain settlement of this cas 
without undergoing expensive and 
time-consuming litigation, California 
Standard has made certain technical 
admissions legally required to pave 
way for settlement. At the same tims 
this company denies that it at any 
time Knowingly violated any federal 
statutes in its association with Atlas 
This denial is part of the official re« 
ord. The present order was reached 
in consultation between attorneys of 
the commission and the companies 
involved 

California Standard said it became 
an Atlas stockholder in 1930 


Indiana Standard Following stat« 
ment on the Atlas decision was issued 
for Indiana Standard by Thomas E 
Sunderland, general counsel 


‘The consent order approved by the 
trial examiner of the Federal Trade 
Commission will not affect the mar- 
keting by this company of ‘Atlas’ 
brand tires, batteries and other auto- 
mobile accessories. The Standard Oil 
Co. (Indiana) will continue to make 
available to its dealers the same high 
quality of Atlas brand TBA. The 
Trade Commission's complaint against 
Atlas Supply Co. and the oil compa 
nies handling Atlas products con- 
tained allegations as to the purchas- 
ing practices of Atlas and possible 
discriminations involved therein. The 
proposed consent order may require 
changes in the method of purchasing 
Atlas products. However, since the 
proposed order does not affect in any 


material way the ability of this com- 
pany to continue to handle and dis- 
tribute Atlas TBA, the company was 
entirely willing to consent to the or- 
der, thus avoiding the trouble and 
expense of needless litigation 

Any practical difficulties inherent 
to complying with the proposed order 
will be no greater than those which 
are faced from day to day in trying 
to comply with the vague and am- 
biguous provisions of the law itself 
which contemplates that companies 
will compete, but at the same time 
admonishes them not to 
effectively 


compete too 
While every buyer is ex- 
pected to buy at the best prices ob 
tainable, strange as it may seem un- 
ler the Robinson-Patman Act, he 
must be careful not to get a better 
price than his competitor from the 
same supplier 


DJ Will Keep Fighting 
Oil Industry—Morison 


WASHINGTON. The major “tar 
get of the Justice Department's 
antitrust division has been and will 
continue to be the petroleum indus- 
try 

This was the opinion of H. Grahan 
Morison, the departinent’s chief trust 
buster, in an appearance before the 
House Commerce Committee last 
week to explain that the DJ was not 
taking a position one way or the 
other on legislation to extend the 
Interstate Oil Compact Commission 
for another four years 

New life for the Compact, he said 
is a matter for Congress, not the 
DJ, to decide 

He told the Committee that his 
department was not soft" with 
reference to the oil industry, and 
then declared 

“As near as I can make out, the 
history of the antitrust division, its 
major battles historically and daily 
have been against the oil industry 
from the time the Sherman Act was 
passed until the present 

And it will continue to be so, be- 
cause it is a very major and im- 
portant part of our national econ- 
omy.” 

Mr. Morison emplhssized that al- 
though the DJ was not taking a posi- 
tion on the Compact, his department 
has found no evidence of conspiracy 
to violate antitrust laws in the opera- 
tion of the Compact 

The committee is expected to meet 
soon in executive session and take 
up the resolutions to carry the Com- 
pact forward Approval of an ex- 
tension is foreseen 

Tidelands Vote Meanwhile, a 
House Judiciary Subcommittee 
headed by Representative Walters 
(D., Pa.) has voted 5 to 1 in favor 
of state ownership of 
lands, or so-called 


submerged 
tidelands 


NATIONAL PETROI 











THE WEEK‘’S OIL NEWS 





Bill Would Free Many Distributors 
From Observing U.S. Wage-Hour Law 


NPN News Bureau 

WASHINGTON Legislation was 
introduced in Congress June 19 by 
Sen. Connally (D., Tex.) which would 
Specifically exempt from the federal 
wage-hour law oil wholesalers doing 
85% of their business within a single 
State and making at least 50% of to- 
tal dollar sales to service stations and 
farm accounts 

Measure resulted from protests to 
Mr. Connally by Texas marketers 
that Labor Department investigators 
were considering oil wholesalers to 
be covered by the wage-hour provi- 
sions of the Fair Labor Standards 
Act simply because they sold oil prod- 
ucts to farmers who might be pro- 
ducing goods for interstate commerce 

Background of Bill__“In my state,’ 
Mr. Connally told the Senate last 
week when he began readying his 
bill, “there are wholesale petroleum 
marketers who operate in each coun- 
ty. They sell gasoline and oil to far- 
mers and to retail service stations 
and they are purely local, independent 
businessmen. However, the wage-and- 
hour examiners, who go snooping 
about, approach one of these local 
agents, for instance, and say 

‘*You sell to farmers, and what 
the farmer produces may go into in- 
terstate commerce. Therefore you are 
in interstate commerce, and therefore 
you must abide by the wage-and-hour 
law.’ ” 

In spite of the fact that “in many 
instances the salaries paid the em- 
ployes amount to more than is re- 
quired by the wage-and-hour law,’ 
Mr. Connally asserted, both the mar- 
keters and their employes are threat- 
ened with prosecution unless they be- 
gin complying with overtime provi- 
sions of wage-hour law and pay all 
back wages. 

Small.Area Operation—“Wholesale 
petroleum marketers are local busi- 
nessmen, small fellows, who are car- 
rying on their operations. I do not 
believe .. . the act was ever intended 
to apply to them. They are independ- 
ent businessmen who make 95% of 
their sales directly to retail service 
stations and to farmers. The rest of 
their sales .. . are made to customers 
such as road contractors, oil drilling 
rigs and small industrial plants .. . 
in almost every case, the business of 
these marketers is limited to a radius 
of 30 miles and to one county 

“Only by the wildest stretch of the 
imagination can they be considered 
to be in interstate commerce ; 
they now find themselves threatened 
with suits for back pay over the past 
two years amounting in some cases 
to as much as $9,000." 

Labor Department reasoning that 
these oil marketers are covered by 
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wage-hour provisions “is so ridiculous 
that it would be curious if it were 
not a life-and-death matter to the 
businessmen involved (who) op- 
erate on thin profit margins and can- 
not afford to pay thousands of dol- 
lars in back wages which they do 
not owe,” Mr. Connally added 

“If this group can be considered, 
by arbitrary interpretation, to be in 
interstate commerce, then every sin- 
gle businessman can, by the same to- 
ken, be so considered,” he continued 


“This implies federal control over all 
business, occupations, professions 
That was not the intent of Congress.” 


Wording of Measure—_The Connally 
bill would exempt from wage-hour re- 
strictions 

. any employe of an employer 
engaged in the business of dealing in 
petroleum products as & commercial 
agent, factor, consignee, wholesaler 
or distributor, if at least 50% of the 
annual dollar volume of sales in the 
course of such business is made to 
retail service stations or local agri 
cultural consumers, or to both, and 
at least 85% of the annual dollar 
volume of sales” is made within the 
state 


Census Reports TBA Sales Represent 2.7% 
Of Total Oil Bulk Plant, Terminal Sales 


NPN News Bureau 
WASHINGTON~— TBA dollar sales 
by petroleum bulk plants and distribu- 
tion terminals during 1948 represented 
2.7% of total sales, according to final 
50-page report from Census Bureau 
on oil wholesaling 
Survey, based on 1948 census of 
business, is identified as “Bulletin 
No. 2-W-14" and may be obtained at 
40c a copy from Superintendent of 
Documents, U. 8. Government Print- 
ing Office, Washington 25, D. C., or 
at any of Commerce Department field 
offices. 
Detailed 


report incorporates all 
earlier data on wholesale establish- 
ments released by census 


Elaborating on commodity sales 
breakdown, census showed that dol- 
lar sales of petroleum and products 
at plants and terminals accounted 
for 95.8% of total sales, with re- 
mainder— exclusive of TBA—-distrib- 
uted as follows: heating equipment 
(oil burners, furnaces, tanks, etc.) 
0.3%, miscellaneous merchandise 
1.0% and receipts from services and 
sources other than sale of merchan- 
dise 0.2% 

On an area basis, best records in 
TBA sales were marked up in West 
North Central division (North and 
South Dakota, Minnesota, Nebraska, 
Iowa, Kansas, and Missouri) and in 
East South Central division (Ken- 
tucky, Tennessee, Mississippi and 
Alabama), where TBA sales in each 
represented 4.6% of total dollar sales. 

Lowest TBA ratio of 19% and 
2.0%, respectively, were chalked up 
in New England and Middle Atlantic 
divisions, which together comprise 
all states northeast of (and includ- 
ing) Pennsylvania and New Jersey. 

Among other tabulations included 
in report are 

1. State breakdown on number of 
plants and terminals, including-——with 
distinction made between  refiner- 
marketer stations and other—total 


dollar sales and total gallonage sales 
Latter figures is broken down by 
products— gasoline, kerosine (includ- 
ing range oil and No. 1 fuel oil), 
light Diesel-type fuel oil, plus other 
non-specified products 

2. County breakdown on same data 
as above, except that no distinction 
is made between refiner-marketer 
stations and others 

3. Separate state breakdowns on 
operations of distributing terminals 
as contrasted with bulk plants—in- 
cluding sales and storage capacity 

(Census defines bulk plants as es- 
tablishment primarily engaged in 
storage and distribution of petroleum 
products, usually from trucks, primar- 
ily to retailers and other commercial 
users, plus farmers. Distributing ter- 
minals are distinguished from bulk 
plants by fact that they have special 
equipment for transfer of products 
from one type of transportation to 
another and are largely engaged in 
selling to bulk plants and industrial 
accounts. ) 


Lead Allocation Order 
Is in Works at NPA 


WASHINGTON National Produc- 
tion Authority is now readying a com. 
plete lead allocation program, but 
there is no definite indication yet as 
to extent this will affect producers 
of tetraethyl lead. 

However, there have been reports 
that NPA at one time at least was 
considering slashing lead supplies for 
all purposes by 20%. 

While not disclosing details of up- 
coming lead order, NPA revealed it 
will: 

1. Allocate soft pig lead from pri- 
mary producers to consumers 

2. Provide for monthly allocations 
based on consumption during 4 se- 
lected base period 

3. Adhere “as much as possible” to 
distributors’ normal sales patterns 


27 
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Engine Deposits, AT Fluid, Army Needs Share SAE Spotlight 


FRENCH LICK Ind Summer 
meeting of Society of Automotive En 
gineers here June 3-8 divulged engi 
neering opinions on varied subjects of 
interest to oil men, such as 
1..BStudies of comluastion chamber 
deposita and their relationship to 
fuels and lubricants 
2...Progress in development of au 
tomatic transmissions for passenger 
cars and fluid requirements 
Requirements for military 
wheel vehicles 
Two papers dealt with combustion 
hamber deposits 

Effecta of Combustion Chamber 
Deposits on Octane Requirement and 
Engine Power Output by J B 
Duckworth, Standard Oil (Indiana) 
and 

Poasible Which 
Combustion Chamber Deposits Accu 
mulate and Influence Knock by L 
F. Dumont, Du Pont Co 


Mechanisms by 


Combustion Chamber Deposits Mr 
Duckworth in his paper made these 
pertinent points 

1..0n the basis of 170,000 miles 
of road test with six postwar cars of 
overhead and L-head design, expe- 
rience indicated that engine operat 
ing conditions exert a major influence 
on the formation of combustion cham- 
ber deposits. City driving conditions 
are prone to accumulate chamber de- 
posits at a relatively rapid rate. Sub- 
urban service will accumulate depos- 
ite at @ faster rate than a car in in- 
tercity service where deposits are 
purged by periods of sustained high 
speed driving. Standard of Indiana in 
its test maintained this driving sched- 
ule 20% city, 50° suburban and 
30% intercity. It was felt that this 
schedule was representative of actual 
service operation 


2.1 4aded fuels contribute about 


twice as much deposit as unleaded 
fuels 

}..In passenger car service the ef 
fect of combustion chamber deposits 
is probably no more important than 
that of other factors, such as change 
in ignition system characteristics, 
with respect to octane requirements 
and possibly with respect to perform- 
ance 

Mr. Duckworth said in his paper 

Antiknock requirements of pas- 
senger cars vary over a consid- 
erable range and depend upon engine 
design, mechanical maintenance and 
combustion chamber deposits, The oc 
tane number requirement of an en 
gine entirely free of combustion cham 
ber deposits has little significance 
for in service such an engine does not 
exist. On the other hand, octane re- 
quirement after several thousand 
miles of operation is significant, be- 
ause it represents the practical oc- 


tane number level that must be sat- 
isfied 

“The quantity of deposits and the 
rate at which they accumulate in the 
combustion chamber depend primar- 
ily upon quantity of tetraethyl lead 
in gasoline, combustion chamber de- 
sign, and engine operating conditions 
To a lesser extent, deposit formation 
is affected by the type and consump- 
tion of lubricating oil and the compo- 
sition of the gasoline base stock 

In Indiana Standard’s test a base 
gasoline, typical of premium grade 


Figure 1 
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was used. Unleaded, this fuel had a 
sufficiently high octane number to 
control detonation throughout the test 
program. Two other fuels were used 
having TEL additions of 1 and 3 mi 
per gal. The motor oil was a premium 
grade SAE with oxidation inhibitor 
and detergent additive. Drain periods 
were at 2,000-mile intervals 

How Octane Needs Rise—Mr. Duck- 
worth in his paper states: 

“Progressive changes in octane re- 
quirement for the three test fuels 
are shown in Figure 1 (see above) 
The curves are typical of the octane 
requirement buildup for all cars tested 

The most rapid increase occurred 

during the first 4,000 miles of opera. 
tion for the leaded fuels. The shape 
of the leaded-fuel curves suggests 
that a state of equilibrium was 
reached at roughly 5,000 miles. There 
is some indication that the unleaded 
fuel had not reached its peak require- 
ment at 10,000 miles 

“Grouped as a whole, these tests 
show that under typical passenger 
ear service, combustion chamber de- 
posits may be expected to increase 
octane requirements by 8 to 12 units, 
irrespective of the TEL content of 
the fuel These results are of par- 
ticular significance to the petroleum 
industry for they indicate that oc- 
tane number gain afforded by the ad- 
dition of tetraethyl lead is not nulli- 
fied by increase in vehicle require- 
ment a 


Fuel and O11 Compared In a ques- 


tion and answer period following the 
Duckworth and Dumont papers, one 
SAE member expressed the thought 
that, based on work by his company, 
it was felt that fuel has much less 
effect on octane number build-uy 
than the type of oil used. He showed 
test results of 2,600-mile duration, 
comparing a conventional leaded 
gasoline with hydrogen as the test 
fuel. An uncompounded solvent-ex 
tracted SAE 10 motor oil was used 
in both tests. The octane number 
change for both test conditions was 
approximately the same when com 
paring the two test fuels 

During this session, the following 
additional points were made from the 
floor 

1Deposits have been with us for 
years, but with the advent of high 
compression engines they are of more 
importance 

2—Some tests show that increase 
TEL content in a fuel will shorten 
valve life, and more lead salts will 
find their way into the motor oil; 

3..Deposits in the dome area of a 
chamber do more to reduce engine 
power loss and boost octane require- 
ment than do deposits in other parts 
of the engine; 

4—Detonation (within reason) will 
clean out some deposits and reduce 
octane requirement; 
5— Lubricated gasolines can add to 
combustion chamber deposits if the 
lubricant is such that it will not burn 
out; 

6—Water injection softens engine 
deposits but does not remove them 

7—The higher the rate of oil con- 
sumption, the greater the effect on 
amount of engine deposits; 

8—Use of higher additive oils will 
result in higher total ash in the en- 
gine and will undoubtedly find its 
way into combustion chamber de- 
posits; 

9—Lube oil types and additive con- 
tent can cause octane requirement 
increase if the proper combinations of 
fuels and lubricants are used. 


Automatic Transmissions—Sympo- 
sium on automatic transmissions and 
torque converters was conducted by 
W. B. Herndon, Detroit Transmission 
Division, General Motors; A. H. Dei- 
mel, Spicer Manufacturing Division, 
Dana Corp.; P. R. Youngs, Schneider 
Manufacturing Corp.; R. M. Schaefer, 
Allison Division, General Motors; O 
K. Kelly, engineering staff, General 
Motors; F. R. McFarland, Packard 
Motor Car Co.; D. T. Sicklesteel, De- 
troit Gear Division, Borg-Warner 
Corp 

Summed up, the symposium evoked 
these comments 

Depending on the thinking of the 
manufacturer, both Type A fluid and 
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premium quality SAE 10W motor 
oils are recommended as satisfactory 
automatic transmiasion fluids. There 
appeared to be considerable differ- 
ence of opinion between manufactur- 
ers as to whether Type A fluid is nec- 
essary. The transmission designers 
feel that almost any converter will 
operate satisfactorily a long time on 
a good engine oil 


Type A Defended However pro- 
ponents of Type A fluid stick by their 
recommendation for these stated rea- 
sons 

1—Shift smoothness improved by 
use of proper fluid; 


2—A Type A recommendation will 
keep reclaimed oil dealers out of this 
particular market; 

3—These car spokesmen feel there 
aren't too many good, reliable en- 
gine oils on the market. 

It was pointed out during the dis- 
cussion that the original bus .con- 
verters used in this country used ker- 
osine or Diesel fuel as a converter 
fluid. In Sweden, which pioneered the 
use of converters, light distillates 
were used for lubrication and this 
practice is still followed in conver- 
ters. Also, it was pointed out that in 
this country the original use of Die- 
sel fuel as lubricant for converters 
was achieved by a continued fluw of 
fresh fuel from the vehicle tank 

The discussion on torque converters 
evoked the opinion that the greatest 
advantage of this type of unit is its 
ability to handle a wide variety of 
variations and conversely its greatest 
weakness is its inability to handle 
these variations economically if the 
ranges are too wide 

J. T. Bugbee, The Texas Co., gave 
a paper discussing the development 
and principles of automatic transmis- 
sion evolution. Following his presen- 
tation seven other papers were given 
by symposium members 


Demand for ATIt was during this 
discussion that it was admitted that 
rome loss in fuel economy is expe- 
rienced when using automatic trane- 
missions, but the ease of performance 
and reduction in mechanical skill re- 
quired by the average driver has con- 
tributed to the increasing demand for 
cars equipped with this type of unit 

The panel cited as evidence of this 
popularity the current production of 
Hydramatic transmissions of 3,400 
units per day with the 13th million 
due off the production line next 
month. Also, to date about 85,000 Hy- 
dramatics have been built for the 
military 

In this connection it was brought 
out that the military is adapting 
widely the use of torque converters, 
principally for use in heavier equip- 
ment 

Discussion revealed that a new de- 
sign of Hydramatic is in the making 
and it is believed that this new trans- 
mission will set new standards of 
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smoothness, fuel economy, perform- 
ance and engine braking. Some new 
design features already have been in- 
corporated in the latest model Hy- 
dramatics, such as a redesign of the 
reversing mechanism which allows 
the car to be rocked when stuck in 
mud or snow. 


Military Vehicle Requirements 
Col. William A. Call, Ordnance Corps’ 
chief of development and engineering 
department of the Ordnance Tank- 
Automotive Center, described some 
military requirements for vehicles, 
and in so doing explained indirectly 
some of the factors which limit the 
extent to which military and manu- 
facturers of military vehicles can go 
in standardization of parts so as to 
provide greater interchangeability 
(see June 7, 1950, NPN, p. 46) 


He likened the Ordnance Corps to 
an automobile manufacturer who at- 
tempts to meet requirements de- 
manded by customers. He listed the 
following as some of the performance 
requirements demanded by Ordnance’s 
customers: 

1—Vehicles must have ability to 
climb a 60% slope with rated load 
this slope to consist of a natural, un- 
paved hill. 

2—Vehicles must be able to main- 
tain a reasonable road speed compat- 
ible with the size of the truck. By 
this requirement “our customers 
mean the truck, regardless of size, 
will have to be capable of sustained 
operations at 35 miles per hour or 
better.” 

3—Vehicles must be capable of con- 
tinuous operation on A 20% side slope 

4— Vehicles must be able to travel 
300 miles at 30 miles per hour with- 
out refueling. 

5—They must be able to ford 
streams with water up to the driver's 
neck 

6—Vehicles must have maximum 
obtainable ground clearance yet must 
have the lowest possible silhouette. 

7—Vehicles must be able to op- 
erate with flat tires without losing 
the tires 

8—Vehicles must be able to op- 
erate at any temperature between 

65° F and + 125° F 

Parts Supply—The colonel added: 

“In addition to these major per- 
formance requirements, the Ordnance 
Corps ... demands a maximum in- 
terchangeability of parts and a min- 
imum amount of maintenance. The 
Quartermaster Corps demands 
a minimum of fuel consumption on 
all vehicles. In connection with this, 
our new vehicles are designed to op- 
erate on 80 octane fuel, but at the 
same time they must be capable of 
operating on 72 octane fuel without 
harmful effects. . .” 

Describing the principal difference 
between standard commercial vehicles 
and military vehicles, Col. Call said 


that basically the standard commer 
cial vehicle is designed with the ob- 
jective of producing the best possible 
vehicle at the lowest possible cost 
With military vehicles, however, the 
primary concern is for performance, 
with cost a secondary consideration 


Vehicle War Needs.Military ve- 
hicles fall in two main categoriet 
the administrative and the tactical 
The first is generally a standard com- 
mercial item. Tactical vehicles, how- 
ever, are a different species. 


“These are ‘all-wheel-drive, off-the- 
road’ vehicles for the troops in the 
field. They are entirely dependent 
for their spare parts upon the supply 
pipe line flowing continuously from 
the U. 8S. to the battle fronts by 
means of crowded shipping or air lift 
In this situation, the number and 
quantity of spare parts must be held 
to a minimum. Here, standardization 
is most essential, and here quality of 
construction to eliminate the require- 
ments for spare parts is a very im- 
portant consideration. One must re- 
member that each different part re- 
quires a bin opening at the retail 
level, whether it be a mobile depot 
in the combat zone or a fixed instal- 
lation,” the colonel stated. He went 
on to say: 

“At the beginning of the last war, 
we were forced to take standard com- 
mercial trucks and use them as tac- 
tical military vehicles. During the 
course of the war, our wheeled ve- 
hicles gradually improved A study 
of the records of our maintenance and 
parts mortality reveals that even 
these vehicles had critical deficien- 
cies. As a result of the trouble ex- 
perienced in combat areas over 
bombed-out, rear-area roads, and in 
off-the-road operations, an expression 
was coined—"When in doubt, ure 
tracks.’ This led to the development 
of a large number of tracked vehi- 
cles. . 

“During the interval between World 
War II and the Korean emergency, 
the Ordnance Corps, in conjunction 
with industry, has undertaken the de- 
velopment of a number of wheeled 
vehicles, with the idea that they will 
supplant, in many cases, tracked ve- 
hicles devoted to cargo purposes and 
to tasks other than fighting. . . 


Source of Trouble—.Col. Call out- 
lined several of the deficiencies found 
in vehicles under combat conditions 
For example, he said 


“I would hazard an estimate that 
90% of the vehicle losses taking place 
in the Korean theater have been due 
solely to spring failures. In a military 
action such as is being fought in 
Korea, with the forces seesawing 
back and forth, a vehicle deadlined 
due to a broken spring is a vehicle 
which must be left behind and must 
be destroyed before abandonment 

The colonel said Ordnance engi- 
neers have initiated a dual program 








THE WEEK‘’S OIL NEWS 





(1) to carry om the development of 
the ideal military wheeled vehick 
and (2) to carry on the development 
of a vehicle that can be produced in 
quantity today 

Studebaker V-8 Engine Excerpts 
from a paper by 8. W. Sparrow, E. H 
Hardig and T. A. Scherger of Stu 
debaker Corp. included these points 

The introduction of this engine 
was prompted by a desire to benefit 
humanity in general and Studebaker 
stockholders in particular. Specifi 
eally the aim was to increase sales 
and profits by replacing a six-cylin 
der car with an eight which would 
cost leas and yet have equal or bet- 
ter performance Space require 
ments dictated that the engine 
be of a V-type which gave a struc 
ture suited to the requirements im 
posed by high cylinder pressures. The 
threat of small combustion chambers 
led us, somewhat reluctantly, to over- 
head valves 

Unusual features of design are al 
ways of interest, and had this power 
plant been intended primarily as a 
basis for an SAE paper it might have 
ontained many such features. Nor 
including 
this one, are designed to push auto 
mobiles rather than to please audi 
ences, and features that are tried and 
proven take those 
that are new and novel 


mally however engines 


precedence over 


Regarding the absence of hydrau 
valve lifters mm the Studebaker 
This omission is 

of apprecis 

lifters, but 


’ 


tion 


question 
Studebaker 
vaive 


lifters 
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British Balk at Iranian 
Demand of 75% Pay-Off 


Iranian vernn 
Angio-Irani 


High Britis ouree ruled the 
mand ceptable 
present f ! an ile, an o 
anaewer a ¢ 

The LIrar 


the remain 


entarily 

ded that 
rroceeds would 
Anglo 
Iranian, whose aasets the government 


be used t pay off claims by 


is seeking to take ver 


As this went on, in Abadan, south 


ern Iranian « ty where the big 


30 


gest refinery in the world is situated 
@ secret plan to evacuate the plant 
and oil fields of Britons in the event 
of trouble 

In a message to President Truman 
Prime Minister Mohammed Mussad- 
egh gave assurance the countries 
which have been receiving Iranian 
oil would continue to receive it 

Caltex is considering several loca- 
tions in the Far East for substantial 
new refinery capacity as a result of 
development of company’s Indonesian 
properties 


°48 Truck Census Basis 
For PAD Transport Study 


NPN News Bureau 
WASHINGTON Petroleum bulk 
stations and distributing terminals in 
the U. 8. operated 91,271 trucking 
units as of December, 1948, accord 
ing to another detailed report from 
Census Bureau's 1948 Census of Busi- 
ness 
Portion of this data relating to 
tank equipment is to be projected to 
current period and incorporated with 
another census being conducted by 
the for-hire petroleum truckers, as 
part of PAD’s over-all oil transporta- 
tion study 
Forms for the for-hire truck census 
being readied and are ex- 
pected to be in hands of carriers short 


are now 
ly Census will include all 
tank trucks 

toad equipment in use by 
salers in 1948 was broken 


special 


il whole 
down by 
Census as ollows 73,444 trucks 
8.761 truck-tractors and 9,066 trailers 
Truck total operated by bulk plants 
further broken 
down on basis of manufacturers’ rated 


and terminals was 
capacity as follows: under tons 
13,618, 1.5 tons 36,009 
five tons 18 
id over 5,460 
addition, more than 
of trucks with rat it 
than 1.5 tons, had tank bodies 
‘orty-seven per cent national 
ck total was accounted for Dy 
Texas, California, New 
rk Illinois, Iowa, Pennsylvania 
Wisconsin, Michigan and Minn- 
ota, in order named 
Census also nots although 
operated 


10 states 


stablishments n 


re trucks than any other state 
Texas ranked fourteenth in number 
f trucks with rated capacity of five 


and over 


NPC Meeting Set July 24 


WASHINGTON Next 
meeting of National Petroleum Coun- 
| was se last week by Chairman 
Walter S. Hallanan for Tuesday, July 
24. He urged personal attendance of 
all members hoped 
ymmittees would be prepared to re- 
important studies 


quarterly 


saying it was 


port on the many 


ow in progress 


Truckers to Advise OPS 


Before Changes in Rates 


WASHINGTON. OPS says it has 
worked out an agreement with its 
common carrier trucking industry ad- 
visory committee by which the 
agency will be advised in advance 
about prospective increases in rates 

The price control agency has no 
jurisdiction over common carrier 
rates, but can protest increases to 
ICC and state regulatory bodies 

“Co-operative arrangement was 
agreed upon between the committee 
and OPS,” said the agency, “for the 
furnishing of advance information of 
any rate increases contemplated 

In its meeting with OPS, the ad. 
visory group recommended that truck 
leasing, involving owner-driver opera- 
tors, be exempted from the General 
Ceiling Price Regulation. Another 
meeting of the committee will be held 
next September 

Lube Order Soon——The long-antici- 
pated OPS lube oil price order is un- 
dergoing another minor re-drafting 
which the agency's oil officials hope 
will be the final one 

You can say we are finalizing it 
right now,” one oil aide at OPS said 
June 15 

The order, which will be fourth spe- 
cific oil price ceiling regulation to be 
approved by OPS 
general counsel's office After its 
finalizing’ treatment it will go t 
Price Stabilizer Michael DiSalle for 


final approval before issuance 


issued, has been 


10,000 B D Oklahoma Plant 
Leased by Sunray Oil Corp. 


rULSA— Ref 


ning capacity of Sun- 
Cory n l 


Oklahom: ll be 
15.000 b 

leasing } rlete ‘ 

f Ro land 1 & 

10.000 b plar adjoining Sunray’s 


Sunray Duncan 


cracking unit 


v unit. Sunray will 


tain an additional 2,500 b/d of gas 


fr Rock Island 
cracking 
about 16,- 


000 b 4. S r Duncan refinery is 


, on of 
f operation 
plant for Sunray catalyti 


init. increasing its runs to 
stills about 25,000 


INDIANAPOLIS-L. E. Kincannon 
head of refining operations for Rock 
Island Refining Corp., Indianapolis 

that hi ompany which oper- 
refinery at Rock Island, Ind., is 
not involved in lease arrangements 
between Sunray Oil Corp. and Rock 
Island Oil & Refining Co., which has 
no connection with his own mpany 
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Price Reductions—Their 


One wonders at times the extent to which some people 
in oil marketing have overlooked the effect on costs of 
the greatly increased volume of business over a few years 
ago. The current flare-up of price cutting at retail sug- 
gests that thought as a good explanation, just as the 
coming of multiple-pump stations right after the war 
suggested that conditions had changed and that there 
were some new cost reducing factors in the business. 

Greatly increased volume upset the applecart of the 
old Standard, particularly the Standard of Indiana. Sta- 
tistics were few in those days and even the best of oil 
men were not accustomed to thinking and acting in terms 
of plain economics. The old Standard officials overlooked 
the tremendous and rapid growth of both the supply of 
low cost and good crude oil in the Mid-Continent and the 
equally great growth in the manufacture of lower and 
lower priced automobiles. Then all of a sudden the old 
Cushing Pool in Oklahoma broke loose in 1912 and 
knocked crude prices down to 30c a bbl. with few takers. 
From then on the industry had periods of great flush 
production with a steadily rising demand that in the case 
of some well managed companies—-and not always the 
big ones either—-amounted to 30% and 40% and even 60% 
and 75% 

The companies which 
manpower fast 


a year 
could get new equipment and 
enough to serve this big increase also 
found themselves buying at the lowest prices of a much 
overflooded refinery market. But not many related this 
growing volume to the resulting lower costs. The Inde- 
pendents thought they got the business because they 
talked loud against “The Trust” while the Standard, un- 
able to move fast enough, did not. think the new demand 
would last and so held tight to margins based on their 
old low gallonage The result was the Standard of In- 
diana (under this early day management) invited so many 
newcomers into the business that even the Independent 
jobbers organized a movement to force the Standard to 
cut the tank wagon price in the hope of keeping the in- 
vaders out. But the men running the Standard in those 
days were not much they were 
afraid they would lose profit and they hung on to 
too wide result the company’s portion 
of the market dropped from 85°% to 15% to 20% and 
right today may be a triflk 


versed in 
their 
margins with the 


economics, 


higher 
It does not take 
duce 


much of an increase 
one s fixe i costs The flow of 


in volume to re 
products into and 
out of a bulk plant can always be speeded up a bit, the 
trucks can be filled faster, driven faster and more speed- 
ily despatched and unloaded; another attendant can al- 
ways be put at a service station to handle more gallons 
and if necessary it does not cost much to install another 
pump or two and larger storage 

Dividing the fixed expense by twice the gallonage of a 
year or five years ago cuts the cost per gallon. Whether 
this extra gallonage is attracted by price cutting, 
by a better looking station, by better selling, the same 
thing occurs. But somehow or other too many oil mar- 
keters overlook this basic fact of economics. 


Here are a few facts about volume today that suggest 
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Cause and Effect 


that marketers might well stop, look and listen. The 
U. 8. Bureau of Mines predicts that the average de- 
mand—-CONSUMPTION~-for all oils in the U. 8. no mat- 
ter where they come from for this year will be 9.5% 
greater than last year for a grand total of 7,452,000 b/d. 
This is a revised forecast over what the bureau has been 
saying. It is larger. The actual increase in demand for 
the first quarter of this year was 14.1% greater than 
the same quarter last year and 14.1% increase is profit- 
able in anybody's business. The Bureau estimates the 
demand will fall off a bit by quarters according to sea- 
son requirements but with big demand for heating oils 
this winter. 


To see how steadily this demand has grown look at 
the table of motor registration statistics, both car and 
truck, page 56 of NPN May 30. Almost half the states 

23 of them-—-had increases in cars registered of more 
than 10% and two of 16%. None had decreases. Such 
increases have been going on since the war 


The industry has made big increases in its investment 
and including marketing but have the increases in YOUR 
investment been as great as your sales? Have the in- 
creases in your fixed expenses been as great, even in your 
operating expenses? Various items may have jumped 
high but have the major part of them or all of them? 


The pity is that this reduction in operating cost through 
increased volume fools some people, in fact even many 
They think it will last but it never does at the same 
cents per gal. profit. Those who cut prices with a great 
hurrah are generally the ones who do not realize that 
this is all special and the profit as it accrues should be 
carefully saved. The cost of living and of this war in- 
flation is going up fast enough to catch up with those 
who would be profligate with the saving due to increased 
volume. The price cutter today, who is “fighting infla- 
tion” will only too soon be loudly calling for help. It is 
foolish to hold on to a too good profit too long but there 
is no sense in throwing it away like a drunken sailor on 
or like some big New York department stores 
because a foolish and socialistic U. 8. Supreme 
Court has said that manufacturers cannot set their retail 
prices but must leave the price of their highly advertised 
and well merchandised products to the scavengers who 
are always willing to gamble that although they may kill 
off a manufacturer and end his making of a fine product, 
they will find another sucker tomorrow 


a spree 
now are 


Marketers Should Act Now to Protest 
Sharp Cut in Steel During 3rd Quarter 


As the 
uled for an extremely short supply of steel for refining 
and marketing in the third quarter of this 
which may have serious consequences for the 
and the industry. The authorities who allocate 
Washington are allocating 


record is now written the oil industry is sched- 


year and 
consumer 
Stee! at 
steel for the 


sufficient pro- 
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duction division but they have allotted leas than requested gained only 2% of the total gallonage more than its 
by the industry and by PAD for refining and marketing competitors, that is the company in those years gained 
because DPA has been refusing to allocate up to 50% of 71% in gasoline gallonage while the country as a whole 
the steel produced to the war program and turning it increased 69° 
loose in the open market In kerosine, distillate and fuel oi] the industry as a 
An open market for steel or any other product is high whole gained 123% in gallonage, but the Standard of Indi- 
ly desirable providing it does not absorb material that is ana went only to 126 
less easential to the defense than petroleum products, The However in residual fuel the company dropped down 
opinion at Washington is that DPA is playing dangerous to 45% gain, while the country as a whole went up 63% 
ly close to @ short supply of petroleum this winter or In “other products” the country went up 87% and the 
next spring, or shortage, that can lead to rationing of company to 04% 
civilian supplies and careful policing to make sure that But on domestic business as a whole, the company 
the military get their full needs. And this is only on the gained only 77% as against the country’s gain of 79% 
basis that there is no further spread of the Korean “war While the competition can point with pride to how it 
Ol marketers and refiners will do well to send their has been doing, the Standard of Indiana also can point 
protests direct to DPA (Defense Production Administra out, one might well say with equal pride, that its com- 
tion, Sth and G Sts. N. W., Washington, D. C.) with cop petition has been holding its own, despite vigorous com- 
jes to their state association for assembly and presenta peti by the Standard 
tion to Washington authorities through National Oi) 


There are a lot of figures like these in the state gaso- 
Jobbers Council This organization has a re presenta 


line tax reports that show how strong the competition 
of the Standard companies is, and how strong the smaller 
Independents are, that could well be used by the smaller 


tive active at Washington for this very purpose, some 
thing marketers did not have in the last war. Now is the 


time for marketers to show their political strength for companies as showing how good they are and by the ma- 


it is political strength, unfortunately, on which too many jors to show that they do not monopolize the business 


decisions at Washington are made 





Telling Success Story of Competitors 
is Good Way to Build Public Relations A sensible man judges of present by past 


events — Sophocles 
Here is a good “public relations” story that tells how ’ . _— , > 
strong the Independent competition is in the oil indus- NATIONAL PETROLEUM NEWS always welcomes 
try and yet how a big major oll company cannot gain comments on its editorials, since they are written 
business any faster than its competition to stimulate discussion. Please write Warren 
Platt, Editor, 1213 West 3rd St., Cleveland 13 


The story is told in the annual report of Chairman Wil Ohi 


aon and President Peake of the Standard of Indiana. They 
say that in the ten years from 1940 to 1950 the company 














by companies using their own vessels 

The tax would be levied on a “fair 

, > > charge” for the movement involved 

U. >. Gas Tax Hike, Diesel Levy Asked based upon comparable charges by 
commercial transporters. Exempted 

would collect the tax when he actual from tax would be following move 
ly dispenses a fuel into a Diesel- ments: (1) transportation within the 
powered highway vehicle premises of a producing property, re 
On all other sales where the dealer finery, bulk plant, terminal, or gaso 
has no way of telling what will be the line plant (2) transportation in 
vessel of a product to be used as fuel 
supplies for the ship, ship's stores, or 


NPN News Burea 
WASHINGTON The House now 
has before it for debate a bill hiking 
the federal excise tax on gasoline 
from 1.5c¢ per gal, to 2c and placing 
a 2c per gal. levy on Diesel fuel sold 


ultimate use of a fuel, responsibility 
for use in a highway vehicle 


for paying the tax is imposed upon 

These provisions are part of gen the buyer on that portion which he for k gitimate equipment on the ves 
eral revenue raising measure (H. R subsequently burns on the highway sel; (3) transportation by and for 
4473) reported by the House Ways in a Diesel-powered vehicle exclusive use of federal and local 
governments; and (4) transportation 
by an individual] for his personal use 


and Means Committe« The section of the bill raising the 


Diesel fuel ts proposal brought gasoline excise tax to 2c per gal. also Zé 
renewed protest rom the oi) indus would impose a 0.5c tax on gasoline 2. Increase the manufacturers’ ex- 
try, despite efforts of the committe« held by marketers at the time the in cise tax on trucks and auto parts 
to overcome bjections by devising a creased levy becomes effective and accessories from 5 to 8 
dual collection system under which The O.5c “floor stocks’ tax, said 
the tax would be collected either the bill, “shall not apply to gasoline 
from the retailer or the user. instead in retail stocks held at the place 
of at the refinery level where intended to be sold at retail Photo Credits 

Sn writtes ” th bill. the . nor to gasoline held for sale by the : Pt » 

manufacturer, producer, or importer 
thereof.” This leaves only the whole- 
saler, to bear the 0.5c per gal. burden 





tailer would be responsible for the 


tax in all instances of a sale t the 
“owner, leasee, or other operator of 
a Diesel-powered highway vehicle, for The bill also would 

use as a fuel in such vehicl What 1. Place a 3°% tax on water trans- 
that means, practically, is that he portation of oil by barge or tankers 
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Sound Labor, Personnel Policies Help Oil 
To Maintain Stable Manpower Situation 


Frank Holman, Midwest Correspondent 


(Ed. Note: Frank Holman is 
writing the Midwest column while 
Leonard Castle is on vacation.) 


Fears that most oil companies had 
over personnel problems six months 
ago as a result of the Korean fight- 
ing, have abated appreciably 


There appear to be two main rea- 
sons for this. One is that manpower 
drain has not been as great as labor 
relations and personne! directors had 
expected. The second reason is that 
oil companies today are being paid 
off for their sound labor and per- 
sonnel policies adopted and constant- 
ly revised since World War II 


The payoff can’t be measured in 
actual dollars. Principally, the profit 
is showing itself in comparatively un- 
ruffled work routines of large re- 
fineries and offices in the Midwest 


These directors, who stand as rep- 
resentatives on middle ground be- 
tween management and labor, are not 
saying that good help is not harder 
to find and that starting salaries are 
not higher. Over this they have no 
control 


They are able to point, however 
to smoothly functioning departments 
where men and women are not 
grumbling over extra work, or over 
rumor that some defense plant is 
paying higher wages. 


When the Korean trouble began 
one year ago, labor and personnel 
men say jobs then no longer were 
plentiful and wartime inflation was 
ebbing. Six weeks after fighting be- 
gan, the entire picture had begun to 
change. Now, they say, oil companies 
find themselves competing for new 
help in the labor market against high 
initial salaries offered to semi-skilled 
and untrained personnel by other de- 
fense industries. They cite the fact, 
however, that loss of well trained oil 
personnel to defense manufacturing 
plants has been negligible. 


This loyalty on part of both male 
and female employes is paying off 
in another manner, also. While it 
does take longer to fill a vacancy, 
time lag is less important than get- 
ting the right person for the job 
Thus hiring standards are as high 
as they were two years ago when 
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oil companies could hand-pick from 
the June college graduates 
> > > 

This year's college recruitment 
program for scientists, engineers and 
other technical men is slower than 
last year. Job acceptances are down 
even though starting salaries are up 
25% to 35% from those of two years 
ago. The situation, however, finds 
employe relations directors waiting 
for the right employe rather than 
lowering standards to get the job 
filled 

These changed conditions, never- 
theless, find the thinking and usually 
capable employe considering many 
other things beside high initial salary 
in choosing his work. 

As one labor relations executive 
put it, “We know what our own com- 





ATLANTIC COAST 


pany employe benefits are worth and 
how they compare with other indus- 
tries. Our retirement, insurance, hos- 
pitalization and other extras are the 
highest of any industry, including 
the oil industry. We intend to con- 
tinue selecting employes with care.” 


. . . 


One director took those newspapers 
to task who were broadly critical 
of oil companies for not hiring young 
men because of fear of losing them 
to the military once they were trained 

“Our company he said, “feels 
strongly on this point. We will talk 
with any applicant interested in work- 
ing for the company. If a man has 
not already received his draft call, 
our company will offer a qualified 
applicant a job even though he may 
be subject to military duty later on 
We even will endeavor to interest a 
qualified applicant who may be about 
to enter service to go with the com- 
pany. If our company is worth work- 
ing for, its worth coming back to, 
and we feel our job training pro- 
gram will bring that man back when 
his military service has ended.” 





Jersey Price Probe Spotlights Failure 
Of Oil Industry to Get Its Story Across 


By Raymond E. Bjorkback, Eastern Editor 


The industry's public relations slip 
is showing pretty badly in New Jer- 
sey, if just a reasonably accurate re- 
flection exists in the report just made 
to Governor Driscoll by his committee 
of citizens which has been studying 
the state's gasoline price wars 


And the industry would do well 
to ponder certain of the committee's 
conclusions, and do more-—and keep 
on doing more-——than it is doing to- 
day to explain how competition works 
in marketing at the service station 

That is, unless the industry doesn't 
really give a rap whether it goes on 
being thought of as pretty slick at 
rigging prices. 

Where to put in the extra explana- 
tory licks needed should be plain as 
day from the committee’s No. 1 con- 
clusion, which reads as follows 

“We conclude that the general re- 
tail price levels of graded and 
branded gasoline are somewhat arti- 
ficial in nature, and not responsive to 
the governing economic law of sup- 
ply and demand. 

“The relative stability 
under ‘normal’ conditions, 


of prices 
and the 


lack of price reduction when a sur- 
plus market exists, tends to prove 
the fact that prices are governed 
more by mutual understanding by 
associate, affiliate and even competi- 
tive marketing agencies than by eco- 
nomic factors, 

“However, the price at the retail 
level is sufficiently high enough to 
permit enterprising competition on 
the part of those who can market 
either branded or unbranded gasoline 
more cheaply. 

“Being built upon artificial sup- 
port, then, it is not unlikely that gas- 
oline price wars are the result of the 
collapse of this price structure agree- 
ment? 

“A parallel could be drawn in this 
case, citing the spirited nationwide 
competition between department 
stores when certain fairtrade prac- 
tices were held invalid by the Su- 
preme Court of the U. 8.” 


. . > 
If the New Jersey committee was 
confused, if it got an incomplete, 
distorted picture of the situation, the 
industry has only itself to blame in 
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50,000 B/D West Texas Refinery Planned 
To Boost California Gasoline Supply 


By Frank Breese, Pacific Coast Editor 


pro je s in the works which 
ay result in bringing an additional 
million gals. of gasoline into Cali 


rnia monthly a volume approach 
1g that of seven West Coast majors 


Earl B. G ‘teran Califor 
il man, i ! t to build a 5O 

b d refinery in West Texas and 
products to the 
rransport would 
led by Progress Pacific Pips 

‘o., Which last December filed 
application construct a $120 
West 


the petroleum 


Angeles Basin 


lion dual line from 


rexas.to the I Basin 


Mr. Gilmore announced that he 
has applied for a “necessity certifi 
cate” to construct the refinery. Marx 
D>. Leh 
founder of 
Line Co 
being carried out to determine the 


another oi] veteran and co 
Progress Pacific Pipe 


reported that surveying is 


best route for the p'pe line 


The Gilmore plan will bring 25 mil- 
lion gals. of gasoline into California 
every month, NPN was told by John 
Goatovich, long-time Gilmore associ. 
ate and vice president of the new com- 
pany. Said Mr. Gostovich, “As the pe- 
troleum shortage tightens, it is likely 


34 


that the majors will cancel out sup 
Independents 
(selling re-brand gasolines) and self 
erves That market will still exist 
but there'll be a problem if they can't 


plies that now go to 


get gasoline out here 


It's a natural to pick up any loos 
gallonage With a refinery in Texas 
we can ship all the gasoline they 
want for the Independents and self 


serves 


Mr. Gostovich said that distribu- 
tion plans haven't been worked out 
He thought it likely that a system 
of indirect marketing, similar to that 
used by the old Gilmore Oi] Co 
might be employed No locations 
are purchased, but the company 
paints the stations if the operator 
will plug Gilmore and use Gilmore 
Both Mr. Gilmore and Mr 
Gostovich know Southern California 
marketing thoroughly from their ex- 
perience in the 20's, 30's and 40's un- 
til Mr. Gilmore liquidated his com- 
pany 


gasoline 


At first they will concentrate on 
California, later extending distribu- 
tion to Washington and Oregon if the 
markets open up, Mr. Gostovich com- 


mented id they can tap the 
basic pipe line and do business in 
Arizona and New Mexico, since one 
of the features of the proposed Prog 
ress Pacific line 


system of fee 


er line which would enabk sur 


pliers t serve 4 way-points 


Mr Gostovich said the Gilmo 


mpany already has contracted 


000 bd thr 


has a 
bd 


If the plan mater 


65.000 


zes and results 
n a@ supply f 25 llion gals. of 
e a month, the new company 

be far off the volume han 

At present, the 

venth in v ime with 

actuaily sold in Cali- 

luring Marct In addition 

. with 20 
i Hancock 1 Ce with 


19 million ga: 


Mr. Gilmore and Mr. Leh are 
ced that California faces an 
nevitable and permanent shortage of 
petroleum resources Originally the 
pipe line 
but Mr. Leh said he advanced it by 


project was set for 1953 
wo years because he believes the 
national emergency is going to hasten 
th shortage on the Pacific Coast 
By tapping the West Texas and New 
Mexico fields, a shortage among con- 
sumers can be averted, Mr. Leh has 
asserted 

Mr. Gilmore shares the sentiments 
In announcing his plans, he stated 
that a shortage already exists on the 
West Coast and said the regional de- 
mand is constantly 
growth of the 


increasing be- 
area and 
Jecause West Texas 


cause of 
military needs 
and New Mexico production exceed 
local demand, the surplus is availabk 
to supplement West Coast supplies 
declared Mr 

Ever since 1948 when he went into 
the self-serve business, Mr. Gilmore 
has been thinking about the possibil 


Gilmore 


ty of getting supplies from Texas 
according to Mr. Gostovich When 
Mr. Leh put his plans on paper, Mr 
Gilmore started to move, too 

As a point of justification, Mr 
Gostovich remarked that there are 
65,000 miles more of pipe line than 
railroad lines in this country but 
there are none to the Pacific Coast 

While the whole venture appears 
to be on an ambitious scale, it must 
be recalled that both Mr. Gilmore 
and Mr. Leh are forceful figures who 
have been associated with other am- 
bitious undertakings in the industry 

Principal reason given for build- 
ing the Gilmore refinery in Texas in- 
stead of at the receiving end of the 
crude line in California is that the 
mid-continental location places the 
installations beyond the range of 
possible enemy naval fire 
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Jobber's Net Profit to Sales Down 43% Nee ee annie ae 
Since 1941, Association Survey Shows 


2.529c; 1950-2.52c 


The computation by the South Car- 
olina Oil Jobbers is to be used in 
the effort being made——with increas- 
steady deciine in the io of of atio of 5.7% »porte " 
. steady decline in the rat pr - rati of 5 an = by ing vigor—by the National Oil Job- 
net profit to sales, from a high of Standard Oil Co. of entucky. re- an Chaumatt Gor tethen eumabinwaie 
nearly 5°, in 1941, to 3% in 1946, and ferred to 


P t nraged . 
as a company engage of the oil jobber in the field of pe- 
24% in 1950—a drop of about only in petroleum marketing - 


troleum distribution. In recent con- 
is shown in a cost study just Reasons why jobber costs are high- ventions there has been increasing 


discussion over the oil jobbers’ diffi- 
culty (with present margins) in pro- 
viding the funds for keeping up with 


Be 
ympleted by the South Carolina Oil er and profits lower are shown in 
Jobbers Assn. The study was com- the comparison of typical costs over 
piled from the reports made by 18 the period covered by the study, dur- 
iobbers out of a total membersh p ing which period the jobber gasoline 


the construction and expansion pro- 
of about 70 margin in South Carolina has stead- grams of the major oil companies 
ily declined 


< eeiiieiaen alt: Cink ebieiie emule whose products the jobbers sell—and 
cir ulated to all ‘members by the as- Average increase over 1941 WEh Weems Chay aise compe 
sociation secretary, W. L. Heinz, calls in: 196 = 950 
attention to the net profit ratio of Tank drivers’ wage 35.2% 79.3% 
seven of the large major oil com- Mechanics’ wage 31.6% 66.6% 
panies for 1950, averaging close ‘%o Office Workers wage 18.6% 67.1% 
11% for the group; and also con- Cost of computer 

trasts both groups with the 1950 pumps 26.7% T74A% 


Station Construction. The wave of 
new service station construction by 
major oil companies last year, has 
been regarded by oil jobbers with a 
growing feeling of frustration. They 
have pointed out that if the supply- 


Sales, Costs of Goods Sold, and Operating Costs 


(Te Arrive at Percentage of Costs and Net Barnings of Jobbers 


a Mic 


As Reported by the Members of the South Carolina Of) Jobbers Assn.) 


——— Saleo—_—__ 
1946 


—___—___—4)pevatiag ( osto—___—_——_ 
1946 1950 


$365,980 
77,363 
601 

653 
163 


$49,477 204 
ane oo 
To 7 
208 


® 
- 
- 


870 
o49 
226 
427 


35s 


oso 
230 


517 
$27 
$46 
7.263 


$4,774,043 


\verage Cost 
Average Net t 


eee 


Comparative Operating Costs and Percentage of Increase 


(As Reported by Members of Seuth Carofina Of Jobbers Asan. for Years 1941, 1946, 1960) 


——— Tank Wagon Driver Wages—— ————— Mechanics VW ages——_—— — - -40ffiee Worker Wages ——— 
Iga gat 1946 1950 lea! i946 
$151.00 $187.50 $147. 

q $175.00 3 

2446 
260 275.00 125.00 
249 145.00 
238 3 253 95 86.67 
240 150 09 
200 
222.462 3:3 250 00 
220.00 235.00 100.00 
375.00 250.00 75.00 
195.00 200.00 100 00 
220.00 Bo 172.0 
212.84 156 64 
215.0 
250 00 250.00 
248.80 
225.00 


125 00 
150.00 
156.53 


Total 


4357.74 
Average 


2 1303 30 
42.09 


138 94 
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16 Years of operating F 
they are a SAA and DZ 


... Says COASTAL TANK LINES, York, Pa. 





Two time winner of American Trucking Asso- 
ciation’s Grand Award for Safety, Coastal 
Lines operate 181 Fruehauf units. Their safety 
record is exceptional. 24 million miles without 
a single fatality! 


“Our winning top honors for the sec- 
ond time in the tank truck division of 
the American Trucking Association's 
16th Annual Truck Safety Contest is 
the result of a continuing program of 
careful selection not only of safety- 
minded drivers, but equally exacting 
selection of safe, dependable Tank 

4. &. MOUL. Truck equipment,” says Mr. Moul, 
Pres. and Generali Mg. President, Coastal Tank Lines 


“The industry has come a long way in the 16 years 
since we rolled our first Fruehauf onto the highway. We 
have seen continual improvement from the first trailer we 
purchased until today the liquid transportation industry 
has become one of the safest highway operations, due to 
continual progress of engineering ideas and construction 
methods! 


“Our growth has been marked by great improvements 
in equipment, and a continual addition of Fruehauf tanks 
to our fleet which now makes it possible for us to move 
over 732 million gallons of liquids a year, and cover 
approximately 20 million miles annually. 


“Fruehauf's braking and increased roadability have con- 
tributed to our safety record of 24,105,996 miles of 
operation without a single fatality.” 


_ aw 


usp 


if 


ie 1 - HAL Tenk-Treiler Catalog illustrates and describes 


the Fruehavf line —beoth “standards” ond 
specials. Free copy is available by writing 


hd Fruehavt Trailer Co, 10957 Harper Ave. Coastal drivers on the Ij 
Tas Crs Detroit 32, Mich. traffic, but conscious of 
Detours, bad and hazare 


like these save equipmer 
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RUEHAUFS has shown us 
ZLNOABLE Tank-Trailer” 
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INSTRUCTION 
FEATURES 

2 these provide 

his SAFETY and 

DEPENDABILITY 
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xighways are not only safety-wise in 
weather and road hazards as well. 
fous roads are avoided. Precautions 
at, save time and save lives. 
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Mr. Hein in his recent bulletin to The cost survey is intended to prove 

South Caroiina members, says A © major oil companies that a 2.74% 

rather startling picture has developed . cannot possibly finance for 

i based on facts from the books of our the kind of expansion that 

id away bers. This picture clearly proves 1 maj panies point to as 

bber itlets that the average South Carolina job- justifi for the high profit 

a heading COSTS GOING s on the way out unless it an » entages they have en) yyed in re- 
PROFITS DISAPPEARING changed 


years 


Average Cost of Computor Pumps and Average Margins 


4 omputor Pumps Margins on Regular Gas, «per gal 
iets iat 1946 1950 
5 " 


Major Oil Company Earnings—1950 
(Taken from Piatt’s Oligram News, various dates) 


( wmpany 1950 Gross ~ Net of Grows 
5 8 286,000 "2 ‘ 2.4 


4 


securing adequate supplies during 


S. Carolina Group Urges Majors to Act tight periods 


General discussion indicated that 

° petroleum products are in a favorable 

As Survey Shows Jobber Profits Down supply situation in South Carolina at 
present, with no known allocations of 

By NPN Staff Writers trend f fuel oi] or other products going on 


rees oil jobbers to cease their 


Discussion also developed the fact 
wholesale operations, thus creating a - 


. that drives for summer fill-ups of 
the profits a situation which will “invite increased ¢ 
| it consumer fuel oil storage are going 


vernment regulation of the oil in- 
mber of go : as enema ' well, although suppliers have offered 


ust 
ers Asst lustry 


no price or credit concessions. Job- 
irvey above Another resolution 


mdemned the bers have capitalized on the fact that 

proposed 2% tax on highway Diesel a 3°% sales tax on fuel oil becomes 

Myrtle Beach, S fuel (already approved by House effective on July 1. They report that 
Ways and Means Committee). In view 

of the fact that only 2% of distillates 

The convention also heard reasons are used on highways, enforcement 

why the $5,000 limit on station con vf the tax would be burdensome and 


association 8s 
practically all underground storage 
has already been filled, as well as 
most of the 275-gal. tank accounts 
The oil equipment materials supply 
struction can be a bieasing in dis out of proportion to the insignificant situation is tight and is getting 
guise gain in revenue, the resolution asserts tighter, according to Rolland P. Wood 
In a third resolution the South chief of PAD’s Marketing Materials 
Carolina jobbers went on record branch. He urged jobbers, however 
again, as they have in past years, as to avail themselves of PAD’s help 
opposing the Interstate Oil Compact when needed, pointing out how a spe 
Commission, which is now the sub- cial allotment of steel was secured 
ject of congressional hearings in con- recently from NPA for the construc- 
nection with legislation extending it tion of fuel oi] storage tanks for 
for another four years. The resolution tobacco farmers. Mr. Wood said that 
A resolution was adopted calling on charges that the Compact Commis- PAD probably could perform a similar 
suppliers to act before the downward sion acts to “prevent” jobbers from service on other “hardship” cases 


Station modernization and other 
phases of marketing progress of im 
portance to oil jobbers were discussed 
in a talk by George L. Switzer, re- 
tail manager, Shell Oil Co., New York 
Extracts from his talk appear on 
p. 21 
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Price Controls Held ‘Potential’ Threat 
To Next Winter's Supply of Distillate 


By KAYMOND E. BJORKBACK 
NPN Staff Writer 


BOSTON—-Oil marketers are likely 
to have to live with price mtrols “a 
long time,” Orville D. Judd, OPS pe 
troleum branch chief, told the annual 
meeting of the Independent Oi] Men's 
Assn. June 13 

His agency, he said, is proceeding 
on the assumption its work will be 
needed at least two years 

As to rationing of product, there is 

no preparation--and, as you know 
that’s a three- or four-month job,” 
Mr. Judd said 

Other fact and opinion, and sugges- 
delivered to the meeting with 
respect to the outlook for oil market- 
ing, ran as follows 

Mr. Judd: 

A program for seasonal adjustment 
of price differentials between middie 
listillates and gasoline, which wouk 
provide refiners incentives for turning 
out adequate supplies of product is in 
the discussion stage in Washington 
Any such program would be a co 
operative undertaking by PAD and 
OPS. 

OPS “sincerely” trusts ths 
try will “maintain normal product 
movement so that price direction of 
supply (by OPS) will be held to an 
absolute minimum, or we will be com- 
pelled to seek relief through request- 
ing other governmental agencies to 
aid through measures available to 
them.” 

There is a “little bit of an argu- 
ment” now among price controllers 
over the practice of allowing certain 
cost increases to be passed along 
automatically to customers by mar- 
keters 

A. L. Nickerson, director in charge 
of domestic marketing of Socony- 
Vacuum 

Consumer demand for middle dis- 
tillates can be expected to continue 
upward, despite increased competition 
from other fuels, although at a some- 
what reduced rate 

Distillates demand is seen increas- 
ing faster than gasoline demand, and 
it is likely that the two products “will 
tend to sell at prices somewhat closer 
than they generally have in the past.” 

However, price controls as they 
now stand—at least for East and 
Gulf Coast refiners—hold “potential 
danger” of a distillates-gasoline differ- 
ential not narrow enough to bring out 
adequate quantities of distillates for 
next winter, and “it is to be hoped 
that OPS will take appropriate 
action.” 

In view of “the expected tight dis- 


tions 


indus- 
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tillate situation during the coming 
winter, heating oil resellers should 

1, Fill their own and customers 
tanks, and keep them full, until mid 
November—-refineries are expected to 
be operating at over 90% of rated 
capacity next winter, so “not much 
help” can be expected from increased 
crude runs to stills 

2. No reseller should allow his cus- 
tomer demand to increase beyond the 
stated ability of his supplier or sup 
pliers to provide him with product 


Kirk B. Shivell, marketing counsel 
Fuel Oi] Foundation 

It will be “much harder” in the 
future for heating oil to win families 
away from coal. Moreover, oil men 
with astute vision are warning that 
we must begin to beware of competi 
tion from electric heating.” 

Richard L. Bowditch, consultant to 
OPS 

Canada “must” be allowed to ex 
port oil products to the U. 8S. with- 
out having to surmount tariff barriers 
because a blanket tariff on U. 8. oil 
imports would “not only impose 
a heavy handicap on the natura! de- 
velopment of (Canada’s) Alberta 
fields, but it might mean a dangerous 
over-load on producers in both Ca- 
nada and the U. 8. in time of emer- 
gency.” 


Joseph B. Wells, executive director 
Independent Oil Men's Assn. of New 
England: 

“No longer can summer storage be 
treated as a routine and under-pro- 
moted procedure. The attainment of 
the very maximum pre-heating-season 
Storage this year has become a re- 
quirement and an obligation . 


“Our complete New England stor- 
age capacity is around 15,000,000 bbis 
This is 37.5% of the 40,000,000 bbl. 
consumption which a normal winter, 
with this year’s potentia] increase in 
burners, would indicate.” 

Mr. Nickerson said Socony-Vacuum 
estimates that middle distillates de- 
mand will increase 43% in the next 
10 years, while demand for gasolines 
and naphthas will increase just 37% 

“Consequently,” he said, “it is clear 
that the average reseller—all other 
things being equal——can look forward 
to a gradually expanding business . 


“Your business should continue to 
prosper if you keep abreast of the new 
conditions and continue to improve 
the efficiency of your operation and 
to reduce unit costs. 

“To maintain oil heating in a good 
competitive position, it is necessary 
to provide your customers with fully 


automatic heating through efficient 
jelivery service, including degree-day 
systems and reliable burner service 


It is essential also to continue to 
mprove your new-business programs 
through effective advertising and sales 
promotion that sells your products 
and service rather than knocking the 
other fellow's 


Recommending his program of fili- 
ups and sail-trimming in taking on 
new accounts, Mr. Nickerson sug- 
gested 

At the beginning of each heating 
each reseller should obtain a 
forecast of his available supplies and 
then lay down his operating program 
on a basis that will not build his re 
quirements beyond that figure 


season 


I believe this to be among the 
most important responsibilities of a 
heating oil reseller—-that he so plan 
his supplies that he is always able 
to take care of the normal, legitimate 
demands of his customers 


No good business man would ex- 
pand his business beyond his ability 
to support it financially. His attitude 
toward his heating oil supplies in 
relation to the demands of his cus 
tomers should be identical.’ 


Mr. Shivell pointed out that elec- 
tric heating is backed not only by 
the electric interests “but by our 
tenacious adversaries, the coal men 
for electric heating naturally means 
the sale of more coal-.a formidable 
combination.” 


Jobbers Asked to Contact 
Suppliers on Fuel Oil 


NPN News Bureau 
WASHINGTON —Jobbers are being 
urged by their Washington represen- 
tative to launch an “ounce of pre- 
vention” campaign to find out from 
their suppliers whether they will have 
sufficient fuel oil supplies for coming 
heating season 


Recommendation was made by Otis 
H. Ellis, chief counsel and represen- 
tative here for National Oil Jobbers 
Council 


He asks jobbers to contact immedi- 
ately their suppliers to determine 
whether they can get supply commit- 
ments for next winter 

“Any jobber who finds his histori- 
cal pattern of supply will be disrupt- 
ed.” declared the NOJC lawyer, 
“should communicate with his state 
secretary, giving all information.” To 
get a “composite” picture, Ellis sug- 
gested that state association secre- 
taries then send available data to him 


At the same time, Mr. Ellis said he 
would write principal supplying com- 
panies, requesting statements of their 
supply policies for jobbers in the 
coming cold months 
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to get this rate increased 


Lack of Steel and ‘Low Prices Seen tire oly 
steel situation, Mr. Hanks declared 


Slowing Penna. Grade Crude Output Considerable progress has been 
made in recent weeks in connection 

By GLENN W. DETRICH revolutionary changes, but have been ith Priority allotments for steel 
NPN Staff Writer an evolution of better operating prac- pe “gp So Pa ae 

tines erally are drilling and developing, it 

PITTSBURGH Recoverable re a= tea ins: Oink Milt Wintel is our personal estimate that the steel 
ennite pon oll pri rs Sean itneiinas available and to be available during 
it ‘ but littl more than 6% since the the next quarter will be entirely ex 
a strong, healthy industry spast al the Wesenn Gur on anand hausted, making it essential that the 
with 17% for all commodities he as- See Seee Sek ee. © Se ee 
soxtad erned entirely by the amount of steel 
our industry may receive. This, to 

gether with the matter of price, be 
comes the primary problem facing 
to walt der a tates Secebeiis ase the producers and the Production D 


Them ‘ were “ mer non period Vision 


serve of Pennsylvania grade crude oi! 
in the ground is adequate to maintain 


However, a lack of steel for drill 
ing and development and crude oil 


rices frozen at a ir t ‘ = 
I ‘ ‘ a n adequate level This means only one thing: only 


fo ajo yroblems to oO come 
rm ma r prot ra t be ver the better acreage can be developed 


to kee t supply at a rate ade 


: and the marginal acreage will have 


quale 


bers le 


Mr. Streeter expressed satisfaction Blackplate Distribution. Donald C 
inual meeting with Treasury Department recommen- O'Hara, associate counsel, report 

liam Penn here lation that secondary recovery oper that the National Production Author 

association pres ations should retain the 27.5 de ty was working on a revision of its 

Hanks, vice pres pletion rate, but opposed a recom ans order (M-25) to provide for a 

mendation that the rate be slashed for more equitable distribution of black 

Cumulative « ‘ productior oil producers in areas of higher pro plate needed for lubricating oi] cans 

search has and will continue fuction He said that so much plate has 

t nereane ves, because of the The economic structure of our in been taken so far this year by “A 

more effi extraction methods justry is directly tied to the national group can users (which includes all 

this researc! evelops, Mr. Streeter picture, and any reduction as re« food processors) that can companies 

reported, adding ommended by the Treasury Depart have cut allotments to customers of 

Our yield from the better quality ment would have a drastic effect on B”" group (which includes lubricat 

acreage has been improved, and we the oil industry and would naturally ing oil can users) as low as 60° for 

have been able to extend our opera affect us. We should continue to op the second quarter of 1951. M-25 gives 
tions further into the marginal areas pose any change. As a matter of fact the A” group priority 

by these technological advances we should start an aggressive cam- In some cases cuts were mace 

These improvements have not been paign with the Treasury Department retroactive to the beginning of the 





To oil men everywhere, the nome Bennett 
is synonymous with rugged, dependable, 
lasting quality. 


A tradition gained from 84 years of experi- 
ence in building fine equip lies behind 
the craftsmanship and know-how built into 
this famous family of Bennett Products. 


in the criticol period chead, moke yours 
the best — Bennet. 





MODEL 200 UNIVERSAL BARREL PUMP 
measures approximately | pint per stroke. 
MODEL 506 BARREL PUMP 
qvort stroke pump with self-closing return 
drain, 
MODEL 10086 SKID TANK PUMP 
for fost transfer of gasoline, kerosene ond 
fuel oil. Measures approximately 10 gallons 
per minute. 
MODEL 1000 GALLON STROKE PEDESTAL PUMP 
dispenses kerosene from underground tonks. 
MODEL 656 HIGHBOY 
60 golion quart oil dispenser with self-clos- 
ing return droin. 


“ + in Principel Cities 1) ay \. co 











BENNETT PUMP ak 
EGON, MICHIGAN * ToRON? 'O, ONTARIO 
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quarter, making the supply problem 
for these refiners more difficult, he 
said 


Why Cans Needed_Both the Na- 
tional Production Authority and Pe- 
troleum Administration for Defense 
have been told, Mr. O'Hara said, that 
an adequate supply of cans is essen- 
tial for refiners and jobbers of Penn. 
sylvania oils for two reasons 

1. They do not have a nationwide 
distribution system of their own and 
must necessarily market through out- 
lets that do not have facilities for 
handling oil in bulk 

2. They are much more dependent 
for their income upon the lubricating 
oil fraction of the crude oil barrel 
than are refiners of other products 

“We feel that government agen- 
cies would be doing violence to both 
of these objectives if they do not 
provide an adequate supply of cans 
for the Pennsylvania industry,” Mr 
O’Hara-asserted 


Iranian Situation——Nationalization 
of the Anglo-Iranian Oil Co. by Iran 
was discussed in an address by C 
L. Harding, Socony-Vacuum's direc- 
tor in charge of Middle East affairs. 

He asserted that the issue is not 
primarily that of nationalization, 
since in point of fact the Iranian 
government has always owned the 
oil reserves in Iran, but “essentially 
one of abrogation of contract” with 
the Anglo-Iranian company. Iran con- 
tracted (the agreement was to run 
until 1993) with the company for de- 
velopment of the country’s oil 

“Governments sometimes act under 
the name of nationalization in alter- 
ing or setting aside their contracts 
I think this is a failure to recognize 
true legal concepts,” Mr. Harding 
said 

“The right of a soverign power to 
nationalize is one thing. The right 
of a sovereign power to make a con- 
tract binding on itself is another 
thing. To assert that the right of a 
sovereign to nationalize is superior to 
its right to make a binding con- 
tract is pure sophistry—the legal 





Visit From Down Under 


One member of the Pennsyl- 
vania Grade Crude Oil Assn 
traveled almost half-way around 
the globe to attend the asso- 
ciation’s annual meeting last 
week in Pittsburgh 

He is W. C. Allen, chairman 
Paco-Penn Oil Co., Sydney, Aus- 
tralia, who reviewed the Penna 
grade oils marketing situation 
in his country briefly for the 
benefit of the board of directors 

Most Penna. grade oils in 
Australia are sold in bulk to 
large users, such as trucking 
companies and for lubricating 
earth-moving and road building 
equipment, he reported 
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equivalent of an _ irresistible 
meeting an immovable object. 


force 


“There are bound to be situations 
where the line between the two is 
rather hazy. But ultimately if we are 
to carry on commercial transactions 
between countries, contracts must be 
adhered to, and governments, as well 
as private individuals, must prove to 
be responsible parties.” 


Middle East Strategy—Dr. Milton 
S. Eisenhower, president of Pennay!- 
vania State College and a brother of 
General Eisenhower, gave some ad- 
ditional food for thought on the Iran- 
ian situation when he read a memo- 


Model 376-V 


randum from Dean Edward Steidle of 
the College during a luncheon address 


“In case Great Britain will not op- 
erate the Iranian oil inductry on Iran's 
terms and the U. 8. will not furnish 
the technical aid, I believe that 
U.S.S.R. will be allowed to move in 
and take over without firing a shot 
and that such a move is part of her 
calculated strategy in the cold war 
the memorandum stated 


But she cannot move the oil, es 
pecially to U.8.S.R., without taking 
over the whole Middle East area, in- 


(Continued on page 52) 
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every 2 stage unit tested 











Quiet, efficient, long- 
lived. Produces more air at the 
right pressures with less cost 
for current. 





Backed by a national reputa- 
tion for quality and a nation- 
wide service organization. 


VERTICAL OR HORIZONTAL 


A complete line, single or twin stage, from 14 H.P. to 10 H.P. 
Constant level oiling system assures proper lubrication for 
long hard service. Here’s the unit you want for the years 
ahead. Write for catalog, 
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Gasoline Price Wars Continue; Fuel Prices Firm 





Price developments in mid-June still followed lines that field, “discounts” off generally quoted 6c tank car price 
few of the nation’s refiners and marketers had anticipated for scale wax were available, it was said 
for early summer 

There were signs—as yet faint——that refiners were be- 
ginning to see their way clear to cope with the larg: 
motor gasoline demands anticipated during the coming 
months. At Boston and Albany, several suppliers reduced 
their tank car prices for regular gasoline to dealers 1c to 
12.7¢c per gal. Price wars elsewhere in the East continued 
to “undermine” tank car quotations, it was said, par 


tetail gasoline price wars showed few signa of letting 
up, and demands of wholesale gasoline buyers were said 
to be “leas urgent” than in early spring. A number of 
suppliers reduced their tank car prices for regular gaso 
line to dealers le at terminal points along the north 
east Atlantic Coast 


¥ . ‘4 "a , >» > Ie rive 
On the other hand, fuel ofl prices continued extremely the ularly those in New England, eastern Pennsylvania 
firm in most districts. Efforts of buyers to bring out new Virginia and Florida 


mppnes threugn ‘premium’ Side mestiy Wale Cue & Gasoline supply also was approaching demand in other 
Nos. 2 and Bunker “C” fuel oils, Gulf Coast refiners said 
areas. A number of Midwest suppliers said they were 
The ff-season” advances in ocean freight rates con disappointed” with retail gasoline demand to date this 
tinued, with last paid Gulf-New York rate reported at season. While cycled gasoline generally was in tight suj 
$3.71 per ton (USMC plus 30 up 29c for clean tankers ply, and many marketers behind on shipments, some buy 
and Sc for dirties ers reportedly were beginning to “back away” from offer 
ings priced upward from 9.875c per gal., Group 3 basis 
On the West Coast, refiners declared drafts on fuel oil 
nventories were larger than additions to storage. Japan In the East, the fear was growing that price wars or 
ese Independent marketers, in search at California refin gasoline were becoming “ingrained” in the general striux 
eries for about $3.5 million second quarter (June, July ture. Price war cities on the Atlantic Seaboard included 
and August in Japan) requirements of crude, PS 300 Brunswick, Me., Hartford, Conn., Philadelphia, Camder 
and PS 400 fuel oils, were reported finding oil supplies Nw. J Baltimore Roanoke and Richmond, Va., Mian 
and tanker tonnage increasingly hard to obtain. The low and Tampa, Fla., plus many smaller points in North and 
est trans-oceanic single tanker voyage rate quoted to South Carolina. Further inland at Littk ock, Ark 
ne exporter Was si to be USMC plus 50 the Midwest and Southwest, s 


utting still was reported 
Texas, " wll has apurred a large ur 
onal” der : ‘ ke F wwer fuel for 
nal i ‘ led as power l High 
Texas prices for butane-propan P49 f 
Hartford: 
shutting ur 
ompany 
pany 
war 
iscounts 
Some 
to hav 
10.4 
i“ tank P i 


2 tank que lealer reports 


leries in tank wother Independent 
nu nber rf other 
w York Harbor . lireme " : oO with virtually every n vr brand 
, t were disclo be ur \ , , ! urces said. As NPN goes to press, rep 
upstate New York and Canadian buyers at slight improvement in the Hartford war 
enerally quoted No. 2 fuel in barge lots low service station posting up Ic to 11.4« 
$2.45 per barrel ud these prices ap federal taxes) over the past week end. Some 
reguiar custome ily. Some sup tio n the Hartford area are still posting 10.4 r 
exchange mpt gasoline at New i and federal taxes) 
seat ttts Price cutting also was “spotted” throughout New Er 


Seaboar were lower, and “discounts” were land, according to reports to NPN. Prices are off in vary 
said t ) ails n the Western Penna. field. Scalk ng amounts, with low postings reported as follows (stat« 
Wax Was d to the export trade at New York at and federal taxes, not included in prices, are shown in 


. - 


Te per Ib { " m the low. In the Western Penna parentheses): Brunswick, Me., 5c (7.5c); Haverhill, Mass., 
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Summary of Daily Gasoline Prices (June 12 through June 18) 


Meter Gasoline 83 Oct. KR (Premium) : 

. ° to Tex_4&N.M. dest 

W. Tex. (For shipt. to Tex. &4N.M. dest 

B. Tex.: For ahpt. to Tex_.&N.M. dest 
Cent. W. Tex. (Truck Tnap.; 


Gasoline 80 Oct. KR (Premium): 

B. Tex.( For shpt. to Tex.&4N.M. dest 
Motor Unasuline . 
Otjahoma (Group 3, 

Midwestern (Group 3 basis) 

N. Tex.(For shpt. to Tex.&N.M dest 

W. Tex. (For shpt 4 Tex.&4N.M. dest 

BE. Tex_ (Truck Ths 

WwW. Tex (Truck Tusp.) 


Gaseline 86 Oct. K (Premium): 
N. Tex.‘ For shpt. to Tex an M. dest 
W. Tex. (For shpt. to Tex. 4N.M. dest 
E. Tex. (Truck Tnsp.) . 


Gasoline 4 Oct. KR (Regutas) : 
N. Tex.( For shpt. to Tex.4N.M. dest 
W. Tex. (For shpt. to Tex. &4N.M. dest 
BE. Tex. (Truc ) 
Cent, W. Tex. (Truck Tosp.) 


Gasoline 62 Oct. KR (Regular): 
Oklahoma (Group 3)... .. 6 eee cnnes 10.375-10.75 
N. Tex.( For shyt. to Tex.&4N.M. dest’ (2)10.75-11.25 
W. Tex. (For shpt. to As &N.M. dest 11 
BE. Tex. (Truck 40.5-11(2) 


io Se Ons. K (Ragutas): 
(Group 3 


Gasoline 60 Oct. M & Sates 
Oklahoma ‘(Group 3) 
Midwestern (Group 3 basis 
N. Tex. (For shpt. to Tex &N. M. dest 
W. Tex. (For shpt. to Tex.4N.M. dest 
BE. Tex_ (Truck Tnap.) 
> W. Tex. (Truck Tnsp.) 


Motor Gasoline 93 Oct, R (Premium) :* 
rbor 
barges 


Philadeiphia, barges 
Baltimore 
Baltimore, barges 


Motor Gasoline 90 Oct. KR (Premium): 
New York harbor 
New York harbor ‘barges 
Philadelphia 
Philadelphia 
Itimore 
Baltimore, barges 


Moter Gasoline 86 Oct. K (Regular) :** 
New York harbor 
New York harbor, barges 
Philadelphia 
Philadelphia, barges 
Baijtimore 
Baltimore. barges 


barges 


me: 
. Bradford- Warren 
90 Oct Prem 
86 Oct. R (Regular 
Western Penna., OFF City 
90 Oct. R (Prem 
86 Oct. R (Regular) 
Western Penna.. Futsharsh 
0 Oct. R (Pre 
86 Oct R (Regu 


5-12.9(2) 


NOTE: Researet tar rating ndicat the letter “R 
the letter ‘'M 


* Changed t 2 Oct ne ‘ nee 85 Oct. or 


375-11.75«2) ‘ 2) 
7S 


10.375-10.75 
(2)10.75-11.26 


ll 
10.5-11(2) 
Cent. W. Tex (Truck Tnap.) 10.75 10.75 


(3)10.375-10.625 
- (4)10.375-10. 875 
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16.4c (4.5c); East Boston, 14.6c (4.5 and Providence 
16.4c (5.5« 

Philadelphia: A new low for the city, as well as for the 
eastern Pennsylvania price war of several months’ stand 
ing, was reached with the posting of 12.4c per gal. (ex 
6.5c state and federal taxes) at several major brand and 
private brand stations, a reduction of Ic 
marketers have adopted “split” tank wagon prices—11.7« 
off 1c in “two wards and spots in the Philadelphia sub 
urbs,” and 12.7c, unchanged, for regular grade in other 
areas of the city 


Camden: Gasoline price cutting broke out again after 
a week-end “moratorium,” with the majority of retail 
stations posting reductions to 15.4c (ex 4.5c state and 
federal taxes), and some stations said to be low as 12.4 
(ex taxes) 


Some major 


Wilkes Barre, Pa.: Many stations posting regular gaso 
line at 16.4c and others at 17.4c (ex 6.5c taxes)—from 3 
to 4c below prices posted before the war started there 


Fargo, N. D.: Price cutting went into third week, with 
both private brand and major brand stations retailing 
regular grade at postings ranging from 18.6 to 19¢ (ex 
6.5c state and federal taxes), and price at one private 
brand station reported 18c (ex taxes) 


etail gasoline prices still are said to be what the trade 
considers as “subnormal” at three large points in the 
Southwest, Oklahoma City, New Orleans and Galveston 
In Houston, some major brand stations that had dropped 
prices for regular grade to 16c were back up to prewar 
levels of 19 and 19.5c (ex 5.5c state and federal taxes) 
but there still were some major brand outlets, plus a few 
private brand stations, selling at 16c (ex taxes) 
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Explanations of Price Tables 


The reader's attention is directed to the fol 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
‘3 and the price tables appearing on pages 46 
51 of this imeus 

The letter “X" indicates a change in prices; if 
the change is on the low of the price range, the 
XX" is adjacent to the low, if the change is on 
the high of the price change, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of @ price range, is indicated with an “X 
to the left of the new price; elimination of the 
high of a price range ia indicated with an “X" 
to the right of the new price 

Parenthetical figures indicate number of com 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 49 all prices reported are shown 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators) 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals 











GULF COAST 
Demand Emphasis on Fuel Oils 


There was a continued sparsity of offerings of virtually 
all products at the Gulf, according to mid-June reports 
Buying interest appeared, if possible, stronger for fuel 
oils, but eased somewhat for gasoline. Refiners who still 
were short of gasoline generally were able to find offer- 
ings available in exchange for other products 

One cargo of 70-72 oct. leaded gasoline was said to 
have been sold for early July export at 10.25c per gal 
Quotations reported by refiners for low octane gasoline 
ranged from 10 to 10.75c, with the lower price applying 
to one refiner's sales to regular customers only 

Refiners generally were laying preparations for a 
record fall and winter uel oil consuming season, and 
since many refiners foresaw their sales in excess of their 
production, inter-refinery buy orders for No. 2 and 
Bunker ©" fuels were heavy. Fuel oil offerings were 
extremely hard to find, according to reports. One small 
lot of kerosine, 25,000 bbis.. was reported available at % 
same price as quoted by four refiners for cargo lots 

Lack of offerings in cargo quantities made for active swap 
negotiations in some products, and gasoline was said to 
be more easily obtained through exchanges than hereto 
fore 

One cargo of premium gasoline, 90 oct. Research, re 
portediy was available in exchange for Bunker “C” fuel 
Other quantities of regular-grade gasoline were offered 
in exchange for sweet crude, traders said. According to 
me major refiner, the interest that has developed recently 
in exchanges to obtain additional gasoline indicates a 
gradual approach to balance between supply and antici- 
pated demand 

However, the fact that few refiners were willing to 
nake general offerings pointed to a continued high level 
of demand 

Quotations reported for premium gasoline, 90 oct. Re 
search, ranged from 11.75 to 12.25c, up 0.25c¢ on the low 
other prices were unchanged. Following the trend to 
lower octane ratings on gasoline, prices reported from 12 
to 12.25¢ for top-grade premium applied for material 
testing 92 minimum oct. Research, instead of 93 as hereto- 
fore 


a4 


ATLANTIC COAST 
‘Gas’ Prices Ease, Fuel Oils Firm 


East Coast price developments during the past week 
were the reverse of what many marketers have antici 
pated for mid-June. Under the persistent pressure of re- 
tail gasoline prices wars, tank car quotations for gasoline 
were cut le at some points and were subject to dealer 
‘discounts” at others. On the other hand, fuel oil prices 
continued firm with substantial stockpiling at wate: 
terminal points 

Several suppliers at Boston and two at Albany reported 
a reduction of lc per gal. to 12.7c in their regular-grade 
gasoline tank car prices to dealers. This reduction fol- 
lowed a similar cut made by a major marketer at points 
in New York and New England, effective May 25 (see 
June 13 NPN, p. 39). One Boston supplier disclosed he 
was allowing a dealer “discount” of 0.5c off his 13.7c quo- 
tation for regular gasoline, 85 oct. Research, and ic off 
his 12.7c price for regular gasoline, 83 oct. Research 

Other areas where widespread retail gasoline price 
cutting has tended to “soften” tank car quotations in 
cluded eastern Pennsylvania, North and South Carolina 
and Florida. Opinion on the easier tendency in wholesale 
gasoline quotations varied from one major’s comment that 
it was “just a flash in the pan” to another major declar- 
ing that price cutting on gasoline may have “worked 
itself permanently” into the East Coast structure 

Suppliers generally said they were making few or no 
sales of fuel oils to other than their regular customers 
Prices for No. 2 in barge lots continued firm at 9c, the 
quotation of most sellers, at New York Harbor. No. 6 
fuel was offered sparingly at $2.45 per bbl 

While trading was quiet, a substantial movement of 
distillates from primary to secondary storage was said to 
be in progress. Storage expansions were reported at all 
levels of supply in preparation for what the trade antici- 
pates will be a record fuel oil consuming season 


CHICAGO DISTRICT 


Prices Unchanged; Trading Lull Hangs on 


Prices were unchanged for all products in Chicago Dis- 
trict last week despite a lull in demand of several weeks 
duration. Some sources said heavy fuel prices were being 
“shaded” as much as 0.5c per gal. on current spot con- 
sumer sales. These reports lacked confirmation as did 
those that light fuels were being shaded 0.125c to 0.25: 
per gal. at some river terminals 

Generally, river terminal operators said “high re 
placement costs prevented their quoting lower prices for 
light fuels 

Status of gasoline also was little changed. Open market 
demand was quiet, with local call against contracts run 
ning behind earlier estimates. Some trade sources said 
stocks were “high;" refiners said lake shipments pro 
vided “ample outlet” for gasoline 


CENTRAL MICHIGAN 
Products Remain Steady in Quiet Market 


Prices held steady for all products in Central Michigan 
in second week of June despite continued quiet demand 

Two smaller refiners said they were “not so sure 
price discounts for summer fills may not be forthcoming 
later this month. Others, however, reaffirmed their earlier 
statements that OPS ceiling prices and belief that fuels 
will be tight next heating season, precluded any discounts 
for summer fills 

A number of refiners said their larger jobbers were 
going ahead with summer fill programs on basis of 
price protection” only 

Gasoline shipments still trailed behind refiners’ earlier 
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consumption estimates for June, but with warmer weather 
and drying of farmers’ fields, demand showed tendency 
to rise late in the week 

Stocks of heavy fuel were rising at some plants, and 
product was readily available in open market. Several 
trade sources said, however, prices were steady 


MIDWESTERN (Chicago-E. St. Louis Area) 


Gasoline Sales Gain; Fuels Quiet 


Sales of gasoline began to rise during week ended 
June 12, according to Midwest refiners, who said farm- 
ing conditions had improved and resulted in additional 
demand at pipe line and upper-Mississippi River termin- 
als. Light and heavy fuels remained quiet. 

Although refiners’ quotations generauy were unchanged, 
reports conflicted as to effect continued slack demand 
would have on spot prices. Some sources said increasing 
stocks of light fuels would result in lower prices for 
spot offerings later this month. Others said “big” inter- 
refinery sales made earlier, and “large” inquiries for next 
heating season had “steadied” distillate prices. 

Mild interest was shown in open market prices for 
No. 6 fuel even though demand was quiet. Grades with 
max. 1% sulfur remained steady at $1.70 to $1.75 per 
bbl., Group 3, according to trade sources; prices for oil 
with higher sulfur content reportedly began at $1.55 
per bbl. for immediate shipment in buyers’ cars. 


WESTERN PENNA. 
Lubes and Drums Remain Short 


Lubricating oil buyers in the Western Penna. mar- 
ket reported no easing in spot material the week ended 
June 16, and indications were that all grades were tight 
to the point virtually nothing could be obtained except 
through exchanges. Drums remained short, especially at 
the Seaboard, and cans also were short for packaging 
branded motor oils. Demand was steady for most products, 
except scale wax which was quiet. 

Exporters generally stated they were unable to ob- 
tain lubes to meet their commitments, and likewise most 
refiner-buyers were unable to purchase any grade. Neu- 
trals were offered in exchanges in some cases, but few 
sources had bright or cylinder stocks which they could 
offer in “swaps,” according to reports. Refiners quoted 
bright stock to their regular trade at 30 to 3lc, 200 vis. 
neutral from 28 to 3ic 

While shortage in drums was felt to lesser degree in 
the field due to slow pace of trading, export trading still 
was seriously restricted by lack of containers, a “major 
consideration” along with that of obtaining the product, 
most resellers to the foreign trade reported. Cut-backs 
in can allotments were delaying motor oil shipments to 
their regular outlets, several refiners said. 

Scale wax was freely offered for prompt sale, and in 
some cases offerings were said to have been made “slightly 
under 6c,” the low quoted price 

Demand for petrolatums continued heavy. Foreign buy- 
ers were bidding 9.75c, FAS New York, for snow white, 
quoted at refineries from 7.75 to 8.75c. One foreign buyer 
was in the market for 400 tons of amber. 

Demand continued active for gasoline, and Western 
Penna. was relatively free of retail gasoline price wars, 
according to reports. Prices remained firm for fuel oil 
and other light products 


MID-CONTINENT 
Gasoline, Lube Oils in Good Demand 


Gasoline and lubricating oils remained in good demand 
against contracts in the Mid-Continent during the past 
week, but there still was little trading reported in open 
market. Early in week, some Midwestern buyers showed 
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NPN Gasoline index 


Cents Per Gal 
Dealer T.W. Tank Car 
June 15 15.06 11 67 
Menth Ag 15.45 11.67 
Year Ago 15.12 11.358 


Dealer index t an average of dealer tank wagon prices 
ex tax in 50 cities 


Tank car index w weighted average of following wholesale 
markets for regular-grade gasoline, FOR refineries of ter 
minals: Okla Midwest, W. Penn Calf N. ¥. Harbor 
Philadelphia, Jacksonville, Boston and Guif Coast 











some interest in filling up their heating oil tanks during 
remainder of summer, but these inquiries slowed down 
later, according to reports Refiners’ quotations gener- 
ally remained unchanged 

Demand for gasoline still was a little under what most 
refiners had expected by mid-June. However, most re- 
finers described both cycled and refined gasoline market 
as “good.” 

While northern demand for gasoline still has not 
reached the peak expected, local sales in most areas of the 
Mid-Continent continued heavy during the week. Okla- 
homa, where rainy weather halted farming operations 
slightly, was the only area where sales were off to any 
degree. One refiner in West Texas said he still was un- 
able to get enough gasoline in storage so that he could 
shut his plant down for a clean-out. Others, especially in 
East and North Texas, said they were having to allocate 
shipments to regular customers. 

Suppliers were said to be asking slightly higher prices 
for heating oils, but no sales were reported. No. 2 fuel, 
available to resellers in past few weeks at 0.75 to ic 
per gal. “under published prices;" was sparingly offered 
last week at 0.425c per gal. “under the market,” trade 
sources stated. 

Meanwhile, several northern buyers were in market 
for distillates for light shipment over rest of summer 
quoted by most refiners. 

Prices for heavy fuel also appeared slightly firmer, 
with little high sulfur No. 6 available to resellers under 
$1.65, and low sulfur under $1.70 per bbl, both FOB 
Group 3 basis. Still, however, open market buyers were 
not too interested in material at those prices. 

Inter-refinery sale of 12,000 bbls. of No. 6 fuel, at un- 
disclosed price, was reported 


Coastal Top-Grade Octane Ratings Down 


Octane ratings for top-grade premium and regular gaso- 
lines apparently have settled at close to 92 Research for 
the former, 85 Research for the latter, in Atlantic and 
Gulf Coast markets, with second-grade gasolines hold- 
ing at minimum 90 Research for premium and minimum 
83 Research for regular, current check by NPN shows 

Uniess there should be added restrictions on use of 
tetraethyllead, most sources say they do not anticipate 
further decline in octane ratings 

Beginning with this issue, Gulf Coast and Atlantic 
Coast price tables in NPN reflect the downward adjust- 
ments in top-grade ratings 





Crude Oil Prices 
No changes in crude oi] prices were reported 
in week ended June 16. For complete crude 
price schedules see p. 46-47 of May 30, NPN. 

















Oil PRICE SECTION 





Prices at Refineries and Terminals and by Tank Wagon 
PRICES IN EFFECT JUNE 18 


are reproduced from Piatt's OLLGRAM Dally Ot) 

aa with National Petroleum News, whose rep 

reeentatives NPN-OLLGRAM offices devote their time exclusively 
te reporting of] industry prices everywhere 


Prices shown io tables are sales prices or quotations or genera! offers 
or posted prices by refiners. by pipeline terminal operators, and by 
tanker terminal operators. for current sales and shipments, for the busi 

of period stated; except Tank Wagon prices, prices are for 

tank car, truck traneport, barge; prices applying to 

eargoes or truck transport lets only, so designated, FOR re- 
terminalia; in conte per gal. except per bbi. where § sign is 

x and petrolatumes in cents per pound; ex all fees and taxes 

fi and tte produc lawfully produced and transported; re 

perted as reeetved by O/LOGRAM and National Petroleum News bat not 
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CENTRAL MICHIGAN 


posting of Grm prices but give O/LGRAM the prices they otherwise 
would quote to the trade in general and which they confine to ther 
regular customers only, and such prices appear in the price tables 
Octane ratings are ASTM; Research Method ratings, indicated by letter 
R. are minimum ratings; Motor Method ratings are indicated by letter 
M_ For further details of price conditions apply to any NPN-—OILGRAM 
office or see back of any OILGRAM Price Service invoice 


For complete price service delivered daily from nearest O/LGRAM 
publishing office, New York, Cleveland and Houston, address Piatt’s 
Price Service, Inc., 1213 West 3rd St Cleveland 13, Ohio Annual 
subscription rate in U. 8 $150 per year, payable in advance 
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(SOUTH TEXAS cont'd.) 





Want your 


FULL MEASURE 
of profits? 


@ When you market ELK 100% 
Pure Pennsylvania Motor Oil and 
other petroleum products in bulk or 
under your own label, you are as- 
sured of a full measure of profits. 
Users, whether among the motoring 
public or in industry, know and re- 
spect the extra quality that “100% 
Pure Pennsylvania” means. 


Delivering 100% lubricating per- 
formance, these quality petroleum 
products create good will for you, 
bringing repeat orders and more 
profits. 


It costs you nothing to find out 
how much more you can make mar- 
keting the world’s finest lubricating 
oils . . . refined from 100% Pure 
Pennsylvania grade crudes by Elk 
Refining Company. Phone, write 
or wire for complete details without 


obligation. 
ELK REFINING COMPANY 


KANAWHA VALLEY BUILDING 


Refiners of Highest Qvelity 


y ve Grode Petrol 





Charter Member of PG C.0.A.—Permit No. 25 





Refinery & Terminal Prices (Continued) 


KEROSINE, GAS & FUEL OWS 


ORLAHOMA (Greup 3) 
41-43 ww 
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M6 & above D.1. Diesel 
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No. 6 fuel (4)$1.75 
CENT. W . (Truck trnspt.) 
11-43 ww 
“ & abov Diesel 
gas 1 
fuel 
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fuei 
fuel $1.75 


KANSAS (For Kansas a only) 
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No 
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ou Clty 

Kerosine (2)21-31.5 
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No. 3 fuel 10.5 
36-40 fuel 10.5 
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No. 1 fuel 
No. 2 fuel 
No. 3 fuel 
46-40 fuel 10.5-11 


11.625.-11.75 
11.125-11.625 
11-11.375 


CENTRAL MICHIGAN 

‘FOR Central Michigan refineries.) 

Range oi! 11.55-12 56 
46-49 wow kero 11.55-123.55 
PW. distillate (2)11.5-12.3 
No. 2 fuel (3)10.8-11.56 
No. 3 fuel 10.5-11(2) 
U.G.1 gas of (2)8.5-10 
No 5 fuel (2)8-8.8 
No. 6 fuel (23)7.8-4.56 


ONIO—Quotations of 8.0. Ohio for delivery 
Ohio points 

Kerosine 11 

No. 1 fuel il 

No. 2 fuel 10.7 
Diesel (Light & Med il 


CALIFORNIA 

San Joaquin Valley 
0-43 ww 
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Light fuel (PS 300) 
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loa Angeles 
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(Group 3 & ey praeee are to blend- 
eres on freight below Shipments 
may originate oe any nee Continent manufac- 
turing district.) 


FOR GROUP 5 
Grade 26-70 . 5 5/ Quotations) 
FOB BRECKENRIDGE 


Grade 26-70 5< Quotations) 








Marketer of Petroleum Products 
NEW ENGLAND PETROLEUM CORPORATION 


New York 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JUNE 18 


CHICAGO DISTRICT PRICES ATLANTIC & GULF COASTS 
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133-5 
136-7 
138-40 
143-5 
149-51 


124-128 ne 464 


do barges 
Baton Rouge 
do barges 
Bostor 
Charitestor 
Houstor 
do barges 
Jacksonville ’ 10.116 
Miam 10.112 
Mobile 
New Haven 
NAPHTHAS & SOLVENTS New Orleans 


do barges 


FOR Group 3 

Stoddard solvent 

Cleaners naphtha 712 > , 62110 
VM<&P_ naphtha > 9.149) 
Mineral spirits S14) > 10.114 
Rubber solvent om) “ 
Lacquer 4 2 2 ‘ Va09 
Re 4 vann 1147 
WESTERN 

(mt Oly 


Mteddard «# 


Vitteburch 
Stoddard 


OH1O Qu 
Ohio potnt 


Vv Mart 
nere ’ toddard « 
Rubber 


Ph. TRAAS (Treck Treapt.) 
Stoddard sulvent 


CENT. W. TEA. (Treck Treapt.) 


Stoddard . 


KRANSAS (Fer Kans. Deet's. only 


Moddard svlver 


ATLANTIC COAST 
Mar Pt Everglades 
Naphtha Portland 


Providence 


a> 


New York 
Harbor Savannah 

Phiiadeiphia ’ § Tampa 

Maltimore 5.543 Wiim tn.N.« 


porrr 
o* 


Roator 17.54 . Research octane ratings, indicated by the letter “R m ft Motor Metho@ 
Providence tane ratings, where used, are indicated by the letter “M 
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Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT JUNE 18 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8. Gulf, minimum of 20,000 bbis., and are by refiners only to 
her refiners, export agents, or tanker terminal operators. The Ggure im parentheses « 
Dice indicates the number of companies quoting that price 


Aviation Gasoline 
Grade 115/145 (MIL-F-O ) 
Grade 100/130 (MIL-F-5572 
Grade 91/98 (MIL-F-5572 
Grade 80 (MIL-F-557 


17. 25-17.75 
16: 2)-16.75 
14. 5-15.75 


Motor Gasoline 
Oct. R «(Premium 12-12. 25«2 
Oct. KR (Premium all 75-12¢2)-12 25 
Oct. R «(Regular 11¢3)-11 5 
Oct. R (Reguiar 10 75-11-11 2542) 
Oct 
70-72 Oct. M Leaded 


Seresine & Light Fucis 
41-43 kerosine 
No, 2 Fuel 


Dicect & Gas Olle 
43-47 Diesel index 
45-52 Diesel index 
53-57 Diesel index 


Heavy Fucis—Cargocs 
No. 5 Fuel, 0-10 p.t $2 .35(2)-$2 50 
Bunker C Fuel $1. 751 2)-$1 .85(3)-61 90 
Research octane ratings, indicated by the letter “R"’, are minimum ratings 
@ctane ratings where used, are indicated by the letter ‘‘M’’. ’ 


10.5-11 
10-10. 25-10.75 


8 .5(2)-01(4) 
7.5816) 


8-8 125-85 25 
8125-8 25-8 375 
8.25-5 375-5 5 


Motor Method 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Oli Co., Ince 
(Prices are per bbi. of 42 U. 8. guls., exclusive of local port or other governmental charges 
sales (axes. etc if any; FOB point indicated, for gravities shown; 2c per bbi. differential per 
@egree of gravity applies for gravities below and above those shown.) 


Type of 
Orede 


Effective 
FOB Poiat Date 
Arabian Ras Tanura, Saudi Arabia - ’ Nov 1950 
Qatar Umm Said Qatar - Nov. 1, 1960 
arabian Sidon, Lebanon April 1, 1063 
iraq Tripoll, Lebanon - April 1, 1961 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barge 
MIL-F-5572, unless otherwise noted 


District Grade 91/98 Grade 80 
New York, N. ¥ 16.1-17.2 15.6-16 2 
Boston, Mass 16.7 15.95 
“Portland, Me es 

Philadelphia, Pa - 

Baltimore, Md 16.46 15.85 
Norfolk, Va 15.6 
Charleston, 8. C 18 15.75 
New Orleans, La 14.75 
Houston, Tex 14. 5-15 


or truck transport lots; aviation gasolines meet Specification 


Grade 100/130 


Ba flaso 
15. 5-16(3) 
13.5-14.5<3) 
11.5(5) 11 
1143) 10. 35-10 95 
11.35-11.7 
10. 35-10 .95 10-10.1 
&. 65/4) 8 263) 


: e404 s 


Totrdo 


10.25 
10. 75-11 .1 
10.5(4) 


PACIFIC COAST 
WESTERN PENNA. 


(Bbdis.. carloads; tank car (In Ships’ Bunkers, Diesel Fuel Bunker © Puet 
Snow White 


Tank +s. . 
Lily White or Deep Lats) (P58. 200) (PS. 400) 


Cream White (2 f 75 San Pedro, Calif. §3.44(5) (4)$1.70-1.85 
Light Amber 5 25 San Francisco 3.6514) (3)$1.75-1.90 
Amber . (4)5.2 Portiand, Ore 3.8614 (3/$2.00-2. 15 
Red ... ( SS Seattle, Wash 3.8614 (3)82.00-2.15 


MEXICAN BUNKER PRICES 
U. &. DOLLARS PER 881. OF i599 LITERS 
Bunker ( Dtemet 


(Ships Bunkers) 
Mexican Gulf 
Tampico 
Veracruz 
Minatitian 


Guaymas 
Manzanillo 
Salina Crus 


LPG PRICES 


(Of refiners, FOR refineries, in comts per gai., 
tank care or tramepert trucks) 


N. Y¥. Harbor 
Philadelphia 
Baltimore 
Hastings 





This, in just @ few words, ls the story of 
Platts OILGRAM Price Service. 


\f you are dependent upon daily oil prices 
im your marketing operation, you should 
be on OILGRAM Price Service subscriber 
We invite you to accept o week's Trial 
Subscription with ovr compliments. There 
i no ebligotion on your port whotsoever 
A letter of request on your company 
letterhead is oll thot is required 


Write today te: 


Platt’s 
ONMLGRAM 


Price Service 
1213 W. 3rd St. Cleveland 13, Obie 


HARTOL 


PETROLEUM ©) 12°) 2 B48), 
INDEPENDENT MARKETER 
Maine to 








South Coro Take) 


I 














PRICE SECTION 





effect Jane 18. 1951, as posted by principal marketing mpentes ef 
thetr headquarters offices, but subject to later correction 
spection fees per gal sded in both gasoline and ker 
erwise specified. are as follows 
+o h gasoline Ark 1/20 Fr 
ain tty and Kane 1/ 10% Ze, Mine 
wagon prices Ne 1/2 N 
* indicated im 
any , tnotes The 


or, imetude 
tazes, shown im a 


- Tenr 


< pre wn e 


Atinatic CALIFORNIA “ ae vRrowN 


Av. #87 


2 ; $O ‘ wiar (« ’ Troe 
STANDARD 7 STANDARD secbne Gacsine ¢ 


(rasotine (asotine sine 
A over Tw Tr4 


Mich 


14 ¢ 
a) 


standard 
Kerosior Drtemed standard 
T Purnace (11 Steve (il 
so 190 TT ry? 
cule (400 gals. of more) 


Naphthas-T.W. & Steel Bhis 
- Min. Spirite V.M.4aP 


Mineral Spirtte V.M.4r 
Tw rw 


46 
20.0 


FUEL O1S—T.W 
Ne No. 2 


Demand 

N tane (ara 
(regular) Grade) 
Taek Wagon 


Faso Gasoline 
(Regular (rade) 
Gasoline Gasoline 
T.Ww Taxes 
' 2 11 
Fire-( htef Gasoline t 22 11 
(Regular Grade) Kerosine 

Dealer (Gasoline 
rw Taxes Tw 


ne 1 


‘ 
‘ 
‘ 
‘ 


WUMBLE Humbic tasetine Gaso Rerosine 
Kegular tine Tank Ke 
T.W. Retail Taxes Wagon 14 
Da ”4o 9.0 SS 1228 mu } : — 
‘ ‘0 i 24 
14.0 1 
i“ 1 


1 
245 12 sABOIIT t r ’ taxes 
12.8 

mperia ea wt 1.3 


s 1 
W. prices are divided & 
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Tank Wagon Prices (Continued) 
SOCONY VACUUM 
Mobilgas Aircruft 
Grade Grade Grade Mobtigns (Regular Grade) 
tasctine 8 (Com Dir. Cons. Mr “ee ee 


LL oo 
Taxes TW. T.W Tw. 80. TA. Tw. TH 


Richmond 
ibany, N.Y 


4 


46 


Tank Wagon Prices Bo fase - Oty 
Mineral Spirits 18.5 17.0 
VM 4P. Napntt 20.5 18.5 
Tax: NYC. priv da t includ ; ty sales tax applicable to price 
Discounts 

Mobi! Kerosine - Mt < I 0.5¢ for deliveries of 300 gals 

Mobilfuel Diese A f 1.w deliveries of 500 gals. or 

Mobilheat--Mt. Vernon t » r deliveries of 300 gals. or more 
Notes 

Syracuse VM &P. pr 


Jamestown t.c. prices 
Effect ‘ 


are « ¥ i pe te es are FOR bulk terminals 
ve dates: « ' j 


OHIO STANDARD 


Aviation Gasoline-Cons, T.W Sehto X Tane (rasotine 
sSohio sehio (Regular-Grade) Naphthas & Selventse—Cons. T.W 
Avia Sehie 86 Sohio Con- Re vV.M.aPr 
Avia Avia sumer Naph Vane 
low Tw. &. tha Jeme 
26.0 17.4 3 yy 4 ) 21 
0 19.0 
0 19.0 
19 
19 
0 19 
‘ 19 
0 19 
0 19 
6.0 19 20 
0 19 5 4 21.5 20 


7 19.0 5.5 20.0 . 5 20 


ore 


~ 


0 19.0 5.4 ? nS 1.5 20.5 0.5 
Taxes: Hanga 


Tt 


gasoline less 4c sts toad , upporting hase with State Tax Exemption 
Discounts ungar operators and resellers, 2 onsumet 
ure for t.w. or drum deliveries of 100 gals thar 
f 50 gals. or more; less ‘)4n OY gale 
ces (except Lucas County) 300 t 
ess than 50 gals tank wagon pr 
are same as X-Tane unless 


Cerosine low 0.5e higher Prie 
ther po 
2500 to 4999 gals 
500 gals. oF ver 
operated stations 


by NPN correspondents wt i 
r publi ost 4 
are ¥Y posted $ = 
Red Crown (Reg. Grade) ovingtor P > 1h 
Red Or'n. Red Cr'n —— Stanotex Furnace (iF Lexi o " 1S 
Cons Dir Gasoline Kerosine 1-998 100 gals. 100-174 175-399 400 gals “a F " : 
TW Tw Taxes “ cals & over cals gals A ovet “ : 
age I 7 15 ) 15 ‘ ’ . 
South Bend, Ind 1¢ , ; a) 
Detroit, Mich 7 +2 Birmingham 
St. Paul, Ming 17 16 { 6.5 1 Mobile 
Des Moines. la iS ) 1 . 7 : Montgomery 
St. Louls, Mo 14.7 5S . . ’ 12.3 Atlanta Ga 
Wichita, Kans ) 13.5 } 7 7 Augusta 
Omaha, Nebr 7 , ) I i Macon 
Fargo, N. D IS ¢ } Savannat 
Huron, 8. D 


1 16.7 . ) Jacksonville, Fila 
Milwaukee, W isc ’ 6.1 16.0 . Miam 


Pensacola 
Tampa 
Fuel Oiis—T.W.— bicage, 
~ staneles Staneirs T 
Puet 4 Fuet ¢ nes 


ELLA N  AN P RRS AES 


standard tanote 
Heater OF Furnace (il 
"i t lume 

15.8 14.5 - inty taxes: Mobile, Je city, Birmingham, i 
° nt Montgomery. le city & le county: Pen 
. aac ‘ t Other taxes not included in 

13.8 < jeorgia, kerosine. te Montgomery, 
13.3 Mississippi, kerowine 0 5« 

Taxes 

St. Louls, Mo gasoline tax includes lc city tax 
prices do not include 4 state tax State 
where applicable. 


14.8 


Des Moines, Ia. kerosine and furnace ol 


sales sccupation onsumer & use taxes to be added are same ae net dealer 
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—_——CLASSIFIED 


DIBPLAYED Advertisements 


3% per columa inch 

For Sale Wanted to 
Business Opportunities 
this e without border—W 
in 


rtien 


set in special 


ui 
UNDISPLATYED 


theme set in type 
S730 per 


type 


Buy 
Miscellanecus 
cents a word 


or with border— Positions Wanted 
Box number 
Heip Wanted prec 

classifica 
Minimum 


Ne agency commission or cash discounts on 





counts 2 words 
eding date of issue 


classified advertisements are payabie 


—1S cents a word Minimum charge §3 per insertion 


Copy must reach us by Wednesday 


in advance 
lussified advertisements 





Business Opportunity 


1, BL SINE Ss, NORFOLK. VA ‘7 # 
ne gals mm « t } 
4 


evarantes “ Pree $5.000 §2. 00x 
PHONE BERALS 


We . 
1933. Night. te60- Kh 


dependent ker 


Bt SiN fae OF PORTE NITY 


rene ‘ . . wines if ding 


bulk pler ware oe t ruck neters 
amd « and 6F 


in 8 
re 


Jiepensing equipmer e 
.s O00 For tmformatior 
HON 164. Daytene Beach, Plerida 


Wanted to Buy 


tarp WANTED Btate 


and 


MYVDMATIM tint 
t t price 
Paterprise, Ala 


make nd ' 


WIKRFORASS OFF, CO... INE 


best 


WANTED 


rT my hor metal storage 
etal supports, 10.000 to 22.000 
gallons ¢ CARKOLS. FRASER, Box son 


freale, Pla 


TRAILPR TANK, Dim 

tieulars, sine 
rUrht, SPRviC®r 
Koehester 4 


wil pa et 
LANGE Past 


e 
te 
Main st 


ne 
New Vork 


For Sale 


COMPLETE BILLA FLANT 
bs te and il 
ternal walves. 4 


head« ahe x 


valves and 
and bulldir 

en svaded ' ore, Kf M 
site oo BRECH FE. HACKETT ©o., et! 
Wher OTH «T KANSAS CITY Mo. MI 
LAND toms 


pumpe ding rack Perfe: 
hape. « 


For Sale 


POR SALE: « xe, W 
(o ro 


Blanks ‘ 4 
Rex #66, & 


um St 


ue Poles. t 
DEAL LtMBER 
Alab: 





axle 


Sew AND 


silers Ale 


4000 gallon single 
and 
MACKETT 
(My, Me 


tsep 
new ised ‘nm ann 


BRICE F 
ah St Kansas 


ard 
gallon tandem trailers 
(o., @21 West 
Hiland 1565 


For Sale 








FOR SALE 
Tandem Transports 
i) gallor mpartment 1645 
Tre 
) gallor 
Tra vobile 
am on 4 ex 


mobiles 
mpartment 1950 


mpartment 1950 


mpartment 1944 Butler 
mpartment 1946 Frue 
‘ s - anie 
Bridge Fermuta “tates—These will 
interest 
THE TRAILMOBILE COMPANY 
5200 ( otorade Bivd., Denver, ( olorade 


FOR SALE 
Tank Trailer 
Bowser 


tor 


Garry 


Meter 


mpartment 
Tank r t 2 


$1500 60 


Neptune 


I 14s ga 
truck—1947 


sever ompartment tank 
ome with Px 


Ticket 


and wer 


Take-Off and Printer, hose and 


reel. $2500.00 
PETTWAY OTL COMPANY 
r 


0. Bex 2068 
Chattancoga, Tenn. 











FOR SALE 


20 White 
and pump 
umbiar sem™ 


! 1946 WA 
power 
my ‘ 


10020 tires 
my gal. 4 
ank 
equipped 
Good con 


take-off 
trailer 

racks 

meter 


vacuum brakes barre 
with manifold & 2 
a 


1 1725 
tank 
barre 


Butler sem 
tires vacuum 
equipped with 
& 2 Good conditior 
IMPERIAL FLORIDA O11 COMPANY 


Pr.o. Box 7068 Tampa, Florida 
Phone 2.8066 


gal. 3 cx 
1000" 20 


trailer 
brakes 
manifold 


mp 


racks 
meter 








FOR SALE 


Now dismantling complete re- 
finery. All equipment to be 
sold on site of 
Waverly Oil] Works 
S4th Street & A.V.R.R. 
Pittsburgh, Pa. 


WEINSTEIN ©O. 
P. O. Box 4015, Arsenal Station 
Pittsburgh, Pa. 
Phone Sterling 1-9388 
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lanes. It would be 
S.3.R. to move 

000 bod, 6° of world production 
the one-track, tunnel-infested 

Iranian Railroad through the 
tain ranges separating the two 
tries 


from p 
cluding the sea 
possible for U 


im 
700 
over 
Trans 
moun 
coun 
Piping and pumping would ap 
pear to be beyond her industrial ca 
Once U.S.S.R. has Iran re 
she will work the 
same kind of political corrup 
tion, infiltration, rel warfare 
sabotage, with Iraq and Saudi Ara 
bia (Americ The world's 
oil cushior ment would take 
oil but there 
to make up for Iraq 
and Saudi Arabian production. Even 
in the case of Iran, Venezuelan prx 
duction would have to move to Europe 
which would mean drastic curtail 
ment and rationing of petroleum and 
petroleum products in U. 8. And, our 
Navy would be terribly handicapped 
without Middle East petroleum 


pacity 


served slowly out 
deal 


igious 


an 
at the m 


interests) 


care of loss <¢ 


would be no 


f Iran's 
way 


As for himself, Dr. Eisenhower 
pointed to opportunities which Amer 
icans have to establish peace in the 
world. He called cool, objective 
thinking” in place of “pure emotional 
sm Hye eut of four 
to eight federal budget 


for 


Ala 


urged a 


billions in the 


52 


through reduction non-military 


spending 





Streeter Still President 
cE 
ducer 


Streeter, Bradford 
elected 
term as 


pro 
to a third 
president of 
Grade Crude 
board of direc- 


was re 
one-year 
the Pennsylvania 
Oil Assn. by its 
tors June 15 
Hanks (South Penn 
Oil) was elected first vice presi 
dent, and C. A. Chipman, Boll 
var, N. Y., producer, second vice 
president 

Other officers 
ed F. B. Dow 
and general 
Messer 
W. R 


George J 


were re-elect- 
president 
counsel; Samuel 
treasurer; F. W. Alcorn 
Reitz and C. L. Suhr 
assistant treasurers, and W. C 
Wenzel, executive manager 

Four new directors were elec- 
ed: J. P. Healy (Quaker State) 
Bradford; G. Allan Reid ‘South 
Penn Natural Gas Co.), Park 
ersburg, W. Va.; Knight Thorn- 
ton (Thornton Oil}, Wellsville 
N. ¥., and Jack Cashell (Pres- 
ton O11) Columbus, Ohio 


vice 











He outlined both short and 
range peace programs. For the 
term, he asserted that the U.S 
build and 
economi« 
to build 
gram 
said 
about 


long 
short 
‘must 
maintain both military and 
strength and thus buy time 
up a permanent peace pr 

The long-range program, he 
hinged on four tasks: bringing 
an understanding among the 
peoples of the earth, economic co-op- 
eration, an enlightened political co 
operation to settle disputes among na 
tions, and power to enforce the peace 


What Kesearch Does.Dr. H. A 
Leedy, director, Armour Research 
Foundation of Illinois Institute of 
Technology, in describing the impor 
tant place research foundations have 
in the nation’s economy reported that 
the combined efforts of a number of 
ecientists working as a team at Arm- 
our Research had up with two 
positive methods of determining when 
oil is not Pennsylvania grade. One 
is known as “infrared absorption 
and the other, newly devised, as the 

refractivity intercept” method 


James W. Martin, consulting engi 
neer, Oil Recovery Corp., New York 
gave a progress report on laboratory 
and field tests showing additional oi! 
recovery to be possible through flood 
with carbonated water or brine 


come 


ing 





Building Fuel Oil Gallonage 


lowa Jobber Provides Full Burner Service at All Hours; 
Keeps Sharp Eye on Truck Delivery, New Home Building 


By LEONARD CASTLE 
NPN Staff Writer 


Hawkeye Oil Co. of Cedar Rapid 
Iowa almost doubled its fuel oi! gal 
lonage over a two-year span through 
a program of providing complete 24- 
hour burner service for its custom 
ers, establishing a strict and efficient 
routing system for its tank trucks 
and developing new accounts by 
keeping a close check on new horne 
construction and real estate trans- 
actions. 


The company, distributor of Gulf 
products through Smith Oil & Refin 
ing Co. of Rockford, Ill., was formed 
on Aug. 1, 1948, through merger of 
the Super Service Oj! Co., headed by 
John L. Petersen, and The Sidwell 
Co., operated by Lioyd H. Sidwell 
Mr. Petersen is president of Hawkey« 
Oil and Mr. Sidwell is vice president 


During 1949, first full year of 
operations for the new company, its 
gallonage was 850,000 for fuel oil 
and 2,260,000 for gasoline During 
1950, the company distributed 1,500,- 
000 gals. of fuel oil and 2,600,000 gals 
of gasoline 


Hawkeye Oil distributes its fuel oil 
in Cedar Rapids from two strategic- 
ally located bulk plants with com 
bined storage of 175,000 gals one 
on the southwest side of town and 
the other in the northeast section 
The company also operates three 
bulk plants for rural distribution in 
the neighboring towns of Monticello 
Martelle and Walker 


Truck Delivery Deliveries are 
made with four trucks having capa- 
cities of 1,040 gals., 1,250 gals., 1,550 
gals. and 2,100 gals. All are equipped 
with pumps, ticket printing meters 
and 125 to 150 ft. of 14 in. hose 
Three of the trucks are equipped 
with high capacity pumps and meters 
to permit attachment of a 2-inch 
hose and pumping at a speed of 100 
gals. per minute when feasible 


Exact routing schedules are 
planned for each truck. The driver 
is instructed as to where and when 
to load and what time to telephone 
the office for further instructions 
Location of the two bulk plants in 
opposite ends of the city enables the 
routing to be planned without any 
everlapping or backtracking. Also 
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COMPLETE OVERHAUL JOB on boiler and oi! burner is wound up by Harold 
Wright (left), Hawkeye’s head service man, and Kenneth Evans 


the time schedule for filling the 
trucks is so arranged that there is 
no waiting and conrequent loss of 
tame at either of the plants 

Card File System—A separate cus- 
tomer card file, tied in with Hawk- 
eye's automatic keep-fill system, was 
set up as a driver aid in making the 
route system function more efficient- 
ly. In the files of the main office are 
the usual yellow-colored degree day 
cards for each consumer. Attached 
to it, the company also keeps on 
file a salmon-colored card for each 
customer which is used in making 


out delivery schedules and then 
turned over to the driver. This card 
contains space for listing the date 
type or kind of product, size of deliv- 
ery, price, and any general remarks 
the driver might have to make 

Each driver has an open card file 
containing 33 pockets. As customers 
telephone for deliveries or come up 
for automatic fill, the salmon card is 
temoved from the master file and 
placed in a special box until time to 
plan the route for the next day. Then 
the cards are placed in the driver's 
file, one to a pocket, together with 











AN OFFER 


The Richfield Franchise offers 
Independent Petroleum Distrib- 


utors 


—a full line of unsurpassed 
Richfield Petroleum Products 
that are Rich in Quality, Rich 
in Performance, Rich in Profit 
Potential 


counsel and assist- 
ance in solving the Independ- 
ent's problems. 


—expert 


—a Franchised Territory with 
no competition from your sup- 
plying company. 


Look into the advantages of a 
Richfield Franchise today. Phone 





or write to Richfield, the oil 
company that distributes exclu- 
sively 


through Independent 


Marketers. 





RICHFIELD 


Oil CORPORATION 
OF NEW YORK 


SERVING THE EASTERN SEABOARD 


FROM MAINE THROUGH THE CAROLINAS 


‘4 


BUILDING FUEL 


Oil GALLONAGE 





any uther notes or special instruc- 
tions concerning that particular de- 
livery The cards are arranged in 
the order of delivery the driver is to 
follow 


Since the cards use only half of 
the pocket in the driver's file, they 
are placed on the left side and the 
driver moves them to the right side 
after making the delivery. In addi- 
jon to writing the regular notations 
on the card, the driver carries a 
scratch pad on which he makes notes 
of anything unusual and places them 
in the same pocket with the card 


Copies of the route list and other 
instructions given the driver also are 
kept in the office. This enables Mr 
Sidwell or his assistant to keep pace 
with the driver's time schedule and 
to work in any emergency orders 
which might develop. The cards are 
checked off as part of the driver's 
nightly report after the deliveries 
have been made 


Full Burner Service Mr. Petersen 
and Mr. Sidwell decided early that 
complete burner service was a prime 
requisite for keeping fuel oil custom- 
ers happy. Their advertising con- 
stantly tells the customers that 
Your heating problems are our prob- 
lems and you should not have to 
worry about them.” Persons on the 
keep fill system are advised not to 
bother looking at the gauges on their 
tanks 


To follow through on its declared 
policy of the best in service, the com 
pany loaded a % ton panel truck with 
every type of tool and piece of equip 
ment that ever conceivably might be 
needed to repair an oil furnace 


The truck is in charge of Harold 
Wright, the head man, but 
three others, including Mr. Sidwell 
are prepared to handle service calls 
when the occasion arises 


service 


Tools Carried. There are two tool 
boxes in the service truck. Box No 
1 contains those hand tools which are 
used most often Included are end 
wrenches, pliers, electrician’s pliers, 
nose pliers, vise grip pliers, small and 
large crescent wrenches, small and 
medium pipe wrenches, oil can, test 
light, pressure and vacuum gauges, 
flashlight, assorted screw drivers, and 
Mr. Wright's own specially-designed 
nozzle box which holds about 40 dif- 
ferent nozzles and screens 


Box No 
but highly 


2 contains the lesser used 
necessary tools such as 
tin shears, mechanic's extension 
light, level, Allen wrench set, cold 
chisels, center punch, hammers, hack 
saw, and an assortment of metal 
screws, wood screws, wire and tape 


The truck also carries a special 
furnace vacuum cleaner, a small mor- 
tar box, assorted mason cement, fur- 


nace cement and asbestos cement 
assorted oil filter cartridges, copper 
tubing, complete assortment of cop- 
per fittings, shovel, electric drill, oil 
burner test kit, several each of the 
popular sizes of air filters, large pipe 
wrenches, cutter and flaring tool 
pipe vise and dies, draft controls, as- 
sorted paint for touchup, flue scrap- 
ers, asbestos gloves, and old news- 
papers to put on the basement floor 
to catch dirt and keep the floor clean 


The truck has a pipe rack on the 
side and a trailer hitch on the rear 
The trailer has proved to be of great 
value, being used for hauling tanks, 
removing junk from basements where 
a furnace is being installed or re- 
built, and many other purposes. Mr 
Sidwell observed that “although the 


service truck is crowded I do not 


John L. Petersen 
President of Hawkeye Oil Co 


think we would get a larger one as 
the trailer takes care of the need for 
more room, and a larger truck would 
be too bulky to get around in quick 
ly and efficiently.” 


There is one other item of impor 
tance in the service truck—a couple 
of 5-gal. cans of fuel oil for supply- 
ing customers who telephone after 
working hours that they have run 
out. Mr. Sidwell also keeps two 5 
gal. cans on reserve in the garage 
at his home 


“This might sound like a lot to be 
carrying on a truck,” Mr. Sidwell 
observed, “but it is what we have 
found to be desirable to have along 
to do a minimum of running back 
and forth and wasting time We 
do not attempt to carry controls 
motors or fuel units because of the 
wide number of kinds and sizes. If 
in going on a job, we suspect there 
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BUILDING FUEL OIL GALLONAGE 





NEXT DAY'S ROUTE for fuel oil driver is laid out by Lloyd H. Sidwell, vice presi- 


dent of Hawkeye Oil Co 


as he studies map of Cedar Rapids pinpointing company's 


customers 


is trouble with one of these parts 
and we know the exact make of burn- 
er, then all the parts are taken 
along.” 

The company's parts department 
carries a complete stock of all kinds 
of oil burner controls, motors, fuel 
units, copper tubing and fittings, 
pipe and pipe fittings, caps, valves, 
gauges, draft controls, combustion 
chambers, oil filters, air filters and 
the many other odds and ends neces- 
sary to give full service at any time 
of the day or night 


Advertising Hawkeye Oi! conducts 
an annual campaign to convince its 
customers that furnaces should be 
cleaned and repaired during the sum- 
mer months. This serves two 
principal purposes It keeps the 
drivers busy during a season when 
they wouldn't be delivering much 
burning oil and it assures the com- 
pany and the customers that most 
of the furnaces will be in top operat- 
ing condition when the heating sea- 
son starts. 

This campaign is launched in the 
spring when letters are mailed to all 
customers pointing out that summer 
would be an excellent time for their 
turners to be checked and needed re- 
pairs made. Enclosed in the envelope 
is a self-addressed postcard on which 
the consumers can indicate that they 
want their burners inspected. 

The summer*repair business has 
been stimulated to the point where 
two drivers, Douglas Slife and Har- 
ley Stone, are kept busy a large 
portion of the time helping Mr 
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Wright on furnace and oil burner 
cleaning and repair (work 


Winning New Customers —In lin- 
ing up new fuel oil customers, Mr 
Petersen and Mr. Sidwell keep a close 
watch on building permits which 
show the persons who are installing 
oil burner equipment in new houses 
Then they call personally on the 
owners. They observed that “this is 
a natural for getting new customers 
if you can get there first.” 

They also closely inspect the list- 
ing of real estate transactions car- 
ried weekly in the Sunday edition of 
the Cedar Rapids Gazette. The list 
reports the name of the purchaser 
of a house, the seller and the ad- 
dress of the property. Mr. Sidwell 
copies down the names and addresses 
of the new buyers, distributes them 
among the company’s employes ac- 
cording to sections of the city, and 
they then solicit the new home own- 
ers to determine whether they are 
heating with oil and offering the ser- 
vices of Hawkeye Oil Co 

They also receive numerous tips 
from old customers and report that 
their policy of 24-hour service has 
been invaluable in lining up new ac- 
counts and holding old ones. 


Credit Policy—-The company fol- 
lows a strict policy on credits. The 
credit rating of each customer is re- 
viewed during the fall, based on in- 
formation from the Cedar Rapids 
Credit Bureau and Hawkeye'’s own 
history. Credit ratings of new custo- 
mers are investigated thoroughly be- 
fore any deliveries are made. Con- 


sumers with a questionable rating 
are required to pay their past bal- 
ances before additional deliveries are 
made, and this policy has been very 
effective in keeping credit losses at 
a minimum. 


Hawkeye's company-operated ser- 
vice station in downtown Cedar 
Rapids is set up to receive credit 
payments from fuel oil customers, 
and this is a convenience that ap- 
peals to many since the main office 
is a mile from the business section 
It has helped build up business at 
the station, also, because a person 
‘topping to pay an account usually 
buys some gasoline, oil or TBA ar- 
ticles. The customer paying an ac- 
count et the service station usually 
brings his bill along to show the 
exact amount owed and the dealer 
telephones the main office if any 
questions arise 


Service Station Operation The 
company's five bulk plants supply 
23 service stations, two of which are 
company-operated on a commission 
basis. One of these is the down- 
town station and the other fis located 
in a commercial area on the south- 
west side of town. Hawkeye decided 
that the company-operated policy 
works better than a dealership in key 
locations if the right man can be 
found as manager. 


The two managers were selected 
carefully on the basis of sales and 
management experience with the 


SOLICITING NEW ACCOUNT, Peter 
Pierce, fuel oil salesman for Hawkeye 
Oil Co., describes company's burner ser 
vice program to Mrs. E. C. Proskovec 
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CUSTOMERS MAY PAY fuel oil bills at this company-operated station of Hawkey« 
Oil Co. in downtown Cedar Rapids 


emphasis on management The man 
ager makes a nominal daily report 
but beyond that he is relieved of all 
bookkeeping and record-keeping re 
sponaibilities Neither does he need 
worry about making collections, the 
bookkeeping and credit duties being 
assumed by the main office Re 
lieving the manager of this paper 
work frees him to concentrate and 
spend more time on operations and 
ales, the company has found 


The company is bypassing the bulk 
plant at three sevice stations the 
one downtown, a dealer operated 
station in a busy commercial area 
and a large 
Routes 30 and 218 just outside of 
town. Mr. Petersen determined that 
t costs Hawkeye O0.7c per gal. to 
deliver gasoline from bulk plant to 
station in the city, and most of this 
is saved by making transport dumps 
Hawkeye operates a 5,500-gal. trans 
port which hauls from a Smith Oil & 
Refining Co. terminal on the Missis 


truck-stop station on 


TRANSPORT DUMP of 

gasoline is made by driver 

Jack Herweh at one of 

three stations at which 

Hawkeye Oil Co. bypasses 
the bulk plant 


sippi River at Fulton, DL, and a Great 
Lakes Pipe Line Co. terminal at 
Coralville, Iowa 

The downtown station has storage 
of 7,000 gals. with 4,000-gal. storage 
at the other city station and 28,000 
gal. storage at the highway truck 
station operated by John W. Tubbs 

The Tubbs station markets an aver 
age of 100,000 gals. per month, di 
vided 80,000 of gasoline and 20,000 
of Diesel fuel It has a driveway 
area 400 ft. long and 80 ft. wide and 
services an average of 200 trucks 
per day The station's garage and 
repair shop is large enough to handle 
three big semitrailer trucks at the 
same time. It has sleeping quarters 
together with showers and restrooms 
for 24 truck drivers and there is 
parking space at the station for 80 
large semis. There are six pumps 
on the three 12-foot wide driveways 
and three semi-trailers can be ser 
viced simultaneously. Mr. Tubbs has 
operated the station since 1938 


New Processing Plant 
To Have LP-Gas Output 


OKLAHOMA CITY~-A new oil field 
processing plant serving nine pro 
ducers was dedicated at Elk City 
Okla., June 7 

Heart of a unitization project that 
will increase potential recovery an 
estimated 25 million bbis., the $32 mil 
lion plant is operated by Shell Oi! 
Co. Processing crude oi] and gas, it 
has the following daily output 

225,000 gals. natural gasoline-bu 
tane mixture 

55,000 gals. propane 

15,000 bbis. crude oil 

100 million cu. ft, natural gas 

After processing, the crude oil and 
gasoline-butane mixture are re 
mixed and move out by 10-in. pip 
line, connecting with the Basin-Ozark 
pipe lines at Cushing, Okla. for 
northward shipment via St. Louis 
The gasoline-butane and propan« 
may be moved by truck and tank 
car. The plant also will be able to 
produce debutanized natural gasolin< 
About 75 million cu, ft. daily of gas 
are reinjected into producing forma 
tions, while 30 million are sold. Plant 
expansion is planned 

Plant owners, besides Shell, arc 
Continental Oil, Tide Water Associ- 
ated, Superior Oil Co., Wilcox Oil 
Co., Union Producing Co., United 
Carbon Co., Inc., J. M. Huber Corp 
and E. Constantin, Jr 


Texas Gets LP-Gas Division 


AUSTIN, Tex..-Gov. Allan Shivers 
has signed a bill creating a liquefied 
petroleum gas division in the Texas 
Railroad Commission 


Butane and propane fuels up until 
now have been regulated by commis- 


sion's gas utilities division. New di- 
vision will license and regulate deal- 
ers, haulers and installers of LP-gas 
and equipment 
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Tear out the reply card on the opposite page, circle the number corresponding to tha: of the 
particular items on which more information is desired, and mail. There is no charge for this 
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Water Finder for Gaging 


(Service Stations, Bulk Plants) 


A water finder for use in gaging 
gasoline and other oil product tanks 
has been developed. The product has 
the consistency of a thick paint and 
changes color, from grey to deep red, 
on coming in contact with water. The 
finder is said to be easy to use A 
thin coating is spread on the gage 
pole which is then lowered to the 
bottom of the tank. The exact water 
level is said to appear in red on the 
pole when it is withdrawn Th 
product is applied with brush or 
fingers. Metal Hose & Tubing Co 

Circle No. 1 on Reply Card 


Determines Tank Temperature 
(Bulk Plants, Terminals) 


A new resistance thermometer is 
designed primarily for determining 
the average temperature of oil prod- 
ucts in bulk plant and terminal stor- 
age tanks. The unit is said to give 
average temperature accurately in 
one reading, and is the result of more 
than three years of research and de- 
velopment conducted by the manufac- 
turer in co-operation with Standard 
Oil Development Co. The new ther- 
mometer is said to be more accurate 
and simpler to operate than ordinary 
methods used for measuring average 
temperatures of stored products. It 
is capable of saving users hundreds 
of thousands of dollars yearly, com- 
pany says. The unit can be installed 
for use in existing tanks simply, 
quickly, and economically without 
taking the tank out of service, man- 
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ufacturer says Accurate average 
temperature readings to within ‘sy 
deg. F. are said to be possible re. 
gardiess of the product, product level 
and temperature gradient of the prod- 
uct in the tank--and regardless of 
weather and other conditions. Com- 
pany says readings can be obtained 
in a few seconds. The equipment con- 
sists of a flexible resistance bulb as- 
sembly, a meter, and an oil level se- 
lector. The meter and selector are 
enclosed in a meter housing for pro- 
tection, while the bulb assembly is 
placed permanently inside the tank 
This type of assembly is said to elim- 
inate the necessity of obtaining and 
averaging several “spot” temperatures 
and permits the obtaining of an.av- 
erage temperature through a vertical 
column of oil in one reading. The 
meter can be located at top or bot- 
tom of tank, or at a central control 
point. The assembly operates on 6 
volt dry cells or 115 volt A.C. by 
equipping the meter with a trans- 
former and rectifier’ Weston Elec- 
trical Instrument Corp 
Circle No. 2 on Reply Card 
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Liquid Level Gage 
(Bulk Plants, Terminals) 


Liquid level gages are available 
which are said to be instant reading 
accurate, vapor tight, and read at 
eye-level. They can be installed on 
bulk plant, terminal or underground 
tanks, old or new without welding 
Gage readings are obtained in feet, 
inches and eighths from a stainiess 
steel tape, having large dark figures 
on a contrasting light background 
The gages are said to be fully auto- 
matic, having a counterbalanced, one- 
piece tape connected to a large sensi- 
tive float which needs no guide wires 
The gages are equipped with a prov- 
ing device for obtaining a second 
reading for verification. These gages 
were shown in an article on Martin 
Oil Co., St. Louis, in the April 25 is- 
sue of NPN, p. 36, but were inad- 
vertently listed as a product of Tok- 
heim Oil Tank & Pump Co, instead 
of The Tokheim Co. of Cedar Rapids, 
Ia. The Tokheim Co 
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Station Decorations 
(Service Stations) 


Decorations for use at service sta- 
tion grand openings or special events 
are available. Complete kits or sep- 
arate items such as pennants, ban- 
ners and posters are offered. The 
Pratt Poster Co 
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Ignition Voltage Checker 


(Service Stations) 


An effective check of voltage be- 
ng supplied to car and truck spark 
plugs is possible with a small indica- 
tor now on the market By inter- 
pretating the flashes which occur 
when the tester is touched to the 
spark plug cap, troubles can be 
traced. Faulty plugs, cables, break- 
er points, coil, condenser or cable 
connections are said to be traced 
quickly with the equipment. Cham 
pion Spark Plug Co 

Circle No. 5 on Reply Card 


Barge Tank Insulation 
(OU Barging) 


Tanks covered with 14%” thick min 
eral wool board insulation are said to 
nsure @ temperature drop of no 
more than 20° F. for a six-day trip 
at 32 outside temperature 
Lube blending stocks were checked 
The photo shows the insulation being 
applied to tanks which have a capac- 
ity of 1,400 and 1,600 bbls To se- 
cure the insulation, 2° long straight 
pina were welded to the tank on 18” 
centers. The 24” by 48” mineral wool 
boards were impaled on the pins. To 
reduce and break up gaps between 
sections of insulation, the boards 
were tightly butted together in stag 
gered rows. Speed nuts were applied 
ver enough pins to 


average 


secure the sex 


tions of insulation temporarily. Black 
enameled bands were spaced around 
each tank on 18” centers between 
rows of pins and tightened with a 
banding tool Expanded metal lath 
was laid over the insulating blocks 
and secured by speed nuts over all 
pins. All surfaces were finished with 
vinyl plastic coating and two coats of 
asphalt mastic A cotton membrane 
was laid into the first mastic coat 
The barge was designed by Dravo in 
co-operation with the Lake Tankers 
Corp Industrial Mineral Wool In 
stitute 
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Pipe Line Hangers 
(Balk Plants, Terminals) 
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A pipe line hanger is said to be de- 
signed to prevent whipping of the 
pipe when vibrations are set up. This 
is accomplished by preventing any 
vibration from setting up a resonant 
frequency with large amplitudes 
The hanger owes its non-resonant 
characteristics to the use of two 
helical springs in parallel arrange- 
ment The outer, or load spring, 
supports the entire weight of the 
pipe at all times; while the inner or 
snubber spring, functions only when 
vibration occurs When the line 
reaches operating conditions, the 
snubber spring is brought into posi- 
tion by an external adjustment. Nor- 
mally, without vibration the snubber 
is unloaded; but with the slightest 
vibration it is loadeti intermittently 
and changes the stiffness of the 
hanger with each half-cycle of vibra- 
tion thus preventing the development 
of a resonant amplitude, manufac- 
turer says. A number of sizes and 
different types of attachments is 
available. Bergen Genspring Corp 

Circle No. 7 on Reply Card 


Fill Cap 


(Service Station, Bulk Plant) 


A new fill cap is said to be leak 
proof even when submerged in water 
The cap uses no threads in fasten. 
ing and thereby eliminates one point 
of damage, company says. A water- 
tight seal is said to be provided 
through the use of an “O” ring on 
the inside of the cap which can be 
removed for replacement if neces- 
sary The ring forms a _ silip-fit 
against the sealing surface on the 
body and provides full protection even 
when the cap is not locked in place 
company says. The cap may be fas- 
tened or removed with a twist of the 
wrist—-no tools are needed. Both cap 
and body of the new fill caps are made 
in 2”, 2%”, 3”, 3%” and 4” sizes 
Buckeye Iron and Brass Works 

Circle No. 8 on Reply Card 


Customer Follow-Up System 
(Service Stations) 


A service follow-up system con 
sists of a customer record card and 
a colored signal which is attached 
to tell when he should be back. A 
check of the cards each week shows 
which customers are ready for a pos- 
tal card reminder. When the mailing 
is made, the record is moved to the 
left in an offset position, and if the 
customer does not come in after a 
reasonable period of time, the offset 
ecard serves as a reminder to contact 
him personally. Records and guides 
are punched with slots and mounted 
on a bar in a Cardineer desk tray to 
prevent spilling or scrambling of re 
ords. Diebold, Inc 
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Hydraulic Remote Control 
(Bulk Plants, Terminals) 


A new remote control system con- 
sists of a master unit and a slave 
unit interconnected by two small 
tubes. It operates on the hydraulic 
principle. Motion applied to the ac- 
tuating lever of the master unit is 
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All petroleum meters absorb pressure as they operate— 
some types much more than others. But none runs 
as smoothly and freely as the Rockwell Rotocycle. 

None offers less resistance to line flow. 

* This superior operating principle pays off 

in speedier meter delivery rates. With Rotocycle 
meters you fil/ fast—load more trucks 

per hour or day with less wasted vehicle time. 
Add to this accurate, dependable performance 
and all around convenience and you see why 
Rotocycle meters have earned the confidence 
of thousands of petroleum marketers. 

Why nor get all the facts today? 

Write for bulletins. 





FREE 
fi OTATION 
Every moving port in the Rotocycle 
meawring chamber (shown above) 
revolves in a forword direction— 
easily, quietly, smoothly, with the 
least mechanical friction and weor 


ROCKWELL 
ROTOCYCLE) METERS 


ROCKWELL MANUFACTURING CO. 
PITTSBURGH 6, PA. 
Atlenta Boston Chicego Columbus Houston Konsas City Los Angeles 
New York Pittsburgh Son Francisco Seottle Tube 





ILLINOIS 





P. R. GIRARD 


Factory Representative 
Champion Compressors 
Globe Hoists 


Wheaton Bross Works 


327 S. LoSelle S 
Chicago 4, iit 











INDIANA 





Everything in Bulk Plant 
and 
Service Station Equipment 


INDIANA OIL EQUIPMENT CO. 


417 Madison Ave, 
Indianapolis 4, Indianoe 








Service Station and 
Bulk Plant Equipment 
COFFIELD SUPPLY CO., INC. 


80! Prairie Ave, Box No. 42 
South Bend, ind 


Bulk Plant Constr. Rep. Serv. 











LOUISIANA 


THERE A Gasboy PUMP 


FOR EVERY SIZE CONSUMER ACCOUNT 


ALLIED WAYNE STORES, INC. 


4030 Thalie % New Orleans 15, le 








SERVICE EQUIPMENT CO. 


Houston W. Martin Owner) 
Petroleum Equipment Headquarters 
Brodie Meters, McDonald Brass, 
Hewitt Hose, Gorman Rupp 


and Invader Pumps 
726.28 Girod & New Orleons, le 





MAINE 





in MAINE it's 


co. 
Bex 161!—Portiand, Maine 


20 yeors of equipment service to the oi! 
men — bulk plent service station — 


truck tank 
ralph govid bud’ borrett 
al gerry don kelley 
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SLAVE 
UNIT 


MASTER 
UNIT 


duplicated by the slave unit lever. It 
is said to have positive load carrying 
ability in both directions because its 
operation is not dependent upon 
springs, compressed air or valves. A 
primary feature of this control sys- 
tem provides for expansion and con- 
traction of both fluid and metal due 
to temperature changes in a manner 
that guarantees synchronization be- 
tween master and slave units, com- 
pany says Either unit may be 
mounted stationary or movable and 
in any position without affecting op- 
eration. Superdraulic Corp 
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Protects Electric Cables 
(Tank Trucks) 

A device has been developed to 
keep tractor-to-trailer electrical con- 
nections from being fouled. These 
coiled spring cables known as “Koiled 
Kords” have a 13” coiled section be- 
tween straight ends which can be 
stretched out more than 16’, company 
says They constantly adjust, 
stretching and retracting, to chang- 
ing conditions between tractor and 
trailer as the rig is running over the 
road, turning or being backed up. The 
cords, made with four or six con- 
ductors to meet varying requirements 
of different states, eliminate the 
dangers of loose and overlong cables 
A neoprene jacket on the cord is said 
to resist abrasion and grease, acids, 
moisture and other agents damaging 
to rubber. The coils are permanent- 
ly set so the cord will snap back 
whenever stretched during its normal 
life. The Autocar Co 
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Cathodic Protection 
(Bulk Plants, Terminals) 

A new size 3” x 60” graphite 
ground anode is available for the 
cathodic protection of pipe lines, 
tank farms and other equipment. It 
is furnished with 36” long insulated 
No. 8 weatherproof cable. The anode 
is said to provide longer life because 
there are more pounds of graphite per 
unit of exposed surface. National 
Carbon Co 
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SERVICE SPECIALTIES INC 


ERSEY CITY 2.6 








REBUILT 
METERS « REGISTERS 
PUMPING UNITS 
ON EXCHANGE 


Your order shipped some day. 
Low prices. Work guaranteed. 
Write: 


TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 








NEW YORK 








RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N.Y 


Bulk Plant—Truck Tonk 
and 
Service Station Equipment 








OHIO 








W. E. “BILL” LAYMAN 
164 €. Exchonge St Akron 4, Ohio 
Phone—Jefferson 8215 
Factory Representative for 
Westinghouse, O.P.W., Lincoln, 
Neptune, Huffman, Goodrich 
Air, Oil, Hydraulic and Gas 

Hose and Coupling Service. 


SALES—PARTS 
ENGINEERING SERVICE 








PENNSYLVANIA 








> 


DALOU EQUIPMENT CO. 
782 North 24th St. 
Philadelphia 30, Po. 

” 


GRANCO METERS & PUMPS 
For 
Bulk Plants—Truck Tanks 
Dalou Maintains Complete 
Stock of Petroleum Handling 
Equipment 


REPAIR SERVICE 
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Chemical Fire Extinguisher 
(General Application ) 





A new 4-lb. dry chemical fire ex- 
tinguisher has a hose which is said 
to provide ease of operation, flexibil- 
ity in fighting overhead and ground- 
level fires, and maximum extinguish- 
ing effectiveness for inexperienced 
operators. Discharge time has been 
increased on this model, giving un- 
trained personnel more time to ex- 
tinguish the fire The operating 
range of the unit is 12 to 15. It has 
received a B2, C2 rating from the 
Underwriters’ Laboratories. Dry 
chemical is ejected from the extin- 
guisher through a self-closing nozzle 
which produces a fan-shaped stream 
pattern. The unit is pressurized by 
a 1% oz. carbon dioxide cylinder in 
the dry chemical chamber. Addition 
of the self-closing nozzle makes the 
extinguisher weather-tight Ansul 
Chemical Co 
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Pipe Line Insulation 
(Bulk Plants, Terminals) 
Reduced heat loss in the piping of 
heavy fuel oils and steam is said to 
result from the use of manufacturer's 
pipe insulation. The insulation is a 
lightweight, resilient concrete insulat- 
ing material for heated pipes. It is 
made of vermiculite aggregate, Port- 
land cement, and liquid waterproof- 
ing admix. It is poured monolithical- 
ly over pipes. It may be used on 
pipes above or below ground. Zono- 
lite Co. 
Circle No. 14 on Reply Card 


Concrete Waterproofing 
(Gemeral Maintenance ) 

A waterproofing coating is said to 
be effective on concrete, stucco, brick, 
cement and cinderblock structures 
The product is designed te keep 
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water from harming exterior surfaces 
by repelling it. Applied with brush 
or spray, the coating will not change 
the texture or color of the structure, 
company says. Because the product 
prevents water from carrying stains 
into the masonry or into surfaces 
which have been coated with a ce- 
ment paint, the building exterior is 
said to be almost. self-cleaning 
Pavinoleum, Inc 


Circle No. 15 on Reply Card 


Pipe, Foundation Coating 

(Bulk Plants, Terminals, Service 

Stations) 

A new asphaltic coating has been 
developed to eliminate corrosion of 
underground pipe and foundations 
The product is manufactured in two 
forms: one form incorporates long- 
fibered Canadian asbestos to give the 
coating greater tensile strength and 
greater body; the other without as- 
bestos fiber. The former is recom- 
mended for use on pipe lines, the lat- 
ter for concrete or steel foundations 
The coating is applied cold with 
either brush or spray, company says 
The Zone Co 
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Gummed Tape Dispenser 
(Packaging Plants, Warchouses) 


An electric gummed tape machine 
dispenses predetermined lengths of 
tape moistened with warm water and 
ready to apply to the carton without 
rubbing, manufacturer says. The 
unit has a dial] similar to that on a 
telephone by means of which the de- 
sired length of tape is selected. The 
machine is said to provide a stronger 
sealed package, tape economy, and 4 
saving of time and effort. Marsh 
Stencil Machine Co. 

Circle No. 17 on Reply Card 


Rust Inhibitor 


A new oil-soluble rust inhibitor is 
said to protect metals 10 to 15 times 


longer than previous formulations 
Oils containing the new additive re- 
portedly have an advantage over 
hard, dry corrosion preventive films 
since they are equally protective and 
easily applied and are easier to re- 
move. The polar compounds contained 
in the new inhibitor are said to ad- 
here tenaciously to metal surfaces, 
bonding the oil to the surface, to 
form a dense barrier to corrosion 
Alox Corp. 
Circle No. 18 on Reply Card 


Rotary File 
(Offices) 

A new rotary file is said to save, 
simplify and speed filing operations. 
It has removable baskets in balanced 
trays which rotate either way by fin- 
gertip control. Freedom from belts, 


punch cards, slots, rods or any fas- 
tening device is said to insure com- 
plete accessibility to one or a dozen 
ecards instantly and allows cross-fil- 
ing. Present cards can be used and 
transferred quickly and easily, manu- 
facturer says, The file has a capacity 
of up to 13,000 cards in standard 
models in three square feet of floor 
space. Among new features is a4 
hand brake which locks the wheel in 
any desired position, an attached 
posting shelf which folds out of the 
way when not in use, and a locking 
slide cover to protect records when not 
in use. The files can be made in any 
reasonable size, manufacturer says 
Ferris Business Equipment, Inc 
Circle No. 19 on Reply Card 
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E. 0. HABHEGGER CO. 


Fairmount Ave., of 24th St 
PHILADELPHIA, 30 


HABHEGGER 


For The Petroleum industry 
BULK PLANTS 
TRUCKS—SERVICE STATIONS 














512 Sondusky Ceder 8822 


Pirisboorgh 12, Pe. 
Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 








PENNINGTON EQUIP. SALES CO. INC. 
442 Tinemen Ave. Williomsgort 39, Pa. 
Weyne Pump Compony Products 
Marlow Centrifugal & Blockmer Rotery 
Pumps — Truck Tonks — Hose — Reels— 
Storage Tonks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment 











WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 


Service Station or Bulk Plant Equip. 
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Meter and Air Separator 


(Balk Plants, Terminals) 


A new one-package meter has ar 
air separator and strainer built-in to 
save space and 


costa 


installation 
manufacturer says. The unit 
has a capacity of 70 g.p.m. and 125 
psi. maximum working pressure and 
is designed for tank trucks and load 
ing racks, as well as processing and 
inventory control applications It 
handies lube oils, motor fuel, kero 
sine, distillate, core oil, cutting oil 
and many other liquids. A totalizer 
and large-figure counter are standard 
and the unit is available with pred 
automatk shut-off and 
ticket printer A high degree of a 
curacy under widely varying flow 
rates is claimed due to the positive 
volumetric measuring principle used 
Pistons are leather-sealed and self 
lubricated and operation is said to be 
smooth and free from pulsation or 
vibration. Connections are 2”, flanged 
The built-in strainer is easily cleaned 


reduce 


termined 





For LEAK-PROOF 
*2 

Retains its sealing qual 

ity for life of the con 

nection. Easy to apply 

economical to use 

Thin in con, i thick 

ems in joint bul newer 

dries out or herdem 

Available in pint, 2 

ot. and ‘e-pt brush top cons. Ask your 
yobber or write 

Rectorseol, Dept. ) 

2215 Commerce $1. Houston, Texes 
Another new distributor for Rectorsea! 22 
Pumps, inc 
987 Central St 
Knoxville, Tenn 








MAKING THE OIL 


company says An automatic shut- 
mf valve cuts off liquid flow at the 
meter inlet in case of supply failure 
Bowser, Inc 


Vertical Pump 
(Bulk Plants, Terminais) 


Circle No. 20 on Reply Card 


Conveyor Systems 
(Packaging Plants) 


A single conveyor, or a complete 
flow system can be assembled with 
various units designed by the manu- 
facturer Belt, live roller and roller 
gravity conveyors are offered in five 
standard widths 10%", 14%” 
16%”, 20%” and 26%” between 
channel side rails. For many appli- 
cations a system of the units is said 
to give the same efficiency in opera- 
tion that heretofore required com- 
plete engineering design Resulting 
layout with the use of the units is 
said to be comparable to a custom 
built setup. Standard Conveyor Co 

Circle No. 21 on Reply Card 


Strapping Tool The manufacturer has designed 

(Warehouses) and developed a new type vertical 
pump for general industrial applica 
tions and is recommended for han 
dling gasoline, butane, propane, and 
other oil products It is a small 
standard pump furnished with pipe 
tap suction and discharge nozzles 
It is made in one barrel size, in which 
either an open or closed impeller 
bowl assembly can be installed. By 
omitting the barrel, the unit is idea! 
for sump or tank pump service, man 
ufacturer says. The barrel is con 
structed of 6” standard pipe, flanged 
at the top for connection to the 
nozzle head. A motor flange is pro 
vided to receive solid shaft motors 
from 1.5 h.p. to 10 h.p. inclusive at 
3,550 r.p.m. An adjustable flanged 
type coupling is supplied to permit 
lateral adjustment of impellers, man 
ufacturer says. The pump has a 
maximum pumping temperature of 
250° F., a maximum capacity of 100 
g-p.m., and a top working pressure 
f 350 psi. Byron Jackson Co 


Circle No. 24 on Re ply Card 


A compact tool has been designed 
for pulling steel strapping of \” 
'”, %&”, or &” tight around any 
size or shape object. The equipment 
performs the complete operation ex- 
cept that it does not cut off surplus 
strap. Shortened handles are said to 
adapt the tool to close-quarter work 
as well as to make it compact enough 
to slip into an overalls pocket when 
not in use. The tool is said to pro- 
vide a tight tie because it places no 
wedge between the strap and the ob 
ject tied. A. J. Gerrard & Co 


Circle No. 22 on Reply Card S 


EXCEL-SO 


EPARA.T OC RS 


Coalesce and remove all 


free water from light pe 


Gage Valve with Male iniet 
(Bulk Plants, Terminals) 


A new gage valve has been de- 
signed with male inlet and female 
outlet which is said to require no 
nipples when hooking up pressure 
gages to pressure tubing or casing 
Edward Valves, Inc 

Circle No. 7% on Reply Card 


troleum products 


WarneR Lewis 
Company 
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Remote Meter R 
(Balk Planta, 


istration 
rminals ) 


A remote registration system has 
been developed for metering petro- 
leum products at one point while re- 
cording the volume metered and 
printing receipt records remotely 
The unit consists of a transmitter on 
the meter and a receiver in the of- 
fice or remote station. Both trans- 
mitter (top photo) and receiver (bot- 
tom photo) are equipped with elec- 
trical synchronous type motors, 
mounted in explosion preof housings. 
Each is equipped with a register, the 
one on the receiver usually being of 
the printing type which records re- 
ceipts of all loading operations. As 
the product is being measured the 
transmitter is rotated through a gear 
drive in proportion to meter revolu- 
tions. When field circuits are ener- 
gized, rotation of the transmitter is 
exactly duplicated by the receiver in 
the control office. The remote reg- 
istration unit can be installed on all 
the manufacturer’s Rotocycle meters 
Rockwell Manufacturing Co 

Circle No. 25 on Reply Card 


HANNAY 
HOSE REEL 


with Explosion-Proof 
ELECTRIC 
Ye} fe). 


Specifically developed 
by Hannay to overcome 
the danger factors here- 
tofore associated with 
electrical rewinds. 


* Especially designed explosion- 
proof heavy duty motor, Un- 
derwriters Approved. 


* Can be connected through 
conduit for sealed, safe in- 
stallation. 


* Push button control. 
* Motor integral port of reel; 
no attention. 
* No gears to shift; no clutch to 
engage. 
* Compact, durable, dependable. 


* Simplicity of construction 
and operation reduces 
maintenance costs to mini- 


©1950C. 8.H.&S. inc. 


T LAST ... a new Hannay-quality 

hose reel with truly explosion- 
proof electric motor. Particularly 
advantageous for use in fuel oil, 
gasoline, fire fighting and similar 
installations. PROVEN SAFE and 
efficient in exacting factory and 
field tests. 


The Hannay Electrically-Operated 
Hose Reel can be supplied complete 
with approved junction box, push but- 
ton switch, tubing, fittings, cable, twin 
wire, solenoid switch, connectors, termi- 
nals, and special insulating tope. h 
comes in all models except the Hannoy 
“16-17” and “14-17” series for tank 
truck installation, and in practically all 
AC and DC voltages. 


ASK YOUR DISTRIBUTOR 
or write for informatien 


wANNAyN 
SHOSE REELS< 
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LITERATURE 


Figuring Drum Content 
(Packaging Plants) 


A nomograph, designed for accur 
ate determination of the gallon con- 
tent of 55-gal. shipping containers 
has been fabricated on 18 gage alu- 
minum. It is 18%” by 21” and has 
depressed characters on a neutral 
gray surface which are filled with 
black baked enamel. A \%” hole is 
punched in each corner for mounting 
Each chart is furnished with a spe- 
cial clear plastic strip, which carries 
an accurately machined hairline. With 
the use of the chart, the necessity 
of making hand or slide rule com- 
putations is eliminated, company says 
Henry A. Gardner Laboratory, Inc 

Circle No, % on Reply Card 


Metal Cutting Machine 
(Bulk Plants, Terminals) 


A tool which is said to cut up to 18 
gage steel and iron sheets is de- 
scribed in a folder. The equipment 
fila any \” electric or air drill, or 
works on drill press or flexible shaft 
with \” chuck. The cutter also will 
cut 16 gage tempered aluminum, cop- 
per and brass, company says. By us- 
ing a special punch, the machine is 
said to cut corrugated and bevelled 
sheets with no deformations. Com- 
pany says the cutter leaves no bent 
edges aod no burrs. Nord Internation 
al Corp 

Circle No, 27 on Reply Card 


Portable Field Lubricators 


(General) 


Portable field lubricators are de 
scribed in a 24-page catalog. The 
units are skid-mounted for installa- 
tion on a truck bed. Designed for 
use on contractor's equipment such 
as earth-moving machinery, the new 
line of powerful, high volume, air- 
operated pumps has been designed 
to handle exacting lubrication sched 
ules, manufacturer says. Gray Com- 
pany, Inc 

Circle No. M% on Reply Card 


Electric Motors Listed 

(Bulk Plants, Service Stations) 

A four-page folder lists a number 
of different types of electric motors 

single-phase, polyphase, squirrel- 
cage, and others. Each is illustrated 
with descriptive data. Wagner Ele« 
tric Corp 

Circle No, 29 on Reply Card 


Electric Motor Service 

(Bulk Plants, Service Stations) 

A new motor service bulletin shows 
all of manufacturer's authorized elec 
tric motor service stations in the 
country. Pictures of company's met 


64 


allurgical, welding and research labs 
are shown. A map locating more 
than 200 service units, four product 
service branches and a listing of serv- 
ice units by states is contained in 
the flyer. A. O. Smith Corp 


Circle No. 30 on Reply Card 


Metering LP-Gas 
(LP.Gas Distributors) 


Folder gives manufacturer's rea- 
sons as to why it pays to meter all 
individual LP-gas services. Metering 
equipment for LP-gas also is de- 
scribed along with details on design 
and maintenance. Rockwell Manufac 
turing Co 


Circle No. 31 on Reply Card 


Story of Heavy-Duty Trucks 


(Transportation) 


A 24-page booklet, “The Case for 
Heavy-Duty Trucks,” tells about the 
imyvportance of the over-the-road haul- 
ing industry in the national economy 
Arguments for heavy-duty trucks 
stress dependability, speed and long 
life. Each of 10 essential advantages 
of heavy-duty trucks is discussed 
Autocar Co 


Cirele No. 32 on Reply Card 


Materials Handling Equipment 
(Warehouses) 

Catalog lists hand trucks, hoists 
lift trucks, conveyors, casters and 
steel cabinets. Data on each piece of 
equipment is given together with il- 
justrations. Clark-Hopkins Equipment 
Co 


Circle No. 38 on Reply Card 


Explosion-Proof Bells 
(Balk Plants, Terminals) 


A line of electric explosion-proof 
bells for industrial use is featured 
in a four-page bulletin which de- 
scribes operational and constructional 
features, design and assembly detail 
Various types are illustrated. Signal 
Engineering & Mfg. Co 

Circle No, 34 on Reply Card 


Time and Motion Study 
(Management) 


Proceedings of the 14th annual 
time and motion study and manage- 
ment clinic sponsored by the Indus- 
trial Management Society, Nov. 1-3, 
1950, are available. Complete tran- 
scripts of talks by leaders of labor 
management and government or vari- 
ous topics including time study, mo- 
tion economy, methods, plant layout, 
materials handling, wage incentives, 
maintenance and human relations 
are included in the 112 pages. Price 
is $3 per copy and it is available from 
Industrial Management Society, 35 
E. Wacker Drive, Chicago 1, Tl 


PERSONALS 


“Me 


Mr. Dunn Mr. Dennis 


New secretary and treasurer of 
Graver Tank & Mfg. Co., Inc., is 
Roger F. Dunn. He succeeds B. B. 
McCandliss who has been named sen 
ior vice president. 

Mr. Dunn served with the Board 
of Economic Warfare during War Ii 
and later with the U.S. Navy Con- 
tracting Officer He was general 
manager of the Dunn Lumber Co 
Ltd., headquartered in San Jose, 
Costa Rica, after the war. He be- 
came associated with Graver last 
year 

Harry A. Dennis has been ap 
pointed assistant sales manager for 
Graver to assist Willard M. Broxham. 
Mr. Dennis has been with Graver for 
more than two years as manager of 
sales, first for Graver’s Weidment 
division and later for the Alloy divi- 
sion as well. Before joining Graver 
he was assistant district manager of 
sales for Lukens and their By-Prod- 
ucts and Lukenweld divisions in the 
Middle West 


Douglas H. Miller has been elected 
treasurer of Automatic Steel Prod- 
ucts, Inc 


Cc. K. Hubbard 
has been elected 
to vice presiden- 
cy of Rockwell 
Manufacturing 
Co. He will head 
up the national 
accounts divi- 
sion, whose 
tivities are 
rected by 
sales depart- 
ment. The move 
is intended to tie 
in the efforts of 
district offices and point up any de- 
ficiencies in sales coverage. He be- 
came manager of the national ac- 
counts department in 1948 

Rockwell has appointed Norman 
W. Rowand as general manager of 
the Pittsburgh plant of the Meter 
and Valve Division. He formerly was 
chief industrial engineer for the 
Pittsburgh-DuBois Division and plant 
manager of the Regulator Division 


Mr. Hubbard 
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Alvin R. Kuder 
has been elected 
vice president in 
charge of manu- 
facturing of 
OPW Corp 
He has been 
with OPW since 
1930 serving as 
engineer, assist- 
ant superinten- 
dent of the valve 
department, head 
of production Mr. Kuder 
scheduling and 
inventory control, general plant su 
perintendent and works manager 
. . > 
Stewart W. 
Varn has been 
named to the 
position of as- 
sistant to the 
vice president in 
charge of sales 
of Inland Steel 
Container Co 
Mr. Varn will 
work on the 
establishment of 
better and more 
effective co-ordi- Mr 
nation of all 
sales activities of the company 
He recently was sales manager of 
the Pigment Division of Metals Dis- 
integrating Co. 


Varn 


. . . 


Cc. VT. Hendrix has joined A. O 
Smith Corp. as LP-gas carburetion 
sales specialist. He will work with 
dealers and distributors on carburetor 
conversion sales and will conduct LP- 
gas schools for dealer salesmen. He 
also will supervise the installation of 
A. O. Smith-marketed carburetors on 
large fleet accounts 


Correction 


Mr. Dickerson Mr. Broggi 


With apologies to Dante E. Broggi 
and F. R. Dickerson for confusing 
their pictures in the first run issues 
of May 16 NPN, p. 71, we are reprint 
ing their pictures 

Mr. Broggi has been named presi- 
dent of Neptune Meter Co. succeed- 
ing John H. Ballantine, and Mr. Dick- 
erson is now general manager of the 
pump division of the Geo. D. Roper 
Corp. 


JUNE 20, 1961 


American Can Co. has elected two 
new vice presidents 

T. E. Alwyn, general manager of 
sales, has been named vice president 
in charge of sales 

R. F. Hepenstal, former assistant 
genera] manager of manufacture, has 
been elected vice president in charge 
of manufacture 

The company also has assigned 
vice presidents L. W. Graaskamp and 
R. C. Taylor, heretofore in charge of 
sales and manufacture respectively 


Can 
you 
see 
ma 2 
difference? 


to broader responsibilities. They will 
work directly with the principal 
executive officers in the over-all ad- 
ministration of the company 

W. E. Vaughn, who has been with 
American Can for 25 years, has been 
named assistant general manager of 
sales. He formerly had been aasist- 
ant to the general manager 


G. W. Reese, formerly assistant 
general manager of manufacture for 
the company, has been appointed 
general manager of manufacture 


oe Rotary pumps! and golf balls have one thing in common. At first 
glance, all golf balls look alike—and so do pumps. 


Only by experience—actually using it—can you learn that one golf 
ball gives you greater distance than another. With rotary pumps, too, 
your own experience will prove that INVADER Pumps “stand up’ 
longer, with less down time, fewer replacements and reduced power 


costs. 








Rounded tooth design, shown here, is one of 
the reasons why INVADER Pumps cut your 
costs. This construction is a marked improve 


ment over the conventional type of gear-within 


a-gear rotary pump. Rolling contact and positit« 
seal make the difference! 








Ask your Supply House, or Write for Full Information and Prices 


Une ade? 


PUMPS 


_ 


The SCHIRMER-DORNBIRER PUMP Co 


1719 EAST 39h STREET © CLEVELAND 14, OHIO 
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Chikean Co. has made several per 
sonne! appointments 

N. A. (Lee) Guill has been named 
division manager of company’s Chi 
cago branch office and sales super 
visor of the Chicago district He 
has been a sales representative in 
the Chicago territory for several 
years 

W. L. Clark has been appointed 
Chiksan sales representative in the 
Chicago territory and assistant to 
Mr. Guill He formerly was with 
Crane Co 

G. W. Beecroft & Co Toronto 
Canada, has been named sales repre 
sentative for the Ontario Province 
G. W. Beecroft is a professional en 
gineer and was associated with Im 
perial Oil Co. for many years 

Sociedade Commercial de Materias 


Primas Lida., Rio de Janeiro, Brazil, 
is now sales representative for Chik- 
san in Brazil Dr. Edgard Frias 
Rocha heads the petroleum depart- 
ment of the company 


W. W. Fischer has been appointed 
sales manager of Hardesty & Co 
A modern plant has just been com- 
pleted in Philadelphia for the produc- 
tion of stearic acid, red oil, glycerine 
and fatty acids 


Lawrence H. Souder has been 
named executive vice president of 
National Foam System, Inc. He was 
been with the company for 43 years 
and will continue to make his head- 
quarters at West Chester, Pa 


Announcing New Hand Pumps by BLACKMER 


TO BETTER 


SERVE 


YOUR BETTER CUSTOMERS! 


New designs, new features, new high effi- 
ciencies. The finest hand pump we've built 


in 48 years. 


Oil men say “it's the best on the market.” 


A complete line of hand pumps—7 to 28 GPM 


| Re > 
Sheu 


—to help you get more contract volume. Users 
like Blackmer Hand Pumps. Write for Bulletin 


HP6é TODAY. 


BLACKMER PUMP COMPANY 


— GRAND RAPIDS, MICHIGAN 


Kent Smith Kelvin Smith 


Kent H. Smith, 
president of The 
Lubrizol Corp 
since it was 
formed, has be 
come chairman 
of the board. He 
is succeeded by 
Kelvin Smith 
who has been 
vice president in 
charge of re- 
search and devel- 
opment 

F. Alex Nason 
has been advanced from vice pres- 
ident in charge of sales to first vice 
president and director of marketing 

The new chairman of the board 
will remain active in the company’s 
business and will retain many of the 
duties and responsibilities he has had 
as president. Kelvin Smith will con 
tinue to serve as director of research 

The company’s new plant at Hous 
ton is almost completed and will be 
gin production of additives soon 


Mr. Nason 


Warren A 
Lacke has been 
named general 
manager of in- 
dustrial rela- 
tions, Continen- 
tal Can Co He 
has been with 
Continental since 
1944 and pre- 
viously was as- 
sistant manager 
of industrial re- 
lations. Mr 
He takes over 
the duties of J. E. Niederhauser, 
formerly vice president in charge of 
industrial relations, who has retired 
> > 


Lacke 


R. B. Whitehill has been appointed 
sales manager of the Seattle division 
of Shields, Harper & Co. He former 
ly was product manager of the Port 
land division 

4. M. Calkins, former Spokane 
sales representative, now is in the 
sales service department of the ad 
ministrative office at Oakland, Calif 
J. R. Mapes recently was brought in 
to the organization to assist Mr. Cal 
kins in sales promotion and adver 
tising 
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NEWS OF MANUFACTURERS 


Preventive Maintenance 


GMC Truck & Coach Division has 
come up with a simplified preventive 
maintenance program for truck oper- 
ators. The program has been pre- 
sented to company field service per- 
sonnel and these men will present 
it to GMC dealers. GMC's preventive 
maintenance program was originally 
started for trucks back in 1928. 

GMC says its new system has flex- 
ibility to cover many types of truck- 
ing operations. The previous system 
had five different services to cover 
all operations while the new pro- 
gram has an “A” service for gaso- 
line-powered vehicles that have been 
iriven either three to six weeks or 
1,000 to 3,000 miles and a “B” serv- 
ice for trucks driven either three to 
six months or 10,000 to 20,000 miles 
For Diesel trucks the two services 
are placed in effect after somewhat 
longer periods of operation 

All maintenance work is recorded 
yn a single sheet, which shows at a 
glance what past experience has been 
on any particular truck and also 
serves as a check in locating driver 
deficiencies. For operators who have 
mily one or two trucks, or a small 
fleet, there is a new PM agreement 
form concerning the frequency of 
work to be done by the dealer, costs 
and other items. Under this agree- 
ment, the dealer does the work and 
keeps the PM records, letting the 
y»wner know when some special work 
is required. (Feb. 11, 1948, NPN, p 
45, lists PM programs offered by 
some other truck manufacturers } 


Lube Tester 


A testing instrument, which can 
exert measurable pressures up to 
250,000 Ibs. per sq. in. between two 
netal bearing surfaces, is being used 
to determine the effectiveness of lub- 
ricants. 

The research and development de- 
partment of Socony-Vacuum Labora- 
tories designed the tester. Another ap- 
plication is its use in measuring the 
importance of temperature to main- 
tenance of the shear strength of a 
film of grease or oil. In many cases, 
it was found that temperatures as 
high as 200 deg. above zero fail to 
alter the basic shear-strength prop- 
erties 


Reducing Fire Hazard 


Experimental coatings of paint 
which failed to burn when test pan- 
els were brought to a dull red heat 
of 1,300 deg. F. have been developed 
by Du Pont’'s Pigment Department re- 
search men 

Problems still remain, however, in 
getting the coating to adhere satis- 


factorily to metal and attain resist 
ance to salt water attack. 

Manufacture of the paint starts 
with a compound known as titanium 
tetrachloride, similar in structure to 
carbon tetrachloride. Work on the 
paint’s development is being pushed 
at the company’s $30 million experi- 
mental station expansion. It is hoped 
that the coating will help reduce the 
hazard of fire at sea 


Sells Gasoline Additives Directly 


Tennessee Eastman Co. has under- 
taken the direct sale of its line of 
gasoline additives. They will be sold 
under the trade name Tenamene. 
Company began making gum inhibi- 
tors for gasoline 15 years ago. Until 
recently its entire output of additives 
has been marketed through another 
company 

The company’s existing sales or- 
ganization, with representatives in 
New York, Cleveland, Chicago, Los 
Angeles, San Francisco, Portland and 
Seattle, plus a new office in Houston 
will sell the additives. The Wilson 


Water Finder 


Shows Exact 


Meyer Co. represents Tennessee East 
man on the West Coast 

Technical service will be provided 
both at customers’ refineries and at 
company’s development laboratories 
in Kingsport 


American Can Gets Award 


The general research laboratories 
of the American Can Co. have re- 
ceived a Marshall Plan “Certificate 
of Cooperation” in recognition of as- 
sistance given teams of foreign ex- 
perts brought to the U. 8. to study 
American production techniques. Dr 
B. 8S. Clark, director of research, re- 
ceived the certificate on behalf of the 
company 


Celebrates 125th Birthday 


The Alan Wood Steel Co., Consho 
hocken, Pa. will celebrate its 125th 
anniversary in July. The company 
attributes most of its success to the 
pioneering of new products, expand- 
ing its markets and the fact that the 
same family that founded the con- 
cern, now in its sixth and seventh 
generations, is still the resident-own 
er and actively associated in the 
management 

Last year’s payroll was $12,500,000 


Water Level 


Simply spread a thin coating on gauge 


METAL HOSE 
& TUBING CO., 
DOVER, N.J. 


pole, and lower to bottom of tonk. Exact 


water level will appear in red on pole when 


withdrawn. National Water Finder never 


fails—takes the guess-work out of gauging 


WATER 
TINDER 


Ms 


Sa 


eed 


all petroleum products — assures accurate 


inventories. Economical, a little goes 
a long way. Satisfaction guaran- 


teed. Somple on request 


ORDER FROM 
NATIONAL HOSE 
DISTRIBUTORS 
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Signs Guaranteed 


Members of the Porcelain Enamel! 
Institute's Sign Division have ap 
proved a written 10-year guarantee 
against deterioration as a4 result of 
defective material or workmanship for 
the full period of time. Based upon 
the 10-year period, the sign manufac 
turer is obliged through this guar 
antee to readjust the price in ratio 
with the service life actually obtained 
by the user if defective conditions are 
present. Outright mechanical dam 


For GASOLINE and 
OIL TRANSPORT 
SERVICE 


age is not covered and the guarantee 
requires that the sign manufacturer 
be permitted to identify the sign’'s 
manufacture source for reference in 
case of claim 


Container Processing Plant 


A new firm, Lehman-Phillips, Inc 
has been founded in Denver to proc- 
ess meta! containers. Its plant at pres- 
ent is reconditioning metal contain- 
ers of five to 56-gal. size 


MODEL GL-02 


ano were ts Why fo sie 


This Pump Has:- Straight-in-line Suction and Discharge, 


nates friction loss . . 


elimi- 


No Check Valve, reduces maintenance cost... 
Positive Self-Priming, Gorman-Rupp design . 


. Sturdy Helical Cut 


Gears, designed to take fifteen H.P. continuously and operates 


thrust free 


Compact, requires the minimum of installation space 


ficient pump of its kind 


Self-lubricating Seal, dependable and trouble-free . . . 


Most Ef- 


. Compare these points with any other 


pump on the market. There’s No Pump Like It. 


Easy mounting on -trucks. 
Unit dimensions most suit- 
able for installation between 
truck frame and members. 

Photo at right -- GL-02% 
ump mounted on a canopy 

ody truck. Used for aircraft 
refueling in connection with 
a hydrant system. 

Lower photo -- close up 
view of same installation 
showing pump attached to 
truck frame. Note excellent 
ground clearance. 


THE GORMAN-RUPP 


Ask for Bulletin 
O-PP-11 and Per- 
formance Curves, 


COMPANY 


Lincoln Moves in Cleveland 


Lincoln Lubricating Systems, In 
distributors for Lincoln Engineering 
Co., St. Louis, has moved from 2028 
East 46th St.. to 4500 Buclid Ave., 
Cleveland 

Sales, service and warehouse facili- 
ties will be located in the larger 
quarters 


100,000 LP-Gas Systems 


A. O. Smith Corp.'s Houston, Tex 
works shipped its 100,000th LP-gas 
system on May 1. Its first system 
was made in 1945. The company has 
expanded its activities in LP-gas to 
include domestic and volume water 
heaters, large storage tanks, and car 
buretion equipment 


Tank Trucks for the Army 


The GMC Truck and Coach Di- 
vision of General Motors Corp. has 
received contracts from the Detroit 
Ordnance Tank-Automotive Center 
for 851 tank trucks for the Army 
Total value of the contracts is $3,- 
£00,000. 

Orders are for 736 two and one-half 
ton, 1,200-gal. steel gasoline tank 
trucks, and 115 two and one-half 
ton, 900-gal. aluminum water tank 
trucks. The trucks will be built on 
the regular assembly lines 

The gasoline tanks are to be mount- 
ed on the chassis by the Butler Man- 
ufacturing Co. while the aluminurn 
tanks are to be installed by the Stain- 
less and Steel Products Co., St. Paul 
Minn 


Jobber-Manufacturer Meet 


Shields) Harper & Co. personne! 
recently met with W. B. Johnson, Jr., 
sales manager of Erie Meter Systems 
Inc. and R. L. Holdridge, head of 
Erie's aviation fueling division. The 
meeting, held in Oakland, took up 
remote control pumping for the serv- 
icing of automobiles and trucks, and 
the use of dehydrators in airport re 
fueling systems 


Establishes Canada Sales Office 


Westinghouse Air Brake Co. has 
set up sales facilities in Canada for 
its air compressors through the Can- 
adian Westinghouse Co., Ltd., Hamil- 
ton, Ontario 
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Mr. Christie 


Kent F. Christie, 25, established 
his own oil jobbing business in Feb- 
ruary, 1951. A native of Brooklyn, 
Mr. Christie lived in New York until 
last November when, with his wife 
and baby daughter, he headed for 
Arizona to seek his future as an In- 
dependent oil man. 

Now distributing Shell products in 
Wickenburg, Mr. Christie has nine 
service stations and is making plans 
for another string of stations which 
will double his present gallonage 

Since there is no industry or farm- 
ing in the 900 sq. mile desert area 
where he gperates, this young jobber 
has to depend entirely on retail outlet 
sales. 

Competition is keen with five other 
major brands being distributed in the 
same area. “This competitive indus- 
try,” Mr. Christie explains, “demands 
of a jotber more and more personal 
supervision and help. An individual 
can buy oil anywhere, but you've got 
to make him want to buy it from you. 
A jobber cannot be too prompt, too 
efficient or too honest He must 
strive for perfection in every act, 
from housecleaning to keeping in- 
voices.” 

“All of these things,” he continues, 
“add up to success, but too many of 
us are inclined to ease up once things 
get rolling fairly well. You'll note 
that the top jobber in your commun- 
ity is always working for perfection, 
and he gets the lion’s share as his 
reward.” 

Prior to going 
himself, Mr. 


into business for 
Christie was with Sub- 
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urban Fuel Oil Service, Mt. Vernon, 
N. Y., where he worked with the sales 
problems of 42 service stations and 
over a hundred commercial accounts 

He graduated from White Plains, 
N. Y¥., high school and attended Col- 
gate University. In 1942 he entered 
Naval service and worked as a below 
decks engineer on a destroyer escort 
in the European theater. He was 
transferred to the Naval Air Corps 
for pilot training in 1945 and was 
discharged in 1946 

Mr. Christie is a member of the 
Chamber of Commerce and Rotary 
Club. 

When not working with his new 
business, he likes to build miniatur: 
scale model automobiles. 


. > . 
Ww. 8S. 8S. Rod- 
gers, chairman of 
the board of The 
Texas Co. has 
been made chair- 
man of the board 
of the Arabian 
American Oil Co. 
Mr Rodgers 
succeeds H. D. 
Collier, a direc- 
tor of California 
Standard, who 
has served as 
board chairman 
since 1940. Mr. Collier will remain as 
a director of Aramco 
> > > 
John L. Rieley is new manager of 
the Newark division of Cities Service 
Mr. Rieley joined Cities Service as 
a salesman in the Boston office. He 
later became district manager of the 
Providence, R, IL. area, manager of 
the New Haven, Conn., area and be- 
fore his recent promotion, was man- 
ager of Kallaher and Mee Co., @ 
Cities Service subsidiary in Paw- 
tucket, R. L 


Mr. Rodgers 


TEN YEAR safety 
winner Paul Doe- 
pel, left, division 
manager, Braun 
Bros. Oil Co. is 
congratulated by 
O. C. Hostetler, 
president, Evanston 
(IL) Safety coun- 
cil for winning 
first place in city's 
Interfleet Truck 
Safety contest. This 
was 10th consecu- 
tive year company 
took top honor in 
its class for no-ac- 
cident fleet driving 
in the Chicago sub- 
urb 


Mr. Follis Mr. Moore 

R. G. Follis, chairman of the board 
of Standard of California, has been 
elected chairman of the board of di- 
rectors of Trans-Arabian Pipe Line 
Co 

W. F. Moore, president of Arabian 
American Oi), was elected a member 
of the board of directors of TAPline 
and named as a member of the com- 
pany's executive committee 

> > > 

Frank ©. Prior, vice president in 
charge of production for Indiana 
Standard, and a member of the execu- 
tive committee, hag been elected ex- 
ecutive vice president 

. > . 

The Wisconsin Petroleum Asan 
golf team beat the Chicago Oil Men's 
Club team 7 to 5 at a golf match 
held recently in Chicago 

Robert Oakley of South Side Pe- 
troleum Co., Chicago, won a trophy 
and a radio for his low of 73 strokes 
Other trophy winners were Jim Ross 
of Cities Service, Chicago, who won 
the Peoria handicap and Joseph Az- 
zarello of South Side Petroleum, who 
made the longest drive on the first 
hole (301 yards). 

John T. McDowell, president of the 
Chicago club, tells us that 262 golfers 
participated in the day's play. 
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CENTRAL NEW YORK OIC 
left tw right: V 


As director of purchases for Gulf 
Oil, Cedrie W. Lutz will be in charge 
of all purchases made in the United 
States by all Guif companies. Mr 
Lutz, former assistant to the vice 
president in the Houston production 
division, will make his headquarters 
in Pittsburgh 








Hugh L. Patch, Standard of Ohio's 
vice president in charge of account 
ing, and William G. Daniels, genera) 
auditor, will retire this month 


Mr. Patch has been with Sohio 
since 1931 and Mr. Daniels joined the 
company in 1933 


RECOGNITION DAY IN DALLAS for women of the oil industry included radio and 

television programs and a luncheon at which Miss Inez Awty, center, of Humble Oil 

and Refining, New Orleans, was named outstanding oil woman of the year. Miss 

Awty is founder of the Desk and Derrick Club, a national organization for oil women 

Shown with Miss Awty are Mrs. Rosalie Jordan, left, of Dallas OIIC, and Miss Doris 

Whiteside of Texas Mid-Continent Oil and Gas Assn. Mrs. Jordan and Miss White 
side were co-chairmen in charge of the luncheon 


Among oil men who met recently in Syracuse w lay plans for an expanded OIIC program, were, 

S. Norton, district manager of Esso and regional head of OIIC; George D. McDaniel, New York manager of 

Socony-Vacuum's eastern marketing region; J. L. Lenker, manager of retail sales for Gulf at New York; H. B. Miller, API's direc 
tor of information; and G. V. Ostrander, Atlantic's division manager at Syracuse 


Two Vancouver oil men recently 
participating in the Pacific North 
west Trade Assn. convention at Port 
land, Oreg., were N. Y¥. Knox, vic« 
president, Shell Oil of Canada, Ltd 
and Ralph D. Baker, president, Stand 
ard Oil of British Columbia (a subs! 
diary of Standard of California). Mr 
Baker, who also is president of the 
Vancouver Board of Trade, spoke at 
the convention on “Regional Develop 
ment for Defense and for Trade.’ 


George V. Holton, board chairmar 
of Socony-Vacuum, has been re 
elected president of the Commer 
and Industry Assn. of New York 


Harold S. Skinner is now genera! 
attorney for Continental Oil in the 
central regional offices in Oklahoma 
City. Mr. Skinner has been with 
Continental since 1948 and, until his 
recent promotion, was attorney for 
the company’s offices in Ponca City 


. . . 


1951-1952 officers of the North 
eastern Indiana Oil Men's Club are 
George 4. Komarek, National Refin- 
ing Co., Ft. Wayne, president; Rey 
Heath, Indiana Standard, Ft. Wayne 
vice president; R. C. Holcombe, Sun 
Oil, Ft. Wayne, secretary treasurer 
Directors are Lynn V. Shirk, Super- 
ior Fuel Co., Ft. Wayne; E. P. Hun- 
ter, Public Service Station, Ossian 
G. E. Hoppe, Hoppe Oil, Huntington 
and C. L. Painter, Hartzell-Painter 
Oil Co., Ft. Wayne 
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S. B. Barley has been appointed 
field solvents assistant in the solvents 
division of Esso Standard’s market- 
ing department. 

N. C. Barnard is now technical rep- 
resentative of the solvents division, 
and J. J. Deegan is solvents sales 
representative. 

> > > 

Fred H. Holman is now executive 
director of the Cleveland Independent 
Gasoline Dealers Assn., Inc. The as 
sociation has moved into new head- 
quarters located at 909 Carnegie Hall 
Bidg., 1220 Huron Rd 

* >. . 

B. Bynum Turner has been elected 
a vice president of Ethyl Corp 

Mr. Turner will direct a new de- 
partment established to unify the 
company's activities in research, en- 
gineering, product development and 
new construction. He is former gen- 
eral manager of the manufacturing 
department 

> . . 

H. H. (Bob) Roberts, southern 
California public relations representa- 
tive for Standard Oil of California, 
was honored at a luncheon in the 
company’s head office in San Fran- 
cisco, celebrating his 35th anniver- 
sary with Standard Oil 

> > > 

B. H. Mays, Mays Oil Co., Cushing 
Okla., has completed construction of 
two super service stations and a bulk 
plant, and is adding a TBA line 

Mr. Mays, who is a director of the 
Oklahoma Oil Jobbers Assn., was 4 
commission agent for 19 years be- 
fore organizing his own oil company 
in 1949 


. . > 
D. G. Clark will be in charge of 
the new Hamilton, Ont., office of 
Allied Oil, Cleveland 





COMING MEETINGS 


4UNE 
American Society of Mechanical © . 
twenty-third annual conference of Ol and 
Gas Power Division, Baker Hotel, Dallas 
June 25-29 
aULy 
Georgia Independent Ofimen’s Asen., mid-year 
convention and annual golf tournament, The 
General Ogiethorpe Hotel, Savannah, July 
13-14 
OW Jebbers Council, Claridge Hotel 
Atlantic City, July 17-19 
AUGUST 
Seciety of Automotive Kagineers, West Coast 
meeting Olympt Beattie Wash Aug 
13-15. 
aticenal (Congress of Petroleum Retailers. 
Hotel Sherman, Chicage Aug. 21-24 
SEPTEMBER 
i Industry Fb ‘ . Waldorf 
Astoria Hotel, New York, Sept. 5-8 
O8 Men's Assn., Hotel Warren, Salina 
Kanas., Sept. 6 
Michigan Petroleum Asen.. annual fal) con 
vention Ramona Park Hotel Harbor 
Springs, Mich Sept. 6-7 
Seciety of Automotive © tractor and 
production forum, Hotel Schroeder, Milwau 
kee, Sept. 10-13 
National relecum Asen., annual meeting 
Hotel Traymore, Atlantic City, N. J. Sept 
12-14 





Nateral Gas Assn. of America, 
annual meeting Skirvir Hotel Oklahoma 
City, Sept. 24 
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IN APPRECIATION for his service to the Cleveland Petroleum Club and to the oil 
industry, Rex Blazer, president of Ashland Oil and Refining is shown receiving an 


inscribed scroll at a testimonial dinner held in his honor. 


Left two right: A. A. Sam 


baugh, chairman of the board of Standard of Ohio; Mr. Blazer; W. W. Vandeveer, « 
director of Ashland; and M. A. Baur, Socony-Vacuum's district manager and president 
of the Cleveland Petroleum Club 


R. CC. Shannon, Socony-Vacuum’s 
sales manager at St. Louis, was guest 
speaker at a recent convention of the 
Iowa Assn. of Insurance Agents at 
Des Moines. 


Mr. Nerlinger Mr. Hawley 


John W. Nerlinger, Jr. has been 
appointed executive secretary and 
Cash B. Hawley has been made gen- 
eral manager of The Retail Gasoline 
Dealers Assn. of Michigan, succeeding 
the late Rankin Peck. 


Mr. Nerlinger has been active with 
the organization for over 13 years 
and prior to his recent appointment, 
was business manager. Mr. Nerlinger 
also is corresponding secretary of the 
National Congress of Petroleum Re- 
tailers, Inc. 

Mr. Hawley has been president of 
the Michigan association on two dif- 
ferent occasions and has been active 
in association work since 1936 He 
worked with Mr. Peck and other 
dealer association leaders in the for- 
mation of the National Congress of 
Petroleum Retailers in 1947 


4, E. Kline, head of Indiana Stand 
ard’s Stan-Add Additive division of 
the sales technical service dept., has 
been elected chairman of the Chicago 
section of the Society of Automotive 
Engi ieers 
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Veteran LP-Gas Man Heads National Association 


New president of the Liquefied Petroleum Gas Asan. is 
W. 8. Lander, president of the Rulane Gas Co., Char- 
lotte, N. C., @ veteran of 20 years in the young but 
thriving LP-gas business 

Born in Lincolnton, N. C.. August 24, 1896, Mr. Lan- 
der attended local public schools and started his business 
career as a clerk in a hardware store. After seven years 
he became co-proprietor and president of the Lander 
Hardware Co. and, in this capacity, was continually look- 
ing for new items to sell. At that time, “bottled gas” 
was coming into use in North Carolina, so the Lander 
company started to sell gas ranges. Later it took on an 
LP-gas agency in order to supply fuel to its range cus- 
tomers 

Mr. Lander sold the ranges, installed them and demon 
strated them for his customers. Through this indoctrina- 
tien as a gas man, he became intensely interested in the 
future of the LP-gas business and finally decided to de- 
vote all of his time to it 

Selling his holdings in the Lander Hardware Co., Mr 
Lander joined forces with M. M. Rudisill in 1931 to or- 
ganize the Rulane Gas Co. at Cherryville, N. C. The 
name Rulane was coined from those of the two founders 
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The new company struggled through the depression 
years and in 1938 moved to the present location of its 
general office at Charlotte. Rulane’s operations have 
mushroomed so quickly that today it is distributing gas 
through 20 bulk plants and 30 cylinder dealers to ap- 
proximately 65,000 customers. The area served embraces 
most of North Carolina, 14 counties in South Carolina, 
parts of eastern Tennessee and the Hampton Reads area 
of Virginia. There are approximately 350 employes on 
the payroll of the 10 plants operated directly by Rulane 

Long prominent in the Liquefied Petroleum Gas Assn 
Mr. Lander was first vice president last year and director 
of its Southeastern District. When the North Carolina 
Liquefied Petroleum Gas Assn. was formed three years 
ago, he was unanimously elected president. He was re- 
elected in 1949 

Mr. Lander married Buna Lineberger in 1922. They 
have four children, Barbara, William S., Harriett and 
Mary Lucille. He served overseas in World War I and 
is a member of the American Legion 40 and 8 Society 
He is a deacon of Myers Baptist Church in Charlotte 
and president of its men's club. His hobbies are golf 
fishing and football 
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DOBBIN .. 


DOESNT WORK HERE ANY MORE! 


oy" cea mechanic il horsepower has pipelines tankers refinery und storage 
i revolutionized American farming facilities—to help fill U.S.A.’s vearly 
helps produce almost 90,000,000 tons demand for 2,080,000,000 barrels of 
+} 


more food in 1930—uses over 3 petroleum 


' 
ane as much a eum And we still have a big job ahead! 
Is it any wonder companies like 
Socony-Vacuum have to keep on their The Nation's needs for Security 
toes—constantly planning and “plow your demands for a big money's worth 
ing back” for the future? in oil for homes, transportation, indus 


s trv and farms all must and will be met 
Two years ago, for instance, Socony- 


Vacuum spent $158,000,000 for oil ex- This calls for bigness—and America 


ploration advanced research new has it! 
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